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THIS OILER PROVIDES EXACT 
OIL DELIVERY 


The exact oil delivery feature provided for in 
The Detroit Force Feed Oiler Model J. T. S. in- 
sures longer life and added economies in the lubri- 
cation of steam engines, gas engines, pumps and 
air compressors. 


This feature is such that the exact amount of oil 
shown at the sight feed always reaches the point 
of lubrication and the delivery of oil is positive 
even when the oiler is operating at low rates of 
feed, thus insuring proper lubrication under all 
working conditions. Our No. 100 Bulletin explains 
in detail. Write for a copy. 


DETROIT LUBRICATOR (COMPANY. 
DETROIT, U. S. A. 

















COMUMBIAN VISES 


Trade mark registered U.S. 








2 a ee eR, 


ey” HE Columbian line of vises which in- 
f cludes a vise for every purpose not only 
gives you these three qualities which every 
mechanic looks for but gives you a full 


range of sizes. Distributors of the 











Durability 





Columbian line are able to meet every vise 
demand from the trade. The many ex- 
clusive patented features found in 
Columbian Vises have made them popular 
with mechanics everywhere. 


THE COLUMBIAN VISE & MFG. CO. 


Successors to The Columbian Hardware Company 


CLEVELAND, OHIO 


Patent Offices 
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Sell | the Line That Pays You Best! 





The mill-supply jobber who is not handling the CAPITAL 
“Red Cap” Line of Industrial Brooms and Brushes is miss- 
ing the greatest opportunity in this profitable field. More 
CAPITAL “Red Cap” Brooms and Brushes are sold than 
any other make. Their superiority in service brings big 
repeat business, with highly satisfactory profits. 


Certainly you will want to know about our sales-coopera- 
tion plan, that starts big sales coming to you from the first 
day you begin selling the CAPITAL Line. Write us for 
details. Catalog 17 sent free on request. 


Indianapolis Brush & Broom Mfg. Co. 


126 Brush St. Established 1890 Indianapolis, Ind. 
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MI 


LL SUPPLY DEALERS! 


A mill supply specialty with good sales possibilities 


anda 


Real Profit — 33 1/3% on Selling Price 


Every user of coal in carload lots is a prospective 
purchaser. 


SAFETY 


Approved by all safety councils and adopted as standard 
equipment by the largest railroads and industrial plants. 


WRENCH & APPLIANCE CO. 


Springfield, Massachusetts 
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HILE this is an era of efficiency 

which tends to take personality out 
of business, HEWITT believes that the 
highest service comes with individual in- 
terest to the individual customer. 


Every member of the HEWITT organ- 
ization, from the mill mixer to the man- 
ager, has been trained to put himself in 
the position of the purchaser. With this 
dominant idea the customer WILL be 


served most satisfactorily. 


Through the era in which we are now 
passing, and in the future, HEWITT 
will endeavor to preserve this tradition. 


With such a policy steadfastly main- 
tained and with a complete line of in- 
dustrial rubber products, HEWITT 
makes an ideal proposition for every en- 
terprising Mill Supply Dealer. Write 
today. 


HEWITT RUBBER COMPANY 


BUFFALO, NEW YORK 
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ALWAYS SATISFACTION WITH “TOLEDO” 
Ycur customers will find ““TOLEDOS” the mest desirable of 


all 3-way tools. They are the lightest, smallest and easiest to 
operate—possess all the desirable features that a tool of this 


3-WAYS 


If They Buy By Comparison 
They Will Buy a 


et 79 
character should posses. Perfectly halanced—easy to keep clean TOLEDO 
—dies all ‘‘on center’? and easy to remove and regrind when dull, oman ir) ee 
or replace at slight cost. Priced less than others. ‘“Toledos”’ Ww 


will get that 3-way business for you. 


THE TOLEDO PIPE THREADING MACHINE CO., TOLEDO, OHIO 
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Fig. 133. Acute Heel Shelf 
Bucket, heavy duty, especi- Z wc Fig. 1124. Trough. front, 
ally adapted for Landling “Continuous Type"’ Bucket, 


coal, stone, cement, ores, WT a Variety of service 
etc May be attached to conditions Pours its load 


seeaieiemenainieien Since 1880, when Salem Buckets were awarded SARS eR Cheong it 
first premium for superiority, no other make of 
bucket has approached the Salem in quality, long 
wear, or unusual service. It is made in many dif- 
ferent sizes and gauges of steel ranging from 24 
gauge to 6 gauge, and is adaptable for handling 
materials of practically any size, shape or weight. 





Our large stock of standard sizes and gauges and 


Fig. 668. Extra heavy our ability to furnish buckets made up in accord- 
Salem levator mucKet, c a 7 
suitable for ores,coal, broken ance with your specifications, enables us to offer 


stone, and similar heavy 


Fig. 132. Round Hee! Shelf 


ca _— re ee VW . Bucket for handling damp 
substances. excellent service and prompt delivery. saupeckaintitaicdcecineriae 
chaige readily from other 
styles of buckets. 


Write for Price List 3625 
MULLINS BODY CORPORATION 


Successors to W. J. CLARK CO. 
102 Mill St. Salem, Ohio 
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a oa MEET MY BEST FRIEND— | 
= ‘SINCE I'VE BEEN GOING AROUND 
“WITH IT I'VE HAD LESS FOOTWORK, 
| BETTER RECEPTION, LESS TALKING , 
ae MORE. ae 


—————_ 
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Your “Best Friend” for Sales Success | 
> —_— 
is the sts Survey of Positive Proof! | 


f | ‘HERE are no detours on the road to sales success for — ucts. This unbiased and unvarnished story fills 116 pages. 





| 
nan whose house is handling Skayef Self- Not glittering generalities but concise statements by an H 
; ae Pp , - d 
Aligning Ball Bearing Hangers and Transmission equip- executive of each plant and all backed up by tabulated dol- j 
ment. With the help of the Certified Survey of — lar and cents figures of savings in power, lubricant, belts, | 
tualresultshetreadstheshortestpathbetweenbuyerand maintenance, etc. A thorough cross-index makes each ; 
ller. The wasteful angles of selling have beeneliminated, fact instantly available for the interested buyer. ' 
for he carr ptheo ly story that really me ns some thing g : +4 

ais ; por eae, acne pp When you ticup with Skayef Self- Aligning Ball Bearin 
to the prospective purchaser What has this equipmen ey a } 
“DRE. “i id a Hangers and Transmission <n pment ine things are S 
aK LA “eer fae r its purchase ? ai ¢ é 
certain —satisfied customers, satisfied salesmen, and satis- ) 
And th Certified Survey gives theanswerinno factory profits for yourself. Remember this “best friend” ' 
1 ° s a ° r — 4 
uncertain terms. Anindependent organization of research —the |! = agg eit sets S03 transmission j 
er rs has“covered” the story of & accomplishment —agentsexclusively ! Just tell your steno to write us for full 
in the plants of 17 manufacturers of widely different prod particulars. The asking will le bligati ; 
in the plants of 17 manufacturers of widely different prod- _ particulars. The asking will put you under no obligation. : 
INDUSTRIES, INCORPORATED, 165 Broadway, New York City t 
; 
' 
| 
; 
4 
. : 
Self-Ali. MARKED Ball-Bearing | 


* HANGERS | 


164 


saKQF INDUSTRIES, INCORPORATED, 165 Broadway, New York City 








aaween reg Berets a 





When writing to Advertisers please mention Mint Surrrtrs 








September, 1926 AAD 








New York, 


4 
~ 
“I 








Concentration is 


dividends. 


Advantages of Concentrated Buying 

Every merchant steers his course amid 
many vexing problems. One of these is to 
choose the most profitable source ot supply 
in a complex market covering thousands oi 
items. 


Concentration is usually a money saver 
because it saves time and effort. Often too, 
a buver who decides to concentrate becomes 
a big buyer. Then he enjoys the advantages 
that big buyers usually get. 


Concentration Cuts Costs 


If your costs are less you can sell for less 
or make more profit, or both. The merchant 
who has the lowest cost has an edge on 
competition when it comes to selling. He 
can afford a better location, or better clerks, 
more advertising or make better prices. 


Low cost is a sound foundation. Buying 
whenever possible from one source cuts 
costs in several ways. 


1. You save time in buying. Time is 
money. 

2. You save on freight and cartage charges. 

3. You save both time and expense in cor- 


respondence, checking bills and handling 
merchandise. 
4. Yousave time t 


: bookkeeping and keep- 
ing stock records 


and paying bills. 


Come 46 


a 


buying policy that pays 


It also helps sales. 


Unit Responsibility 


To be able to hold one reliable manufac- 
turer responsible is likewise a definite ad- 
vantage. You know your source. You know 
the service you can expect. You make your 
business so worth while to that manufac- 
turer that you are bound to get instant 
attention. We are all human. You natur- 
ally give more attention to the demands of 
a big buyer and a steady customer than toa 
small one. So it is all along the line. 


Small Tools from One Source 


If you decide to concentrate small tool 
purchases, we hope you will consider GT D 
as your source. In one line of the most 
exacting standards you will find screw 
plates, dies, drills, taps, reamers, gages, 
pipe wrenches and a full line of pipe tools. 
Most of your customers know the line. Most 
of them have confidence in it. Hence, com- 
plaints are rare and repeat business repays 
you for the selling effort you make. Let us 
talk with you about concentrated small 
tool buying. In the meantime send for cata- 
log No. 49 of our complete line. 


Greentield Tup X Die Corp. 


Greenfield, Mass. 












GREENFIELD § TAP AND DIE 
CORPORATION 


Ww. 


~ GREENFIELD. MASS., U.S.A. 


15 Warren Street 
Detroit, 


Chicago, 13 


224-226 Congress Street 





so Clinton Street 
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A Complete 


Pulley Line 
Profitable to Sell! 


HE REEVES line is easy to buy and 

easy to sell. There is no trouble in or- 

dering—you can get the best pulley for 

every requirement from this one reli- 
able source. And the REEVES common 
sense policy of cooperation and advertising 
for REEVES dealers helps move the stock 
quickly off vour shelves. 


REEVES dealers have much in their favor. 
The REEVES line is complete—includes 
everything from 3 inch “baby” pulleys and 
small motor pulleys to 4-arm heavy duty pul- 
leys and wood fly-wheels. And every 
REEVES Pulley is the best that can be 
made. Our 40 years of experience has given 
REEVES a nation-wide reputation for con- 
struction, design, materials, and durability. 


We are making some additions and changes 
in our strong dealer organization. Your ter- 
ritory may now be open. Write us for the 
details of our profit-making proposition. 


Reeves Pulley Company 


Established 1887 
Columbus, Indiana 


REEVES 


Wood Split Pulley 
O' 
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quick repairs 


Broken belts cause but little delay 
in shops where Bristol’s steel belt 
lacing is used. 


Joining belts with Bristol’s is sim- 
ple and quick. There is no time 
wasted looking for a lacing ma- 
chine or for an expert lacer. A few 
fasteners and a hammer are all 
that’s necessary, and these can al- 
ways be kept handy. 


The Bristol way is ideal in emer- 
gencies, for there is no sacrifice 
of quality or strength for speed. 
Without experience, anybody can 
make a strong smooth joint. Bris- 
tol’s are made of cold rolled steel 
and will hold as long as the belt 
lasts. 


Send for Folder 


Bristol’s fasteners 
(name stamped on 
each) are a staple art- 
icle at most mill sup- 
ply houses. Write for 
Folder 719-H about the 
Bristol method and 
prices; samples, too, if 
you wish. The Bristol 
Co., Waterbury, Conn. 
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EVERY USER OF BELTS 
IS A PROSPECTIVE BUYER 
OF THE U. G. CONTACTOR 


HE U. G. Short Center Belt 
Contactor has sales possibilities 
wherever belts are sold or used. 





Saves Belts—Floor Space—Power. 
In fact, savings are so evident and 
immediate that they generally pay 
for the cost of the Contactor. 





These are sales points that are mak- 
ing this short center belt drive a 
brisk and profitable line for all 
Wood's dealers. It will be for you, 


Shafting too, if you'll but look into its profit- 
Hangers making possibilities. Write today 
Pulleys for detailed information. 
Flexible 
Couplings There’s a co-operative dealer serv- 
Friction ice behind this Wood’s quality 
Clutches 


product that helps to move the 
goods. We'd like to tell you, with- 
out obligation on your part, of the 
Wood’s Dealer Plan. May we? 


ae T. B.Wood Sons Co. 
Gr 0 Chambersburg, Pa. 


NEW ENGLAND BRANCH: SOUTHERN BRANCH: 
Cambridge, Mass. Greenville, S.C. 








Vakers of power transmission machinery since 1857 
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Steel Muscle — 
at the turn of a switch 


Threading, cutting-off, making 
up fittings electrically, the 
Oster Power Boy takes the old 
pull-haul-tug-and-grunt out of 
pipe threading. 

First it pays back its own cost 
—then keeps right on, earning 
its board and keep and a profit 
for its owner on the side. 
Simple, handy, easy-to-operaie 
Oster Power Boys talk back to 
supply house salesmen who 
push them. The coupon below 


will bring full details. 





The Oster Manufacturing Co. 


2087 East 61st Place 





Cleveland, Ohio | 


| | 
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You Know Pyrene 
But You Don’t Know 


The IMPROVED 


vou 


EXTINGUISHER 





If you are not selling this extinguisher 
you are overlooking a profitable item with 
an all-year sale—it pays to handle Pyrene. 

You have a potential market for them 
among your present customers, in every 
line of industry—mill, shop or factory. 


A Type for Every Hazard 
-— 


We make an extinguisher to meet 





every condition. In addition to the 


improved 1 and 1', quart Pyrene 
Extinguisher, these include 2'. gal 


Guardene (Soda and Acid Type) 2 
gal. Phomene (Foam Type) 5 gal. 
Accurate Pump Tank (Anti-Freezing 
Type) and 40 gal. Phomene (Foam 
Type) Indoor and Outdoor Engines. 
Also recharges for all types. Write for 
our free chart showing the character- 
land1%Qt. istics of these extinguishers. 


Extinguisher 
Cash In on the Big Pyrene 
Advertising Campaign — 
It Will Build Business for You 


Line up with the Pyrene advertising cam- 
paign now in full swing in magazines with 
national circulation. It will increase the demand 
and make Pyrene extinguishers easier to sell. 
It will pay you to investigate our selling propo- 
sition. 


Stock Pyrene Extinguishers Now 


Be ready to give quick service 


THE PYRENE MANUFACTURING CO. 


NEWARK, N. J. 


Fortify for Fire Fighting” 
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“Satisfier”’ 


FTER 38 years of valve manufacturing, 
we are offering you the New O-B Flexitite 
Disc Gate Valve. One that you will be proud 
to handle. 
It is a never leak gate valve and we can safely 
recommend it where service, long life and 
dependability are essential. 
Our Flexitite Disc Gate Valve has made an 
enviable record for itself and is continuing 
to do so, by delivering satisfaction. 





Do you want us to tell you more about this 
New O-B Flexitite Disc Gate Valve? 


Ohio Brass Company, Mansfield, Ohio 


70V 


rass Co. 


























( DIXONS | ) 


y) star TE PAINT 
| 30% FOUR COLORS 


JOSEPH DIXOWERBEHBLE (0 
JERSEY CIT¥ 


























DIXON’S 
Uti PAINT 


Recommend to your customers for the economical protection of 
metal and woodwork. 





1} 
all 


long service records of from five to ten years are obtainable with 
Dixon's Paint because of its unusual wear-resisting pigment—flake 
silica-graphite, and its vehicle—pure boiled linseed oil. 
[he pigment is inert, aids in preserving the original elasticity of the 
vehicle, increases the thickness of the paint film and has long life. 
The vehicle cannot be equaled by any other substance. 


Write now for Booklet 71-B, and long service records. 
JOSEPH DIXON CRUCIBLE CO. 


Jersey City, N. J. OK 
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({-inch U.S. Drill) 
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IRST of all, as a mechanic, I would 
Fats want a drill designed and manufactured 
( \\ ~ by a company having the most experience. 


\ 


ow 7 
cy 


— Second, I would want to know that I 
a ~* could get service on that drill—not from a 
TKeyHake distant factory—but from a reliable source 


Light Wor , 
joey oy, Mnearby, such as Westinghouse. 


Third, | would have to be shown that I 
was getting a reliable drill embodying all 
of the latest features of proven design. 


Your customers look at the matter in 


the same light. Only U. S. Drills fill these 


specifications. , n 
P.S. They have been the Standard of Quality since 1897. ; 


Write for Catalog — , General Sales Manager 


Portable Electric Drills ] 
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The United States Electrical Tool Company 
Cincinnati, Ohio, U.S.A. 
Oldest Builders of Electric Drills and Grinders in the World 
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What it Means 

OUR firm has its own ideas of efficiency by the number of orders 

real service—and you want them shipped on the day received. 
met. You are justified in insisting 
upon their being met. But how Caldwell keeps half-a-million dollars’ 
about the concern making the prod- worth of equipment in stock at all 
ucts upon which you must depend? times. We have learned, through 
Does that firm meet your ideas of many years, just which equipment 
good service? is most commonly ordered—and this 


experience has been utilized in the 


Briefly—the Caldwell idea can be maintaining of our stock. 


summed up in one fact: 


Test our service ability. Wire or 
It has been a point of pride with write Caldwell, or nearest Link-Belt 
our organization to measure plant office. 


Caldwell Products 
Power Transmission Machinery—Bearings, Shafting, Pulleys, Machine Molded Gears, Cut 
Gears, Hangers, Chains and Wheels. 
Elevating and Conveying Machinery—Helicoid Conveyor and Accessories, Belt Conveyors, 
hain Conveyors, Elevator Buckets, Boots and Casings, Car Spotters, etc. 


Send for Catalogue M.S. 45 


H. W. CALDWELL & SON CO. 


LINK-BELT COMPANY, OWNER 
CHICAGO: 1700 8S. Western Ave. 
NEW YORK: 2676 Woolworth Bldg. DALLAS, TEXAS: 810 Main St. 
Link-Belt Company Offices in Principal Cities C-44, 
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Conveying and Power Transmission Equipment | 
SL 
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GEO. RAHMANN & CO. 
32 Spruce St., New York, N. Y. 
Syracuse, N. Y. Newark, N. J. 
io Ns TESS 1 Se aaa 





Leather Beltin i made m_ steer 
ben I best quality, specially fin- 
ished for flexibility and high tensile 
trength. Si a * inch 
yn 100, 250 and 500-foot spools. 
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Rahmann Belting 


Quality - Service - Reputation 


The reputation of Rahmann Leather Belting has been 
built up on its uniform, unvarying quality and the sat- 
isfactory service it has given to belting users for a 
period of over thirty years. Our line is complete. In 
addition to Flat and Round Oak Tanned belting, we 
manufacture Chrome and Combination Leather Belt- 
ing, as well as leather specialties. Let us send you a 
copy of our new catalogue. 















mo es of Rahmann 

Lea elp it to stand 
wear and step cones, 
ple m color makes it an 
active sel 


ahmann “Granite-Oak” — Round 


Write for Samples and 


low jobbers’ prices 


Philadelphia, Pa. 3 * 








Ball Bearing Hanger Boxes 


“The CHICAGO Line’ ee — sored \NTAGES 


Power Transmitting Appliances - we, ea and 
Hot carin ) | 
No no ( : 
No dripping of oil 
each Bearing fi 7) Neh ( 
Le ring 
Chis is only one of many pow }) 


“DAGGETT” BALL BEARING 


HANGER BOX 





| r saving ; 
ties of CHICAGO LINE EOUIPMENT 


Send for General Catalogue “G"—Just off 
the Press. 


= Chicago Pulley & Shafting Co. 


ms. le FOUNDERS AND vets“ 


All Forms of Power Transmitting Appliances 


MAIN OFFICE: 
19 No. Desplaines St. 
Chicago, Ill. 


FACTORY: 
Menomonee Falls, 


Wisconsin 
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Af it foll lly | 
ter 58 years...it follows naturally 

()' “ course we do not snap our fingers at “mere profits.” But 

aside from profits it follows naturally after 58 years that our 

| interest in this leather belting business should assume many and 

| diverse forms. 

| Especially are we interested in maintaining friendships of long 
standing with our dealers. We count them a part of our profits. ; 
No one denies our intent and ability to make good leather belting. | 
It follows naturally that we must have a fairly efhcient equipment 
of ways and means to aid new friends whose belting sales are not | 
what they ought to be. We are always pleased to remedy this con- 
dition. We will be glad to hear from you. 
| 
: | 
| 


(ig om 
| (has) Belt Manufacturers 


12 Ferry Street New York 








Tanners 
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In these days of mechanical achievement it is Whi 
interesting to note that in many sections of the part: 
world the most primitive methods of industrial adva 
accomplishment are still in vogue. of c¢: 


we 2 
belti 
chin: 
belt 
the 


flexi 


With the exception of certain parts of the 
Orient, where manufacturing conditions are as 
far advanced as any in the world, primitive 
methods of doing all kinds of work are em- 
ployed East of Suez. Not until these crude 
methods are contrasted with our own advanced _ 
vays can we realize the great improvement that Clip, 
has been made in just plain work. The 
place 
that 
pres: 
sayll 


Lack of adequate machinery and the use ol 
manual labor keep workers in that part of the 
world on a low wage and living scale, whereas 
in the United States and other large preduction Foo, 
centers the use of machinery ever tends towar< 


. . ofter 
the improvement of the worker and his con. 
ditions. ( 





The Clipper Belt Lac 

—standard of the wor! 
~~ Wore than 225,000 n 
in use. 
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-east & Suez! 


While manual labor still predominates in many 
sarts of the world, machinery is found in the 
advanced sections, often determining the degree 
of civilization. Wherever we find machinery 
we generally find belting and wherever we find 
he belting we almost invariably find a Clipper ma- 
aS chine like the one below. This machine embeds 
‘V€ belt hooks into each end of a belt so that when 
™ the Clipper Pin is inserted the belt ends are 
d€ flexibly and securely joined. 


Clipper Lacers may be found in far off Java. 
They may be found in many other far away 
places, where they insert the thousands of hooks 
Ol that are exported daily from this country ex- 
the pressly for these machines. It goes without 
Cas saying that enormous quantities of Clipper Belt 
108 Hooks are used in this country, daily shipments 
ar often exceeding four millions. 


Clipper Belt Lacer 


GRAND RAPIDS MICHIGAN 
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BEARIUM 
BUSHINGS 


CORED AND SOLID BARS IN 
ALL DIMENSIONS—STANDARD 
STOCK LENGTHS 12 INCHES 





Bearium Castings Made in Any Size or Shape 
The Ultimate Development in Bearing Metals 


Bearium Metals Insure Against Bearing Failures 
and Give Longer Life Wherever Bronze or 
Babbitt Is Applicable to Bearing Service 





NON-SCORING — NON-SEIZING — PROVEN SUPERIORITY 





Sold Only Through Exclusive Distributing Jobbers: 


Coblentz Tool & Supply Co. The Long Island Hardware Co. J. Russell & Company 


Erie, Pa. Long Island City, N. Y. Holyoke, Mass. 
Cook Iron Store Co. The C. S. Mersick Co. Topping Brothers 
Rochester, N. Y. New Haven, Conn. New York, N. Y. 
The E. A. Kinsey Co. Paulsen Supply Co. Lewis E. Tracy Co. 
Cincinnati, Ohio Chicago, Ill. Boston, Mass. 
The E. A. Kinsey Co. Root, Neal & Co. The C. H. Wood Co. 


Indianapolis, Ind. Buffalo, N. Y. Syracuse, N. Y. 





The Services of Our Engineering Department Are at the 
Disposal of Our Customers and Without Charge 


BEARIUM BEARINGS, INCORPORATED 


ELLICOTT SQUARE, BUFFALO, N. Y.—29 BROADWAY, NEW YORK C 


Associate Member National Supply & Machinery Distributors’ Association 
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and this 
Auxiliary Equipment 


Sold for less than $1,000 


Show this advertisement to your cus- 
tomers. Tell them what they can do 
for a thousand dollars. They have 
seen the ad in their own business 
papers and your come-back will often 
help a sale. Reprints of this ad will 
be furnished on request. 

Everything you see in this picture, 
taken at the plant of the New York 
Imitation Lime Stone Company in 
New York, including the Yale Elec- 
tric Hoist and I-Beam Trolley, the 
Overhead Crane and Run-ways can 
be installed and put in operation for 
less than a thousand dollars! 

You can stock the Yale Model 20B 
Ball Bearing Electric Chain Hoist, 
the Yale Roller Bearing Trolley and 
the Yale Pressed Steel Crane Ends 
with a minimum investment. The 
combination adjusts itself to prac- 
tically every overhead condition, and 
ciass of service. 

Yale Model 20B Electric Hoists 
are the most efficient on the market; 
and their compactness, strength and 
ready accessibility of every part give 
long life and dependable service. 


The Yale & Towne Manufacturing Co. 


Stamford, Conn., U.S. A. 


YALE MARKED IS YALE MADE 








Yale Electric Hoist 
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Nuttall, one of the world’s largest 
makers of gears, mounts them on 
Timken Tapered Roller Bearings, in 
a whole line of Nuttall gear drives. 


An impressive combination of indus- 
trial experience is represented in 
products sponsored by two such in- 
stitutions as Nuttall and Timken. 


Nuttall, with its rigid standards, 
honors Timken by concurring in the 


Nuttall- 





basic Timken advantages— reduced 
friction to save power, lubricant and 
belts—tapered design to carry thrust 
without complication or loss of anti- 
friction properties — Timken - made 
steel to assure material as fine 
as possible for its purpose — and 
Timken POSITIVE ROLL ALIGN- 
MENT for speed characteristics and 
elimination of the bearing cage asa 
calculable factor. 


THE TIMKEN ROLLER BEARING CO., CANTON, OHIO 


Technical information regarding bearing sizes and their mountings can be secured from the Timken Roller, 


Bearing Service & Sales Company’s Branches located in the following cities: Atlanta, Boston, 
Buffalo, Chicago, Cincinnati, Cleveland, Dallas, Denver, Detroit, Kansas City, Los Angeles, 
Memphis, Milwaukee, Minneapolis, Newark, New York, Omaha, Philadelphia, 
Pittsburgh, Richmond, St. Louis, San Francisco, Seattle, Toronto, Winnipeg. 


o-~ 
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Lhe difference between Walworth 
Cast Red Brass and the cast yellow brass 
of which most other fittings are made 
is more than a difference in color and 


chemical analysis. 


For the conditions to which brass 
fittings are subjected in actual opera- 
tion, the composition of Cast Red Brass 
is in every way superior to the cast 
yellow brass composition. Its tensile 
strength is 3,000 to 8,000 pounds greater 


Boston, Mass. 
. and Attallia, Ala 


WALWORTH COMPANY, 


Plan Boston, Greensburg, Pa., Kewanee, Hl 





to the square inch, and its hardness is 


The 


18 to 23 Brinnell points greater. 
shrinkage is considerably less, and the 
density is somewhat more. These are 
the differences which eventually show 
up on the job, in longer life and fewer 


replacements. 


The Walworth line of Cast Red Brass 
Fittings is complete for every ordinary 
requirement. 


World 


Foreign Representative. 


Distributors in Principal Cities of the 
Walworth International Co., New York, 


WALWORTH 


“WHATEVER YOU BUILD, YOU NEED WALWORTH” 
Valves, Fittings and Tools for Steam, Water, Gas, Oil and Air 
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Keep the cylinders 
in prime condition 


ISASSEMBLING, regrinding and reassembling come 
high, and the friction and pressure drop at poorly 
lubricated cylinder walls cause big daily losses dur- 
ing the long period betore the regrinding stage is reached. 


Feeding good lubricants through 
a Hart Force-feed Oil Pump 


puts plenty of oil in the 
right place at the right 
time without wasting a 
drop and without any 
other operating atten- 
tion than keeping the 
reservoir supplied. Once 
set for the desired de- 
livery, (at one to four 
points) a Hart Pump 
maintains independent 
lubricating balance in 
each delivery line, starts 
and stops automatically 
with the lubricating re- 





quirements and is as dependable as the engine fly wheel. 


Hart Pumps invariably assure perfect protection against 
excessive cylinder wear, unwarranted decrease of efficienc: 
and capacity and against oil waste. 


Free trial and life guarantee 


To prove the above statements we send any Hart Pump 
subject to 30-day trial and with thorough satisfaction guar- 
anteed during the entire life of the machine served. Any 
Hart Pump part that fails to operate properly on account of 
natural wear will be replaced or repaired free of charge. 
This applies to any installation, even if 30 years old. 


Use the coupon to accept this liberal trial offer. 


This Sherwood 
Catalog FREE 


if you return the coupon 


MANU AC FLORING 


Send for your copy and keep it 
handy as a guide to proper selec- 
tion of Injectors, Ejectors, Cellar 
Drainers, Force-feed Oil Pumps, 
Sight-feed Lubricators, Oil and 
Grease Cups, Oil Gauges, Indi- 
cator Cocks, Gauge Cocks, High- 
Pressure Gas Valves, Flue Clean- 
ers, Fusible Plugs, etc. 


HERWOO 


A GOOD NAME TO REMEMBER WHEN BUYING 
POWER PLANT and INDUSTRIAL SPECIALTIES 


Sherwood Manufacturing Company, 
1713 Elmwood Ave., Buffalo, N. Y. 


Please send erwood Catalog No. 18-5 
Please ser Hart Oil Pump for trial to meet following conditions: 


Yumbe individ y controlled feed lines to be rved 











2 qts.; 3 qts.; 1 gal. 
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KESTER 
Self FluxingSOLDER 


Simple, Safeand Sure 
Requires Only Heat 





KESTER Acid Core SOLDER 


For general soldering and heavier electrical work. 
Self Fluxing—“‘Requires Only Heat.’’ Standard size 
No. 3 about 1/8 inch in diameter, runs about 30 feet 
per pound. Packed on 1, 5 and 10 pound spools, 
Special gauges also available. 


Kester Metal Mender 
The Household Solder 
Here is the small package of Acid Core Solder. So sim- 
ple anybody can use it. Ten cans about 1/4 pound 
each are packed per carton. Ten cartons (100 cans) 
to the case lot. 


Wife SOLDER "Ya 
es j 
Kester Rosin Core Solder 

Por very delicate electrical and radio work. Contains 

highest quality metals and rosin flux. Standard size 

about 3/32 inch in diameter, runs about 50 feet per 

pound. Packed on 1, 5 and 10 pound spools and 18 


inch sticks in 5 pound boxes. Special gauges also 
available. 





Kester Radio Solder 
(Rosin Core) 
Safe, Sure and Simple — approved by radio engineers. 
Harmless to the most delicate parts. Absolutely non- 
corrosive flux makes low-loss joints. Ten cans about 
1/4 pound each per carton. Ten cartons (100 cans) 
to the case lot. 





GENUINE SOLDER 


CHICAGO SOLDER COMPANY 
4215 Wrightwood Avenue, Chicago, U.S.A. 
o— © 
Originators and world’s largest 
manufacturers of Self Fluxing Solder 
© © 
Your Jobber Can Supnly You 
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It all Palm 
Beach and leisure 
in the South. 


isn t 


There’s work and 
strain and weari- 
A thousand 


industries — wide 


ness. 


reaching in variety, 
great and small— 
hum and throb un- 
der the scorching 


sun, or in the heated damp of 
Southern temperatures. 

And meeting the daily needs—the 
stress of climate changes, the un- 
usual strain—Cocheco Belts. 

Send for the Belting Booklet. It is a 
book of facts on belting—an essay 
on the leather belt as you want it. 











che 
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BELTING 


I. B. Williams & Sons, Dover, New Hampshire, U. S. A. 
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eo TRUCK CASTERS 


HIS Double Ball Race Caster is typical of the Bond 
Line of Anti-Friction Truck Casters. It will carry 
heavy loads without damage and will swivel freely 





Patented when loaded. All strain is taken from the King Pin and car- 
Double Ball Race cied by the sturdy Ball races. It is the standard Caster for 
Type all-around use in the industrial plant. 


The Bond line of Truck Casters is complete, including a type 


Pre pe Be gor scientifically designed to meet every possible requirement. 
tains a wealth of helpful Our Service Department will gladly recommend the type 
information. 


best suited to your particular needs. 


BOND FOUNDRY & MACHINE CO. 


Manheim, Lancaster Co., Pa. 
New York Office: 256 Broadway 


apes © 


EAM TRAPS 


A Reliable Trap for work that 
Demands Constant 24 hour Service 


Model “D” Steam Trap is continuous in operation, disposing 
of condensation as fast as it accumulates. 














ween ecngetene sare 








It is equipped with removable strainer, gauge glass and 

interchangeable parts. A wide range of Monel Metal valves 

and seats permits using the trap on any pressure from 250 

i Ibs. to gravity. 

. Every trap passes a rigid test and inspection under boiler 
pressure before leaving the factory. They will positively 

: work right from the start. 

The Anderson reputation is your guarantee of satisfaction. 


Specify Anderson on your next installation. It will mean 
satisfaction to you. 
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Use an Anderson—It’s a Trouble Killer Model “D” 
TTT} CU The: «V. iD. Anderson Co. JW 
RRR mate Cleveland. Ohio "ES AORN EA: 
t 336 3rd Ave., New York City 242 Race St., Philadelphia 

: 100 Pearl St., Boston 207 Union Trust Bldg., Baltimore 

' 134 Plymouth Court, Chicago 
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SUPER-STRENGTH 
Jhe mark of 


" SUPERRENCHES* 
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Pattern 
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HERE’S nothing like a strong line of 
wrenches to build a reputation for 


General 





Service 


Pattern your tool department. 


Take ‘“‘Superrenches.” Made of 
Chrome-molybdenum steel, the toughest, 
most desirable material for the purpose 
ever produced, they're lighter, thinner 





and narrower jawed than carbon steel 


wrenches, yet far stronger than the latter. 





Every “‘Superrench” is guaranteed 


against breakage. 


You can't beat “‘Superrenches” for 





steady sales or ready service. Get them 
on your shelves NOW. Literature? 


J. H. WILLIAMS & CO. 


‘The Wrench People’’ 
New York BUFFALO Chicago 





Structural 
Pattern 
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Would you employ this man 


to sell your goods? 


Hiring second-rate sales- 
men to put a high class 
product on the market is 
no more absurd than fur- 
nishing your representa- 
tives with poorly-ar- 
ranged, cheaply-done 
business cards. For either 
one of these leaves an 
opening which your com- 
petition will welcome. 





The John B. Wiggins Ze: Oe 
Company has been mak- > i 

ing engraved — business } ~ — 
cards that stay ahead of 

competition for seventy 
years. This company is 
the originator of Book 
Form Cards—the cards 
tha: tear from tabs with 


perfect edges. 


Wee will gladly send vou 


a sample tab of these 





cards tf youll send us 


your name and address. | \\ 


The John B. Wiggins 
Company 


. ef } 
1143 Fullerton Ave. Ms 
Chicago ox” ¥ 








WIGGINS. 


Peerless Book Form 


CARDS 6.6.2 
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5 Reason 


for handling them 


ILL supply houses have five 
definite reasons for handling 
Kleen Kwality Kloths, the sterilized 
wipers for industry. Every one of 
these reasons is a sales-making one. 


l Kleen Kwality Kloths are not only 
clean but sterilized as well. Before 
being baled, they are washed in 
chemicals, boiled in live steam and 
baked at 225° F. 


This treatment also makes them lint- 
less,—which is another sales point. 


Buyers of wipers know them by rep- 
utation. Kleen Kwality Kloths have 
been extensively advertised to the 
consumer. 


4 They are packed in four distinct 
grades and you can sell them in any 
quantity from the handy 10-lb. pack- 
age to 1000 lb. bales. 


5 The first order leads to repeat busi- 
ness, which is where profits really 
begin to count. 


Aaron Ferer & Sons 
ST. LOUIS 


Branches in main 


industrial centers 


Kleen Kwality 
KLOTHS 
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Have gone into the inaking of 


Diamond Rubber Belts, Hose Packing 


¢ 


And all the experience 
gained in those days of 


work, study,experiment and \ 
y research is at the service \ 
of American Industry \ 
Y, TODAY! \ 
yey 9 ¥ 


It follows that Diamond 
Rubber Belts, Hose and \ 
Packing are unsurpassed in 
quality, in reliability, and 
in economy. 


\ y 7 y /, 


Further, our Branch and 
\ Distributor service assures 
\ prompt deliveries to every 
’ part of the United States. 


THE DIAMOND RUBBER CO., Inc. 


\ Akron, Ohio 
- ‘i ; \ Atlanta Chicago Kansas City 
Diamond Quality is a BN. ieee Dallas kas dneniis 
plus-service factor. Let it \ New York San Francisco 


\ Philadelphia Seattle 


help cut YOUR produc- ‘ 
tion costs. Send for \ 
catalog and the Diamond : 
propositions. 
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“Hallowell” Steel 
Bench Legs have 
become very pop- 
ular because they 
can be picked up 
from stock, ready 
for use and as 
they are rigid as 
rocks, give abso- 
lute satisfaction 
and cost little, no 
wonder they are 
ready sellers. 





“Gast Oiling Machine 
for loose pulleys will pay 
for itself in aie few 
months. Loose pulleys 
practically never wear 
out, when equipped with 
the “Gast” Oiling Ma- 
chine. Oil twice yearly. 
Brings profitable repeat 
orders. 





“Pioneer” Steel Hangers, the 
original all-steel hangers, cost 
less to stock than any other and 
are now so well introduced that 
they almost sell themselves. 
Steady repeat business brings 
sure profits. 





“Hallowell” Steel 
Collars are recog- 
nized to be the 
best made, which, 
combined with 
their high polish 
and low price, ex- 
plain their great 
popularity. 





This page lists the principal pro- 
ducts of the Standard Pressed 
Steel Company—each one a qual- 
ity product in its line. All these 
items are consistently advertised 
and therefore sell easier than 
competing lines. For complete 
descriptive circulars, please ad- 
dress Box 3, at Jenkintown. 











| —— 
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\ 
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“Hallowell” Steel Bench Drawer fits any 
I Dust-proof. Pilfer-proof. Keeps 
where they belong and insures 
»y don’t get lost. A sure order- 
for salesmen. 


“Unbrako” Hollow Set and Socket-Head Cap 
Screws stand up under strains that wreck 
every other screw similarly tested. Besides, 
‘“‘Unbrako’ products cost you and your cus 
tomers less—but net you more profit, and 
that’s something to think about. 














Standard Pressep STEEL G 
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Box 3, Jenkintown, Penna. 
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and the “Unbrako” never even 
murmured! 


An Ohio man questioned the If your customers want tough 
toughness of ‘‘Unbrako’”’ set screws, have them specify “Un- 
screws. We borrowed a mechanic, brako.”’ Samples free for tests— 
a lever, a vise and the Ohio man just address Box 3, please—and 
picked an “‘Unbrako” screw out of remember that ‘“Unbrako” is the 
stock. Then, we made the test as quality screw that sells at a quan- 
above and later had it photo- tity price! It’s well advertised and 
graphed. A calculated 5 tons pres- moves fast. Tell your men to push 


sure was applied, but the “Un.- “Unbrako’’—tell them how they 
brako” screw never showed the can use the 5-ton test to get “Un- 
strain. 


brako”’ orders. 

















Standard PRESSED STEEL ec > 





Box 3 


Jenkintown, Penna. 
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20 Years on the market without a Complaint 


Only in rare cases do belts actually wear out. 


From neglect they 


4 


usually become hard and crack on the pulley side. 
Dressing will prevent this. 
gerade materials, for leather, rubber and canvas belts. 


Atlantic Belt 


We manufacture three kinds, all of high 


Also made in 





ry S 


liquid form. Price reasonable. 


ATLANTIC MANUFACTURING CO. 











Wilmington, Delaware 
the Sidney Line 


6 Reasons Why is Profitable! 


There’s six good reasons why Jobbers find Sidney Lathes and Famous Woodworking 
Equipment so profitable to handle. It’s because: 


1. Their quality is higher. Built entirely in 4. They carry larger discounts, although sell- 
the Sidney Shops. ing price is often lower. : 
: i apn naee 5. They are serviced direct to user, not a: } 
The Line is complete. Meets every want through the Jobber. as . aw - 
AE ‘ 


y»r woodworking machines. 6. 





ur tactory representatives help sell 
Jobbers prospects on the line. 


a life guarantee. 





Why not get complete details on our Jobbing Policy? It 
means bigger profit, better service and satisfaction from 
every angle. Write or wire for full information NOW. 
Just address Dept. 609. 


The Sidney Machine Tool Co., Sidney, Ohio 
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LINEAR 


FLAX 
PACKING 
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For All Hydraulic Services 


TYPES 
GRADES 
FINISHES 


INJECTORS 





One of the Outstanding Features 
of this 


Jobbers’ Quality Packing Line 


600,000 


satished users of U. S. Automatic 
Injectors requiring repairs and re- 
placements, together with an as- 
sured and proper profit to the job- 
ber through our established resale 
prices, make U. S. Automatic 
Injectors a satisfactory and profit- 
able line for any jobber to handle. 





ASK FOR SAMPLES AND 
PRICES 


IT WILL PAY YOU 














Linear Packing & Mfg. Co., Inc. 

















American Injector Co. j ——_— tee 
- DETROIT, MICH. ] PACKINGS EXCLUSIVELY 
| vi | 3 q EXCLUSIVELY FOR JOBBERS 
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CORED and SOLID BARS 


A Source of Much New Business 


For Mill Supply Jobbers 


An ever-increasing number of mill supply jobbers are 
concentrating their sales effort back of Bunting 
Phosphor Bronze Cored and Solid bars, because the 
sale of this widely known bearing metal not merely 
affords them a splendid volume, but also comes up 
day after day under the head of “New Business.” 


























And “new business” quickly develops into an “old 
customer” because Bunting Phosphor Bronze Cored 
and Solid Bars have been respected and preferred by 
the trade for years. 


It will pay you handsomely to investigate the 
Bunting Bar proposition for mill supply wholesalers. 
Especially the handy shop assortment of 5 Bunting 
Bars packaged in a strong wooden box with hinged 
lid. It is the first specialty to appear in the bearing 
metal trades; and is a quick, easy, profitable seller. 


80 stock sizes of Bunting Phosphor Bronze Cored 
and Solid Bars always ready to ship; and pattern 
equipment for hundreds of others. 


The Bunting Brass & Bronze Co. 
Toledo, Ohio 


NEW YORK PHILADELPHIA CHICAGO 
st 54th St 1330 Arch St 2015S. Mic \ 
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SAN FRANCISCO BOSTON 
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Sell the COMPLETE— 
ARMSTRONG LINE 










































Why the ATLAS is the Most 
Powerful Car Mover Made 


From a fixed pivotal poimt at the back of the 
shoe the initial energy is transmitted to the 
arch lever by linking together of three parts, 
the only wav of obtaining compound leverage. 





The arch lever is so pivoted that the sma lest 
movement can only be forward, thus using all 
the power in a forward thrust. No power is 
wasted in lifting. 





DOUBLE SPURS 








how the double spurs are set to grip the 
been case hardened by the fric.ion of the 


howin? 
has not 


rail where it 


The Atlas Arch 


has changed the strain 


Improved 
Lever 






trom transverse or crosswise 
















































; to one of compression. An- 
—and make more profit! 9D sie of great strain is from 
; a A to B. 
The ARMSTRONG market is al- Neate the 4ELAS CAN MOVER. Glee me the amober 
| ‘< of salesmen and let us send you literature. 
| ready developed. The name “ARM- 
i bi] 7 . . . sl 
STRONG” and its reputation is APPLETON CAR MOVER CO. 
| known all over the world. Workmen chooser altos sciviaplbnaalbies 
and employers who know good tools — 
i ¢ Di Sess ts Ce Se m a 
prefer ARMSTRONG Tools because |f 23 rEsSPESTESSE | 
N ris ? 1" Oe a eee 
they ofter the most for the money. . 2 peat) WMS eS: 
S04 A | ANOS | 
j «* By ea | 
i ’ i hj nepal : th,1 at > peak | 
Mill supply jobbers and salesmen SESTETILS SPS" A 3 | 
i ‘ ee “" + he, te | 
| who push the ARMSTRONG Line ; PS Seip. st $3338: =a 
| ‘ “ | eo 
are cashing in on the popular and 1; oe Fea 
Hy 7 wes 7 + iS = |"Semy 
| ever-growing demand for these high old Turkey z 
grade tools. <4 te 4 
i vy One of our field service men visited ; oe 
=7 lease in Texas this summer and found that rapt 
The full ARMSTRONG Line includes: = they were using the third cheap belt so far . 
/ = this year on their “power” for pumping. Le 
i ‘‘Armstrong”’ “hi Bros.”’ 4 i jOini t >I 
rmstrong rmstrong ros. — | He took the superintendent to an adjoinin~ £ 
| Tool Holders Solid Stocks & Dies if lease and showed him a Stanley in good od 
' . . | Ly g | x 
om Dogs age es Stocks & Dies rS shape that had already been on the same = 
amps ipe Cutters a ; “ ” i = 
Ratchet Drills Pipe Vises 2 OF ee ae ae eee ~ 
Drop Forge Wrenches Pipe Wrenches ts More than eighteen times the service t 
| “ and the Stanley cost only a fraction more. ae 
let st. 3 
CATALOGUE B-23 includes See ee ee eee ES 
the above lines, with prices ns Hasn’t belting of this sort a place on the *m% 
Sent free. Write for your copy z profit side of your ledgers? Write. ~ if 
today. >. 
$ Stanley Belting Corporation 
t < 
ARMSTRONG BROS. TOOL CO . — 
| . . ease: CHICAGO & 
| “ ” ey $ z 320 Broadway. cy * 
| The Tool Holder People ti32 NEW YORK oa 
~ SSS A +> 
i P Se « 124 Adelaide St., W., ». 
| 305 No. Francisco Ave. Suete TORONTO, ONT. : 
i <>; 3 “ 424 Southwark St., S. E. 1, . 
CHICAGO, U. S. A. : $< LONDON, ENG. 
: eS. =r 
| 
i 





When writing to Advertisers 


please 


mention Miri Supp ies. 














September, 1926 








mE POCA 


ee EN OTS LE CTR rae 





ULL QuPPLIES 33 





Leiman Bros. Rotary Air Pumps 
For Automatic Devices, 


Gas and Oil Burners 





Illustrated 
Catalog 
on Request 








Atso used by the makers of most of the printing press feed 
bottle tf machines, addressing, wrapping and mailing 
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al when worn, in fact, they are so simply made that this 


very simplicity is their most valuable merit. 





They have been tried in competition with all other makes and 
the result is that iey have bcen adopted by the world’s lea ‘in 
neerns in every line of work Every factOry can uSe an air 


pump, and if using a noisy one now should become acquainted 
th these noiseless air pumps. 


These pumps are designed to handle air or gas that is not “in- 


jurlous to cast iron or steel. They may be used for vacuum or 
pressure and will pump without noise or fluctuation due to the 
construction of the moving parts. They can therefore be used 


with entire satisfaction where many other makes and forms of 
construction are incapable of doing the work. They are care- 
fully made for the most exacting service. 

The picture shows how the wings slide in and out of the groove 
in the piston. They swing limply until the machine gathers speed 
which, operating in the counter clock-wise direction, throws the 
wings out from the piston holding them against the cylinder. 
This then scoops up the air and the more the air tries to back 
up the tighter the wing is held against the cylinder and the less 
it can get back. 








We s for many years and these are our latest 
i finest product. of the machinist’s art. Each 
urpose; the parts are ground true to s 
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st advanced cc wings on the eyl 

inder preserves a glass-like surfaced race which disposes of practically all 
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» in ten sizes so that we can supply them for 

s consider them the cheapest air) pumps the 

small first cost but because after rvic 





‘ing away with costl 
» breakdowns Users of air 
Sometimes a very small 

f some other make They do the work 
s glad to recommend them for any 


ean examine in detail 


LEIMAN BROS. 


Makers of Good Machinery for 35 Years 


23 HBC Walker St. New York 








Cheney 














Hammers ' 


—a man’s choice 


every time 


a 


Any man wno’s used a Cheney 
ciammer will tell you quick 
enough why he demands 
Cheneys, first, last and always. 
He wants the hammers with 
clear second-growth hickory 
handles that feel right in his 
hand, hammer heads of tool- 
steel with ends of just the right 
tempering, and a “hang” that’s 
a positive wrist-saver—the re- 
sult of perfect hammer balance. 
And Cheney Hammers have 
every one of these features. 
That’s why men insist on 
Cheneys. 
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Faster Alemite Service with Reelites 


HESE days people buy not only 
quality but Spe ed. 

The shop that turns out a good job 

fastest is the shop that gets the business. 


That’s one reason why the Putnam- 
Alemite Service station at Canton, Ohio, 
like thousands of similar stations, is 
equipped throughout with Reelites. 

Reelites speed up work enormously 
by keeping good light always handy— 
anywhere. They’re so convenient to 
use that hustling workmen we them. 


No more valuable minutes wasted 


REG. U.S 


The Handy / 








SANS SCSERS COS HESS Ce eT NT FTE 


hunting the old style portable light, 
untangling the dirty, twisted cord, 
perhaps finding it broken or injured 
by sharp heels or tools. 

Reelites save their cost in cord 
renewals alone; they speed up work; 
they get more business for you. Let us 
send an expert to give you the whole 
story. There’s absolutely no obligation 
on your part. Drop us a postal today. 


APPLETON ELECTRIC COMPANY 
Chicago, U. S. A. 


es 
1-06 Wellington Avenue 


New York— Varick Street Los Angeles—340 Azusa Street 
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= YOST VISES 





109 
SIZES 





GUARANTEED THROUGHOUT 


Machinists’ to f| Machinists’ 


Vise Vise 


: . | 










fi Machinists’ 334” to 6’ 
Vise 





Combination 
Pine 
Vise 


jaw 





Hinge Pipe 
Vise 


Heavy and 
1 

H e 
%” to 12” 






Gas Solderine Furnace 
Pattern 
Makers’ * 
Vise , sy 


Manual Training Vise 





a 





Complete Line Manufactured by 
Yost Manufacturing Company 
| Meadville, Pa., U. S. A. 
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TEETH THAT BITE / 





The cutting qualities of the Victor Blade are 
backed by years of experience in the science of 
hack saw manufacturing. 


Teeth that bite, will not break, but will cut and cut 
again and again through the toughest metal and 
under unfavorable conditions are features that 
Victor Blades have excelled in. 


Let us send you free samples of this 
Wonder Blade. 


VICTOR SAW WORKS, Inc. 
MIDDLETOWN, N. Y. 














Two-Thirds Gone 


Two-thirds of the year 1925 has gone into his- 
‘tory. But much can be done in the four months 
remaining toward making it the most successful 
year of your business. 


If you have not connected with BLUE GRASS 
SANITARY WIPERS, send for selling proposi- 
tion and see how much can be done with this 
fast selling line during the balance of the year. 


Louisville Sanitary Wipers Co., Inc. 
Louisville, Kentucky 


“Blue Grass” Sanitary Wipers 

















pone ae 








You Can Increase Your Profits 


Speed Up Your Turn-over and 
' Better Satisfy Your Trade 











HUFFMAN 


All Torches and Fire 
Pots have the Huff- 
man 
needle which has 
forever banished 


valve trouble. a ee ee forwat 


with 


Torches 
Fire Pots 
Gas Furnaces 


Trouble - Proof 


New Prices and Literature on request 


HUFFMAN MANUFACTURING CO., DAYTON, OHIO 
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Tomorrow 


F YOU choose 
wrongly today, 
you will choose dif- 
ferently tomorrow. 


Choose Knowingly 

today — tomorrow’s 

tasks will take care a | 7 
a & J NATIONAL WS 

of themselves. : 5 Tee CMAN 


TOOL EXPOSITION ff 
Ot ler-Xcle) 








TWIST DRILL 
COMPANY 


CLEVELAND 
NEW YORK: CHICAGO: LONDON 


The » 





TRADE MARK REG. U S PAT OFF AND FOREIGN COUNTRIES 


Manufacturers of Carbon and Cle-Forge High Speed Drills for every 

purpose; ‘‘Mezzo'’ Super-Carbon Drills; Hand, Jobbers’ and Shell Ream- 

ers; ‘‘Peerless’’ High Speed Reamers; ‘‘Paradox’’ Adjustable Reamers; 

*“*Quick-Set’’ Reamers; “Spirex’’ Machine Taper Pin Reamers; Chucking 

Reamers for Turret Lathes; Counterbores; Countersinks; Sockets; End Mills; 
and the “‘Ezy-Out"’ Screw Extractor. 
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1 A line of rubber items sufficiently 
* complete to permit eflectively supply- 


ing the requirements of the trade solicited. 
2 A quality of product uniformly good 
* and capable of delivering service re- 


eee ser , 
sults that should reasonably be expected. 
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2 A price basis inducing and making | 
J+» ssible aggressive competition with } 
reasonable prohit return. k 
4 Freedom from competition from his 1 
7 os urce o! supply, either direct or in- ' 
direct, among the trade covered by hisd iy ; 
to day soucitation, 
os Selling helps of reasonable amounts 
* sothat his sales force may be given 
the advantage of specialized training and 
a knowledge of the product sold, : 
: 
| 
Every Foot Is Branded |_| 
i 
oo 4 
= for Your Protection | 
R l HERE’S never any doubt about | 
O supp y the purity of HOYT’S Wire Solder. 
Every foot contains its branded 
an ‘oportions. That’s why it is 
L HAS ever been our contention and aed, are , 3 Be eee | 
eae ae ' preferred by those who use solder i 
yer!ei that the jobber and not the man- | ; 1: c i 
bel - e - most. A standard of quality for 
oy ae Fare el oa Sia a 1 _ - " ; 
— locical 5 | over hail a century. 
This ap ») tter | ve an order be 
the consumer intends to place. — i | 
2 _ ae ae —— i meee (VY? oA, i | 
The many reasons for this fact, plainly | | USERRA "a i | 
told and easily understood, we have per- {HI | | 
‘ } | a ; 
sistently placed before the consumer. ||| HOYT’S Warranted 50-50 Bar | | 
This steadily r peatec empnasis 1S natu- | Stamped 50-50 for vour protection, it is | | 
rally bringing resulis to the jobber who guaranteed to be exactly 50-50 — yes, every | | 
Ps 1 > 4 
takes advantag > Of it. nee Os | i 
should 7 : | | | 
Should you desire te number yourself i | 
5 ae ee | Always i | 
amonz them, a letter will bring you Enaiet on | 
further details. | a 
| | 
THE REPUBLIC RUBBER COMPANY | : | 
Youngstown, Chio f | 
No Branches | \ y, : : 
REP B | . Send for Booklet I | 
U LI C . | 
sien - |HOYT METAL COMPANY, St. Louis 
ELTING ~— HOSE — PACKING — MOLDED NEW YORK CHICAGO DETROIT ' 
LATHE CUT GOODS AND FLOOR COVERING | | 
{ ‘ 
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HighSpeed Drills 
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Forged 
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Type | 


Consistently 


Accurate 


As Service will Prove 


Our hosts of friends 
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used tie Monse,give | TWIST DRILL 8. MACHINECO. 
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WITT MEANS MORE 
QUALITY CUSTOMERS 
AND GREATER PROFITS 


Perhaps you feel that WITT Roller Cans, 
Oily Waste Cans and Refuse Cans are “out 
of your line’—yet, if you knew of the splen- 
did business Mill Supply Jobbers are getting, 
you would be pushing them, too! 


It is easy to sell the Witt Line, because, thru 
the consistency of the Witt jobber policy— 
advertising sales helps—and the proven merit 
of the Yellow Label Line, national leader- 
ship has been gained and held for over 20 
years. 


By supplying this nationally accepted and 
preferred quality line, you can swell your list 
of quality customers and realize a splendid 
profit. 


An investigation of the Witt Line of Cans 
and Pails will prove to you that better busi- 
ness, with greater sales and profits, may just 
as well be yours. When writing be sure to 
ask for your copy of the new Witt Catalog 
and prices. 


The Witt Cornice Company 
2119 Winchell Ave. Cincinnati, Ohio 


Manufacturers of 


Wiki 


CORRUGATED 
*CANS and PAILS: 
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Carriage Clamps 


For those who want the Best 
The Name is on each clamp 


Made by 
Adjustable Clamp Co. 
413 N. Ashland Ave. 
Chicago 
Manufacturers of “Jorgensen” Peer- 
less Adjustable Clamps and Steel 


Spindle Hand Screws. Ask _ for 
Catalog. 




















EDGEMONT TYPE E 
DISC CLUTCH 


An efficient clutch 
for high speeds and 
quality drives. 





Designed especially to give Jong carefree service 
with a minimum of attention. Made by a Company 
devoted exclusively to building friction clutches. Our 
years of experience have been put into the Type E 
Disc Clutch to make it a clutch suited to present day 
needs. 


The business, for which the Edgemont Type E 
Clutch is adapted, has barely been touched. This 
clutch will make a paying addition to your line. 


Our engineering department will co-operate at all 
times. Full information on request. 


THE EDGEMONT MACHINE CO. 
DAYTON, OHIO 
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View in Enameling Dept. Studebaker Corp., South Bend, 


The Richards-Wilcox line of conveying equip- 
ment is complete and offers you as a mill supply 
jobber a most attractive opportunity for in- 
creased profits. 


The line includes both enclosed trolley-track 
and |-beam types of track, switches, trolley 
cross-overs, turn-tables, curved track, brackets, 
and all necessary equipment for complete in- 
stallations. 


The trolleys, for both types of track, are very 
carefully engineered and are carried in stock in 
many different capacities to meet any demands. 


Where more than 30 miles of Ovelt-Il ay is install 


There Is Profit For You 
in OveR-Way Conveying Equipment 










The perfect 
trolley track 


The Richards- Wilcox Manufacturing Company 
maintain a staff of experienced OveR-Way en- 
gineers at each branch office. These engineers 
will gladly work with you in assisting to close 
your prospects. 

Richards-Wilcox conveying equipment is efh- 
ciently serving thousands of industries in all 
parts of the world. A share of this business can 
be yours. 


Write to any of our offices for further informa- 
tion. 





ichards-Wilcox Mfé 


x (0. 
AURORA, ILLINOIS, U.S.A. 


New York Boston Philadelphia Cleveland Cincinnati Indianapolis St.Louis New Orleans 
Chicago Minneapolis Kansas City Los Angeles San Francisco Omaha Seattle Detroit 


Montreal - RICHARDS-WILCOX CANADIAN CO,,LTD., LONDON, ONT, - 





Winnipeg 
(916) 
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Heisyourbusiness partner | 
y € $p U | 

He considers first and foremost your interests. 

He is truthful and honest in his dealings with you. 

He is not provincial, but his experience is nation-wide in scope. 

He is not opinionated, but brings to you unbiased facts, news, } | 

and reports. | { 

He has a finger on the pulse of your trade’s activities. He pro- | | 

mulgates helpful information. | | 

He is in close touch with manufacturers, producers, distributors | 

—those from whom you buy. | 

He deals with none which has a tendency to mislead or which ta 

does not conform to business integrity. | 

He is a consultant that “sits in’”’ with you regularly. His sugges- 

tions are profitable to you. | | 

He holds a fellowship in a select association with exacting stand- iF 

ards of membership. 

He has pledged himself to determine the highest and largest 


function of the trade which he serves, and to strive in every 
legitimate way to promote that function. 


HE IS THIS PAPER. 
Your paper. A member of the Associated Business Papers, Inc. 


THE ASSOCIATED BUSINESS PAPERS, Inc. 
Executive Offices: 220 West 42nd St., New York, N.Y. 


The A.B.P. comprises a group of business papers that reaches 54 

fields of trade and industry. Membership requires the highest 

standards in every department of publishing, circulation, editorial, 
2 and advertising. 


The advertisers 1n this publication demonstrate by their presence 
here that they are awake to modern methods of selling as well as 
3 production— methods that cut costs and standardize operations. 
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Cast tron Pulleys 
2 in. to 16 ft. Diameter 


Cast Iron Pulleys! Standard or special. Any diameter up to 16 ft. Any face up to 50 in. 
Crown or straight. Any wanted bore. Sotii, split or clamp hub. Single-belt, double- 
belt, triple-belt or extra heavy. With set screws or keyways, or both. Any quantity. 
Speedy service. That’s Medart—one of the first manufacturers of cast iron pulleys 
in America. 


Cast Iron Pulleys are widely used in general service and are particularly adapted to 
special design requirements. Medart shops have an immense assortment of patterns, 
modern molding machines, foundry equipment and complete machining facilities—one 
of the reasons for Medart Service reputation, 47 years old. 


Besides cast-iron pulleys, the Medart pullzy family includes Steel-rim Pulleys; Split- 
wood Pulleys; Iron-spider, Wood-rim Pulleys and Hercules All-steel Special Heavy- 
duty Pulleys. 


Medart means pulley service—prove it with your next order. 


Buy by the Medart Catalog and Discount Sheet 


Buy right—with Medart Catalog No. 43 and discount sheet. A complete, simply writ- 
ten, readily understood manual containing dimensions, details and list prices for the 
use of engineers, designers and power users. Covers the entire range of power trans- 
mission equipment. Send for your personal copy and include requests for other m2m- 
bers of your staff who would find this information valuable. 


The Medart Company 
Formerly Medart Patent Pulley Co 


(sone ‘ \ ' ba) 


Louts, U.S. A. 


Offices in Cl " i ‘ York and Seattle 


MANUFACTURER ' ANS MUITTE \\D KINDRED MACHINERY 
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[* TIME and overhead, you are paying 
around Sl an hour for bench labor. And 
vou are gettine—wrhat? 

As regards filing, you get a fraction of an 
ounce of metal dust. Yet, if you double that 
little dust-pile, you'll double the output. 
Delta Files CUT. 


flings remind you of steel wool: put 


“Lance-Tooth”’ Their 
them 
under a microscope, and you'll see long curls 
like those from a sharp lathe tool. Stroke for 
stroke, a Delta removes metal 40 to 100 per 
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‘Fileage Costs 


cent faster than other files. And it pays for 
itself in its longer life. 


Counting wages and overhead, Deltas will 
save you around a cent for each minute they 
work. They'll release some of that bench gang 
for mote useful jobs. 


Order a dozen Deltas for trial 
Veigh the filings: count — the 
finished pieces: note how the files 
faup Y¥e money hack 
10 days vou are not wholly 
satished 
/ 1), ry i ld a sw 
rising ss ‘ } CUT 
/ rli dle t any shot 








“Buy Fileage as you buy Mileage” 


DELTA FILE WORKS 


‘a 


BRIDESBURG 








PHILADELPHIA 


2 DELTA G 
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~ Iwo New BONNEY 
"CV. Chrome Vanadium Wrench Kits 


om 


» MILLWRIGHT’S . 
POCKET KIT 1 


$3.25 


Three Bonney *CV Chrome 
Vanadium S Wrenches (six dif- 
ferent openings of most used 
sizes). These are special 
wrenches developed for Mill- 
wrights. They are the long, 
thin type preferred by Mill- 
wrights and, because they are 
forged from Chrome Vanadium 
steel, they are unusually light 
in weight, thin in section but 
much stronger than the ordi- 
nary wrench of this type. 
Price includes attractive leath- 


erette kit, as illustrated at 
right. 


LOOMFIXER’S 
POCKET KIT 


$2.75 


Three Bonney *CV 
Chrome Vanadium §S 
Wrenches (six different 
openings of most used 
sizes) designed especially 
for Loomfixers and Re- 
pairmen in textile mills. 
These wrenches are short 
and stocky and, because 
they are forged from that 
superior steel, Chrome 
Vanadium, they are un- 
breakable. Price includes 
attractive leatherette kit 


as shown at left. 
*CV is a Bonney 


[BONNEY] 
trademark 5 en 
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Chrome Vanadium 
T registered 


registered in the 0 August 11, 1925. 


U.S. Patent Office. 








You can secure from your jobber. Write for detailed information. 


Bonney Forge & Tool Works 
Allentown, Pa. 


Makers of Special Service Wrenches of Chrome Vanadium, Carbon 
Steel Drop Forged Wrenches, Stillson Wrenches, Vises and Drop 
Forgings and the Bonney Rim Tool. 


Bor 


WRE 


(Patents Pending) 
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» Make that j joint 
9) per manently tight! 
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Esa }N a gasket, it is the material that 

counts; the time and labor of 
oo cutting and fitting go for noth- 
ing if the packing used is not the right 
grade for the work. 


Wherever INDESTRUCTIBLE White 
Sheet Packing is used, a perfect joint is 
the result—one that will remain tight in- 
definitely. It will not yield to the attacks 
of steam, air, ammonia, hot or cold 
water, gas or creosote. Sufficiently firm 
in composition as not to flatten out when 
the bolts are drawn up. 











Carried in stock at all our branches in all 
thicknesses up to 1% inch, 36 inches wide. 


For especially tough jobs, use Style 29 Inde- 
structible with brass wire insertion, or Style 
30 with iron wire insertion. 


NEW YORK BELTING & PACKING CY. 


High Grade Rubber Goods for Mechanical Purposes 


New York Boston Chicago Philadelphi.- 
Pittsburgh St. Louis San Francisco 
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4 New Measurecl 
isitmade SCALE FREE 7 


on 


“ in pipe sought aiter by the careful buyer. The Scale Free 


Process, applied to “NATIONAL” Butt-weld Pipe, sizes '5 to ‘ rx 


Pipe Values - | 


’ . . - . . . . ¥ 
| ONGEER life with greater ultimate economy—this is a value E 


{ t 
Sainch, aids greatly toward this desired end. It is a new meas 4 F 
ure ol pipe values-——a difference in pipe advantage. 
The process is entirely mechanical. The “mechanical hands” 
which remove the scale consist of a series of specially designe oa 
hich are found only in the pipe mills of National Tube 


Compeny and are, therefore, an exclusive “NATIONAL” 


eature. \Welding-seale is formed by the hardenine of the 
Which forms on the skelp when heated to a wel y 

re. User pipe the world over realize ed 

. rm | 1 a 4 
( ountered trom this seale and readily appreciate the 

) J 
l wae onimed 1 ¢ 
) ICT 4 ( ( wes camed \ ( ( | 
I> 1 | ° i. 
) rt ( VL NG ( da WMZIML OF OLNE CO td 1¢ 
‘ 

C14 S OotnN races OTe be? £rCpeye ( CSS: 3 
Ll) Ccause O 1] eC OW 10 tO ess. ¢ C¢ ) 
Col \ G Se ~ ( Ly ) S ) LOOs 
s( 11 ( Cc ) | \ pel rity. 


NATIONAL TuBE Company 
Frick Building, Pittsburgh, Pa. 


DISTRICT SALES OFFICES IN THE LARGER CITIES 
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Especially 
The White 
Star Valve 


jrewele Calves 


ARE DEPENDABLE 
FOR SERVICE AND DURABILITY 








WHITE STAR GLOBE VALVE 


Steam Working Pressure up to 200 pounds 
Extra Heavy for Steam Working Pressure up to 300 pounds 








Regrinding and Renewable Seat, Regrindable 
| Slip-on Renewable Disc, Cast of Non-Corrosive 
i 
| “POWELLIUM NICKEL” 
Specify POWELL “WHITE STAR” VALVES 
Write for 
| The Wm. Powell Co. nth 
3 
CINCINNATI, O. Pa 








_| WATCH THE OTHERS FOLLOW SUIT 


Single phase motor grinders have always been preferred because they can conveniently be con- 
nected to any light socket; however were oftentimes decided against because of their many appar- 
ent disadvantages due to no particular fault other than that the split phase motor was the best that 
could be procured. Just recently, however, a new type single phase motor has been perfected which 
has overcome all the disadvantages. It is known as the Repulsion-Induction Motor and is standard 
equipment in HISEY Ball Bearing Bench and Floor Grinders. Some manufacturers, however, still 


cling to the Split Phase Type as a manufacturing economy. 


The advantages and disadvantages can readily be recognized from the following comparisons :— 





Repulsion-Induction Motor 
Will start and pick up speed 
under load of twice its rated 
capacity. 





Low current consumption dur- 
ing starting period. 


a * — = Will operate on as low as 70% 
m | 3 of Normal Voltage without no- 
: ™ 4 ticeable change. 
= —"15 Cece en a Has high reserve power. 
THERE IS STILL SOME VALU- Vew Complete Catalog 


ABLE TERRITORY OPEN FOR 
SOME HIGH GRADE SUPPLY 
HOUSES — LET US EXPLAIN 





on Request 


The Hisey-Wolf Machine Co. 
CINCINNATI, OHIO 


Split Phase Motor 


Will not start under load. 


Requires seven times the usual 
running current to start. 
95% 


Requires at least Full 


Voltage to start. 


Will burn insulation when 
stalled for short period. 
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MILL SUPPLIES 








A Monthly Journal Devoted to the Interests of the Manufacturers and 
Distributors of Mill, Steam and Mine Supplies, Machinery and Tools 












= FOUNDED IN !19IO BY ELMER CRAWFORD 








Vol. XVI 


SEPTEMBER, 1926 


No. 9 








THE CRAWFORD PUBLISHING CO. 
537 South Dearborn Street 
CHICAGO 
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idvertising— Advertising forms containing two-color advertisements close 





on the 20th of each month preeeding date of publication. Single- 
color forms close on the 22d. If mailed after the 18th, copy, cuts and 
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insure prompt delivery. 
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Discontinuance notic is sent to the 
subseriber 1 t have their 
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NOT OUR BROTHER'S KEEPER 

Every reader of MILL SUPPLIES knows that there 
are three mill supply associations in the United 
States. The manufacturers are represented by the 
American Supply and Machinery Manufacturers’ 
Association, of which Fred D. Mitchell is secretary. 
The northern distributors are represented by the 
National Supply and Machinery Distributors’ Asso- 
ciation, of which T. James Fernley is advisory sec- 
retary and George A. Fernley secretary. The 
southern dealers are represented by the Southern 
Supply and Machinery Dealers’ Association, of 
which Alvin M. Smith is secretary. 

These few details are mentioned because there has 
been some friction of late years between the associa- 
tions, resulting at times in a failure to hold joint 
triple conventions. A few years ago when this sit- 
uation occurred, the American Association officially 
attended both of the dealer associations’ annual 
meetings. In 1925 this rule was broken, and the 
American Association, while meeting with the 
Southern dealers, did not officially attend the meet- 
ing of the National Association. This was also true 
during the present vear, and a very few have blamed 
MILL SUPPLIES for not freely criticising the methods 
employed by the various associations, resulting in 
a failure to hold triple conventions. 

Now it is hardly necessary to say that no member 
of the staff of MILL SUPPLIES ever occupied any ex- 


ecutive position with any of the associations, and 
never sat in with the executive committees, advisory 
boards or time and place committees while the ques- 
tion of selecting a time and place for holding a con- 
vention was under discussion. While the magazine 
has ever been deeply interested, no belief has existed 
here that it should publicly sit in judgment on the 
various factions. There is no definite information 
in this office as to where the blame should be placed 
for the failure of all the associations to get along 
amicably. There are a lot of brilliant and deter- 
mined men connected with all three of the associa- 
tions, and the various officers and various commit- 
tees are undoubtedly able to take care of their own 
problems. In any event, an outsider interfering 
would doubtless meet the usual fate of a meddler 
who tries to interfere during a family misunder- 
standing, and MILL SUPPLIES has no desire to ap- 
pear in this unenviable role. 

These particular statements are called out by a 
letter received from a former officer of the South- 
ern Association, telling us that we certainly know 
that certain agreements were made by one of the 
associations, that they were broken, and further- 
more that we have never dared comment on them. 
The fact is we know nothing about the alleged agree- 
ments made between officers and committees of the 
three associations. Joint meetings of these associa- 
tions are very desirable, saving a lot of busy people 
both time and money, and the trade generally hopes 
that all misunderstandings can be wiped out. An- 
nouncements of time and place for holding conven- 
tions are usually made late in the year. 





OUR PROSPERITY, AND ITS CAUSES 

While we all know that the United States is ex- 
periencing a long period of unprecedented pros- 
perity, it is an excellent plan to give thought to 
some of the less apparent causes. Our great land 
areas, our store of raw materials, the inventive 
genius of our people, the wide range of our climate 
and products, and our democratic form of govern- 
ment, are but contributing factors. 

The United States stands today as the world’s 
banker. We control a vast percentage of the sur- 
plus money available for new enterprises, and that 
did not just happen. Our workers are enjoying the 
highest real wages ever known, and as they are 
spending them freely, the production and use of both 
necessities and luxuries are furnishing manufactur- 
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ers and distributers a market of unprecedented vol- 
ume and value. 

It is a common practice to growl at the steady 
demand of labor for still higher wages, shorter hours 
and improved working conditions, but the grow! is 
generally only half-hearted, because industry as a 
whole is prospering under it, is passing along in- 
creased costs, and all grades and classes engaged in 
gainful pursuits are being compensated on a scale 
to take care of the added cost of living. The fact 
is that productivity in the United States is increas- 
ing marvelously. Take the automobile industry as 
an example. The department of labor states that a 
complete survey in that industry reveals that com- 
pared with 1914 the output per man-hour in 1924 
was 210 percent greater, and in the boot and shoe 
industry 117 percent. While much of this was due 
to improved labor-saving machinery, it is unques- 
tioned that labor generally is giving an excellent 
account of itself. Prosperity and happiness has 
put the slacker out of business. Our workers know 
that the volume of product rules his wages, in con- 
trast to the British workers’ idea that he can pros- 
per by obstructing the use of labor-saving machin- 
ery and generally restricting output. 

In this connection, however, there is a strong 
mental reservation that applies to the building 
trades unions in the greater cities, where plaster- 
ers and lathers (as in Chicago) are being paid from 
$85 to $100 a week. Most of the trades, regardless 
of high wage scales, are demanding and securing a 
bonus in addition. Everyone knows that the volume 
of building in all sections is slowing up, and there 
is a well grounded suspicion that over-confident 
labor leaders are largely responsible for this condi- 
tion, which in turn is bound to have an adverse 
effect on practically all industries. 

The farmer is practically assured bountiful crops, 
and will market them at fair prices. Our industries 
generally are showing increased earnings, with 
heavier returns to investors in dividends than has 
been possible for many years. For many weeks this 
year the railways have been moving more than a 
million cars of dividend paying freight. Money is 
in ample supply, bank clearings are at a very high 
level, commercial failures are decreasing, manufac- 
turing schedules are being increased, and Dun re- 
ports that purchases by distributors for the fall 
trade has commenced. 

With our industries generally prosperous, it fol- 
lows that the manufacturers and distributors of 
mill supplies are fully participating. The latter are 
constantly in closest touch not only with every en- 
terprise that turns a wheel, but with the buyers of 
machinery, tools and supplies used in carrying on 
the vast programme of road building and building 
construction. 

Those who fear the speculative energy of Wall 
Street should take heart. Very many of the in- 
creases in the quoted prices of stocks have been 
justified by improved earnings. General Motors, 
for instance, made a greater net profit for the first 
six months of this year than was made in the entire 
year 1925. At the peak this stock showed an ad- 
vance of more than $100 per share compared with 


er tPA > oaAE 


September, 1926 





twelve months earlier, as did Du Pont de Nemours 
shares. The advance in General Motors was tough 
on the Du Pont company, as it owns more than a 
million and a half shares. The increased value rep- 
resents $150,000,000. Well, anyway, the country 
seems to be sitting very comfortably in the sun, 
with our financial and industrial experts predicting 
a fairly long run of prosperity, even if our French 
creditors are stuttering and stammering over saying 
anything very definite in regard to paying us a dol- 
lar on account of the few billions of dollars they 
owe US. 





BUILDING ON FIRM POLICY 

The director of the bureau of foreign and domes- 
tic commerce, Dr. Julius Klein, who has been doing 
remarkable work in the upbuilding of our trade 
with foreign countries, in a report on the success of 
American salesmanship during the past fiscal year, 
made the following very interesting comment on one 
phase of our foreign merchandising policy: 

‘Regardless of depreciated European currencies 
and low wages—in fact, partly because of the low 
standards of living which they imply—the intelli- 
gence and resourceful adaptability of the American 
manufacturer, backed by a firm policy as to quality 
in goods and services as against cut prices, have 
made a place overseas for American fabricated 
wares which bids fair to continue its steady 
growth.” 

Mill supply men should make special note of that 
reference to cut prices. Quality goods and services 
are the medium through which exports of finished 
manufactures increased, as compared with the pre- 
ceding fiscal year, by no less than 16 per cent. 

What is true about the business building possi- 
bilities of such a policy in foreign trade is in no wise 
different from the effects of such a course in the con- 
duct of domestic trade, and in no line of business is 
the application of such a policy more conducive to 
up»building than in the mill supply field. 

Trade that must be sought on a basis of price con- 
sideration alone is not built on safe foundations. 
Cut prices are bound to be reflected in a lessening 
of quality. They bring a lessened assurance of sat- 
isfaction, which in turn means a faster turnover of 
customers, with a consequent increase in the cost of 
winning new business. 





A THREE-SIDED STRUCTURE 
One of our manufacturing friends recently sent us 
copies of three testimonial letters, written at dif- 
ferent intervals over a period of 22 years, each one 
being signed by the same officer of a mill supply 
house. The first letter, written back in 1904, test 
fied to the satisfactory sales which the distribut 
was enjoying with the manufacturer’s product. Th: 
second letter was written 10 years after the first, and 
stated that the distributor had in no way changed 
his opinion regarding the manufacturer’s product. 
The third letter written a few months ago, stated 
that the distributor was of the same opinion as on 
the previous occasion. 
Time had brought no change of opinion. 


These 


















































































September, 1926 


oe. 





letters embody a thought worthy of consideration 
by all mill supply men. 

The mill supply business is a three-sided struc- 
ture. One side represents the manufacturer who 
produces the goods for ultimate consumers in the 
industrial markets. The second side represents the 
distributor who buys the products of the manufac- 
turer to resell them to the ultimate consumer. The 
third side represents the ultimate consumers, those 
mills, factories, mines and other industrial organiza- 
tions which buy from the distributor those supplies 
which constitute the stock in trade of the supply 
houses. 

If there is weakness in any one of these three 
sides, the entire structure loses strength. Like the 
chain, which is only as strong as its weakest link, 
the mill supply business is built on interdependence. 
The manufacturer must be satisfied with the results 
which his distributor is securing for him. The dis- 
tributor, in turn, must be satisfied with his relations 
with the source of supply. If the products of the 
manufacturer do not satisfy the consumer, the latter 
in turn becomes dissatisfied with both distributor 
and manufacturer. 

Good will in the mill supply field, therefore, is 
dependent in large part upon the satisfactory rela- 
tionship of three factors. The greatest of these is 
after all the ultimate consumer, because if he is not 
satisfied, the other two factors are the losers. 

The manufacturer and distributor have an equal 
stake in the piay for consumer favor. They are vir- 
tually partners. As such it is up to them to strive 
continually towards the goal of building up greater 
and greater good will for their mutual benefit. 

There are some manufacturers and distributors 
who seem to forget this interdependence of their re- 
lationship. After all, the talk of the need of greater 
co-operation in the mill supply field resolves itself 
down to a question of common sense. 

The manufacturer who is so proudly exhibiting 
the testimonials from one of his distributors is only 
one of many in the mill supply field who can boast 
he has built upon solid foundations. The ideal 
road to good will in this business is through those 
mill supply houses which appreciate their own rela- 
tionship to their sources of supply, and which in 
turn are appreciated by the latter. 





A SURVEY OF REAL PROMISE 

Mill supply distributors have a vital interest in 
the proposed survey which is now under consider- 
ation by belting and transmission machinery manu- 
facturers of this country, because the products of 
this industry have from early days been important 
items in supply house stocks. For some time past 
the direct motor drive has been making forward 
strides in the industrial world, and like everything 
else that is new, there has been in many quarters a 
ready acceptance of superiority, without a sufli- 
ciently definite experience upon which to base sound 
judgment. The manufacturers of those power driv- 
ing appliances which for many decades have been so 
largely responsible for the high standards of Ameri- 
can production facilities, feel that the time has come 
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to make a reliable, unprejudiced study of the entire 
power transmission problem, not in any sense as a 
move in opposition to any advance that may be made 
to benefit industry, but to give the public definite 
data by which there will be greater assurance that 
the proper drive will be used in the proper place, 
and with assurance of greatest efficiency. 

The discussions which have arisen in the past few 
years relative to the merits of various types of 
power drives have never arrived at a sufficiently def- 
inite conclusion. They have, however, been effective 
in bringing to the front the problem of better power 
transmission applications, and so far as American 
industry is concerned, they have been of value in 
focusing considerable attention on the importance 
of transmission appliances to the general industrial 
field. 

We recently had occasion to note descriptions of 
part of the power drives in some flour mills, and it 
was particularly noticeable that there is a wide 
variation in the installations in various mills. There 
is no need of outlining the reasons for this variation, 
other than to say that conditions and opinions will 
always be factors in the selection of transmission 
machinery, just as they are in the selection of homes 
and automobiles. 

One of these mills had two friction clutches in the 
engine room, five for the corn mill, three for one of 
the elevators, four in another elevator, and five 
in the wheat mill. Two ball bearings had been in- 
stalled for the attrition mills. Fabric belting was 
used throughout the mill, there being a total of 800 
feet of 20-inch belting and 400 feet of 12-inch belt- 
ing in use. 

In the description of the second mill we find that 
the mill itself is driven by a steam engine of 150 
horsepower. Two 150-horsepower safety boilers 
supply the steam and fuel oil is used for firing them. 
The main drive is from a 15-foot flywheel to a 
double line shaft which takes care of the two lines 
of rolls. A leather belt is used for this purpose and 
it is approximately 110 feet long and 26 inches wide. 
A large part of the plant, outside the grinding de- 
partment, is driven by electric power. 

In a third description, we find that ‘one continu- 
ous rope drive furnishes power to the elevators in 
four different directions at a distance of 2800 feet.” 

So in three separate establishments in the same 
general industry we find fabric belting, leather belt- 
ing and rope drive, respectively, being employed on 
drives, and in one instance we find that there is also 
an extensive employment of motor drives. 

While the descriptions did not include details as 
to the types of shafting, bearings, hangers and other 
appliances used, nor the arrangement thereof, they 
did give suflicient information to show that there is 
a wide variety of preferences when it comes to the 
selection of power transmission devices. 

If more definite knewledge as to advantages of 
various applications of transmission equipment can 
be secured by the proposed survey, it will help to 
clear up a lot of doubts which are now held, and 
may also save American industry a considerable 
item of expense from loss of power through improp- 
er transmission installations and arrangements. 
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“After representing another rubber 
manufacturing company for twelve 
years we decided to make a change in 
our Mechanical Rubber Goods account. 


After careful consideration we decided 
to take on The Mechanical Rubber 
Company’s line. 


The things that impressed us most were 
your absolute loyalty, one hundred per 
cent jobbing proposition, effective sales 
assistance and quality goods.” 


This is an extract from a letter 
written to us by one of our new 
distributors—telling us why our 
line was selected. 


NEED ANYTHING FUR- 
THER BE ADDED, Except 
that results have fully justi- 
fied their confidence? 
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A complete line of Mechanical Rubber Goods for Every Industrial Need 


THE MECHANICAL RUBBER COMPANY 


Cleveland New York 
“WE BACK THE DISTRIBUTOR” 
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Transmission People to Meet in New York 


Survey Committee Will Probably Perfect Plans for a National Association on 


September 14th—Widespread Interest Is Being Manifested in the Movement 


W. H. Fisher, T. B. Wood Sons Co., Chambersburg, Pa., 
chairman of the Survey Committee to Determine the 
Most Economical Method of Transmitting Power, orig- 
inally called a meeting to be held in Pittsburgh on Fri- 
day, August 20th, but found it necessary to postpone the 
meeting because so many of his associates were unable 
to attend because of vacations and other mid-summer 
engagements. of the fact that W. W. 
French, Dodge Manufacturing Corporation, the commit- 
tee’s secretary, was absent on a three week’s trip to 
Pacific Coast points. 
and a call 


Also on account 


Mr. French is now on the job again, 
has been sent out for a full meeting of the 
committee and others interested in the movement, to be 
held in New York at 9:30 daylight saving time, on the 
morning of Tuesday, September 14th, in the Old Colony 
Club Grill at the Waldorf-Astoria. 

given MILL SupPPLIES Mr. Fisher 
“Considering the fact that the committee has 
been existence but two months, and these months being 
the intensive vacation months of July and August, the 
progress made is particularly gratifying. Unusual inter- 
est has been shown by manufacturers of belting, trans- 
mission, machinery and all allied lines, as well as trade 
papers, whose interests are in sympathy with an honest 
effort to determine the most economical method of trans- 
mitting power. Between fifty and sixty prominent man- 
ufacturers in the various lines have already subscribed 
their quotas to the work, and the Leather Belting Ex- 
change took action favorable to entering into the work, 
which means that the members of this association will 
be enrolled as a unit in addition to those who have sub- 
scribed as individual concerns. 


In an interview 


states: 


“Judging from the number of manufacturers who have 
written asking for further information and who have ex- 
pressed an interest in the work, there will be 
a considerable number added within the near future.” 

Th action taken by the Leather Belting Exchange, 
which Mr. Fisher refers to, came largely as the result of 
a letter sent to the membership of that organization by 
C. Carter Bond, its president, which read as follows: 

There is in the process of formation a 
which will probably be called the 
Manufacturers’ 


new association 
3elting and Transmission 
Association. 

This association will have in its membership manufacturers 
of oak tanned leather belting, rubber belting, fabric belting, 
leather tanners, belt leather curriers, manufacturers of power 
transmission machinery and other appurtenances used in the 
transmission of power, such as belt fasteners, both leather 
and metallic, ete. 

Every maker of leather belting is vitally interested in the 
future, at least so far as sales for leather belting may con- 
tinue. 

The proposed survey of the transmission situation has been 
well described in several trade papers and you now have in 
hand the letter of July 9 from the committee having this 
movement well under way. 

The cooperation of everyone is essential, and only by a 
concerted action of 100 per cent can this survey be put over 
for the benefit of the whole industry. 

While this proposed new association does not in any way 
affect the National Association of Leather Belting Manufac- 
turers, which has been in operation now for upwards of 30 
years and most assuredly will continue in operation, the offi- 
cers and executive committee of the National Association of 


Leather Belting Manufacturers are heartily in accord with 
the survey work that this new association proposes to do. 

If you have not already done so, we suggest that you send 
your check to assist in this work to W. W. French, secretary, 
care Dodge Mfg. Corp., Mishawaka, Ind., without delay so 
that the committee may conclude its work and this movement 
be put into actual operation. 

We are writing this letter to all manufacturers of leather 
belting whether or not they are members of the National 
association. 

It is believed that the mechanical goods division of the 
Rubber Association of America will formally support the 
survey, although up to this time its definite action has 
not been announced. An official of the association at- 
tended the first formal meeting of the Survey Committee 
in Cleveland, and announced that it was probable that 
group action would be taken by the association. He 
promised that the entire matter would be presented in 
detail to all members of the division, and that it was more 
than probable favorable action would be taken. 

There follows a list of officers and the entire member- 
ship of the committee: 

Chairman, W. H. Fisher, secretary and sales manager, 
T. B. Wood Sons Co., Chambersburg, Pa.; vice chairmen, 
F. E. Barth, general sales manager, Graton & Knight Co., 
Worcester, Mass.; C. M. Murray, president, Transmission 
Ball Bearing Co., Buffalo; treasurer, L. H. Shingle, pres- 
ident, Shingle-Gibb Leather Co., Philadelphia; secretary, 
W. W. French, sales promotion engineer, Dodge Manu- 
facturing Corporation, Mishawaka, Ind. 

Organization Committee: Edward H. Ball, president, 
Chicago Belting Co., Chicago; Milton H. Cook, president, 
H. N. Cook Belting Co., San Francisco; Geo. H. Fisher, 
president, Fisher Leather Belting Co., Inc., Philadelphia; 
R. Hockaday, general manager, The Chesapeake Belting 
Co., Baltimore; Wm. D. Hamerstadt, general manager, 
The Rockwood Manufacturing Co., Indianapolis; O. E. 
Jacobs, sales manager, Detroit Belt Lacer Co., Detroit; 
B. H. Kielly, president and general manager, R. & J. Dick 
Company, Passaic, N. J.; Arthur D. Kunze, assistant sec- 
retary, The Rubber Association of America, Inc., New 
York City; Wylie K. Lee, president, Clipper Belt Lacer 
Co., Grand Rapids, Mich.; Edward D. McKown, vice pres- 
ident, Hans Rees’ Sons Co., New York City; W. R. Simp- 
son, vice president, The American Pulley Co., Phiiadel- 
phia; Martin G. Sperzel, vice president and general man- 
ager, Royersford Foundry & Machine Co., Philadelphia; 
Harry J. Smith, general manager, Hill Clutch Machine 
& Foundry Co., Cleveland; Victor Wilmot, sales man- 
ager, Dodge Manufacturing Corporation, 


Mishawaka, 
Indiana. 





TWIST DRILL CONSOLIDATION 


Whitman & Barnes Manufacturing Corporation and Detroit Twist 
Drill Company in Process of Reorganization 

The Whitman & Barnes Manufacturing Co., Akron, 
Ohio, and the Detroit Twist Drill Co., Detroit, an- 
nounce that a consolidation of the two companies was 
approved by a large majority of the stockholders. The 
consolidation involves approximately $2,000,000. It is 
stated that a new corporation will be formed to take 
over the holdings of both companies. 
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Here is a rugged cast iron con- 
veyor roll built for continuous, 
hard service and where material 
handling costs and maintenance 
expense must be reduced to a 
minimum. 


In this roll is incorporated the 
proved ruggedness of Timken 
Tapered Roller Bearings—the 
proved efficiency of the Dodge- 
Timken mounting and the 
combined experience of both 
the Dodge and Timken organi- 
zations. 











Each idler is made up of three 
unit rolls exactly alike and 
instantly interchangeable one 
with the other. They are made 
of a high grade grey iron hav- 
ing high resistance to both corrosion and abrasion. 


One piece construction insures permanent bearing alignment and ad- 
justment. Two Timken bearings are fitted to each roll — adjustment of 
bearings can be made in field if desired. 
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The idlers can be lubricated 
while conveyor is running. A 
single industrial fitting for forced 
lubrication serves two bearings 
altho individual lubrication can 
be provided if preferred. 





Grease seals positively prevent 
dirt working in or lubricant 
working out. 





Brackets supporting the rolls do 
not offer pockets for the collec- 
tion of dust or dirt to collect and 
act as a brake on the rolls. 





Write tor complete information 
it will be the first step toward 
reducing your material handling 
cost and insuring continuous, 
trouble free service. 


DODGE MANUFACTURING CORPORATION 


Mishawaka, Indiana 





Branches: | New York Boston Newark Philadelphia Oneida Cleveland — Cincinnati 
Adanta Houston St. Louis Chicago Minneapolis San Francisco 
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435—Wall Paint Brush. 
Long Black China Bristle 
heavily filled and vulcan- 
ized in hard rubber— 
nickeled ferrules. Sizes 3" 
to 5" widths. 


Osborn Better Wearing 
Paint and Varnish 
Brushes 


For painting and varnishing, there 
is an Osborn Brush—especially de- 
signed and built for each particular 
job—that will do it better and wear 
longer. 


Osborn’s 30 years’ experience in the 
designing and building of fine brushes 
is readily apparent to every man who 
knows a good brush when he sees it. 


The sure way to tell better- wearing 
and better working brushes is to look 
for the Osborn trademark. 


THE OS80RN MANUFALTURING LOMPANY 


5401 Hamilton Ave. Cleveland, Ohio 


rushes 





A BETTER WEARING BRUSH 


FOR 





w/ 444~Flat Varnish 


Brush. Black China 
Bristle, vulcanized in 
hard rubber—chiseled. 
Tin ferrules. A handy 
brush for home use, 
Size 1" to 4" widths. 






4Ul—Flat Varnish 
Brush. Black China 
Bristle, vulcanized in 
hard rubber, triple 
thick, chiseled. Nickel- 
ed ferrules—cherry 
handles. A popular 
high-grade brush. 


441_Oval Paint or Varnish 
Brush. Black China Bristle, 
vulcanized in hard rubber— 
chiseled. Nickeled ferrules. 
Size 15" to 24a" diameter. 


EVERY USE 
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Valve and Fittings Demand Continuing Good 
Curve of the United States Steel Corporation as Business Signal 
How Mill Supply Distributors Can Interpret the Unfilled Orders 


JOSEPH H. BARBER* 
Assistant to President and Chief Statistician, Walworth Company 
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Walworth Chart Showing Actual Movement Since 1924 
126 
119 

The monthly index is a composite of important national 
indexes reflecting changes in valve and fittings trade 
The index measures the significant changes in 
the quantity of valve and fittings demand, the effect of 
price fluctuations being eliminated as well as all truly 
seasonal movements. 


June Preliminary Tnde®t... 0.060.060 
July Pretanvmary Inde. ...0cccus sas 


activity. 


Demand in the valve and fittings industry is continuing 
at good levels as shown by the preliminary index for 


July. There is, to be sure, some irregularity of improve- 
ment. Not every month shows a persistent rise. This is 
not unusual. But, in the recent rise of demand, all the 


industries that make or use valves and fittings have not 
shared to the same extent. This occurrence is contrary 
to the usual conditions of a rising market. Last Fall, 
for instance, when our index was persistently rising over 
many months, nearly every one of the industries allied 
to ours made gains in parallel. But in this recent rise 
the betterment in conditions has not been so general. 
This may or may not be an element of strength in the 
situation. A unanimous “vote of confidence” on the busi- 
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Chart B—U. S. Steel Corporation’s Unfilled Orders Com- 
pared With Valve and Fittings Index 


Copyrighted, 1926, 


Walworth Company. 





ness situation, if it led to general over-ordering, would 
wind up with sharp set-backs later. On the other hand, 
any improvement in business will be sound so long as a 
moderate average recovery is caused by betterment in 
those industries that were previously over-pessimistic. 
So far as can be seen at the moment, that is the type of 
improvement taking place now. For at least a few 
months, average demand should be higher than the April 
and May levels because some industries then were too 
low, judging by the average trend of demand. 

Just at present it appears from the valve and fittings 
index that July activity was not up to the June rate, and 
it even appears to have been but little better than the 
April and May rate. However, there are other indicators 
that supplement the valve and fittings index, and one of 
these other indicators is particularly pertinent just at the 
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Chart C—Gains and Losses in Unfilled Steel Orders Com- 


pared With Valve and Fittings Index 
moment. This other weathervane suggests that the 
slight dip of the valve and fittings index in July is but 
one of the irregular movements on an up-grade, just as 
there were such irregular movements on the uphill road 
of progress during 1925. 

We show this supplementary index in Chart B, where 
we compare the valve and fittings index with that old 
stand-by barometer of trade, the unfilled orders of the 
U. S. Steel Corporation. As would be expected from 
the charts published in earlier articles, our 
curve of new order demand turns up or down decisively 
several months before the curve of unfilled orders begins 
a gradual change. 


some of 


A little reflection will suggest why this should be so. 
After any slump in business, orders will finally begin to 
rise more sharply than shipments. Unfilled orders will 
begin to increase. When new orders are making their 
greatest gains over shipments, unfilled orders will be 
rising at their fastest speed. After production has been 
stepped up, shipments will finally gain on new orders at 
about the time when these new orders begin to taper off. 
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Let us tell you about our specific facilities along this line! |_| 
BOSTON WOVEN HOSE & RUBBER CO., Cambridge, Mass. | | 
Makers of High Grade Mechanical Rubber Goods for 50 Years 
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The greatest gains in unfilled orders will be made in 
the months when new orders are greatest. But, in the 
months after new orders have begun to decline, the re- 
ported total of unfilled orders may keep on rising for a 
while because new orders will probably still be greater 
than shipments. Unfilled orders will not begin to show 
any decline until new orders have fallen down enough to 
be less than the outgoing shipments. 

It is true there are many varying factors. Production 
and shipments may be rising to a high level of operation 
as orders are rising. Yet orders move sharply up or 
down, when they do change at all. Therefore it is also 
true that any change in ordering activity is likely to 
show up as a significant gain or loss in the total of un- 
filled orders. So, in contrasting with the above rule, 
reasoning would argue also that unfilled orders will be 
showing the greatest losses in the 
orders are lowest. 

In other words, the proper way to interpret an unfilled 
orders curve is to note the size of its gains and losses. 
This we have done in Chart C, showing there the gains 
and losses in the U. 8. Steel Corporation’s unfilled orders, 
compared with the valve and fittings index based upon 


months when new 
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new orders in many industries. To facilitate compari- 
son, in the case of each index we have shown a definitely 
rising curve with a heavy line and a generally declining 
curve with a spotted line. 

On the whole, the two curves are strikingly similar. 
A definite rise or fall in the gains and losses curve almost 
always matches or precedes a rise or fall in the valve 
and fittings curve. At the end of 1922 a drop in the 
gains and losses curve gave warning well ahead of the 
later drop in the valve and fittings index. The two 
curves are in particularly close agreement in one im- 
portant respect. Both show that slumps from peak 
levels are very decisive when they occur, and the lowest 
point is promptly reached not long after the drop begins 

Just at present, however, the gains and losses curve 
(shown here with the final posting for July) confirms in 
a substantial way our impressions that the valve and 
fittings index should be rising during the present months 
No doubt the rally of demand that began late in May will 
keep our valve and fittings index at good levels during 
the summer months—at least until the gains in unfilled 
steel orders reach a peak and begin to get smaller. That 
signal should at least be worth watching for. 





Must Reduce Operating Cost 


Thoughts Suggested by Article on Inconsistencies of the Supply Field 


W. T. READ 
Vice-President and Treasurer, Morse Twist Drill & Machine Co., New Bedford 


A careful reading of Mr. Elfborg’s -article in the 
August issue of MILL SUPPLIES prompts me to write on 
this subject, as it is of interest as well to all manufac- 
turers who distribute their products through jobbers and 
dealers wherever possible. There are undoubtedly some 
lines where the margins are not as great as they should 
be, both from a distributing point of view and from a 
manufacturing as well, but too often in figuring costs of 
doing business the load is equally distributed over many 


lines, whereas the actual costs on some vary widely 
from others. 
In the matter of small tools, with which I am most 


familiar, it is safe to say that the expense is at.a mini- 
mum. While the investment in stock must be considered, 
the small space required, the turnover which should be 
procured together with standard demand, aided in most 
instances by factory representatives at the manufac- 
turers’ expense, as well as advertising, both local and 
national, have relieved the distributor in many instances 
of costs usually charged to this class of merchandise. 

Another point brought out perhaps by the article re- 
ferred to that while margins may not have 
changed in percentages, yet with all goods costing more 
today than formerly, the actual difference between buy- 
ing and selling price amounts to more in dollars and 
cents. 


above is 


The manufacturer on his side must find a market for 
his products, preferably through dealers and jobbers who 
carry stocks and make an effort to secure for the manu- 
facturer they represent his fair share of the business 
they can best serve, but it is hardly reasonable to ex- 
pect the manufacturer to be satisfied with less than this. 
In order to meet today’s conditions, he, the manufac- 
turer, has been forced to make economies in manufac- 
turing, while maintaining equal, if not greater selling 
expense, much of the latter benefiting the jobber or dis- 
tributor to as great an extent as the manufacturer him- 
self, and much of the buying from hand to mouth expense 
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has been absorbed by manufacturers generally, such as 
extra handling, wrapping, recording and billing of goods 
that normally would be delivered or handled from deal- 
ers’ stocks. 

Lastly, owing te the different methods employed by 
various manufacturing companies, isn’t the whole ques- 
tion more or less dependent on conditions as a whole in 
a given trade? The prices at which goods are sold can- 
not be in the last analysis made wholly by any one com- 
pany, however large, but must conform somewhat to the 
market for that individual product 
firms of good standing. 
and distributors are 


made by reputable 
Any number of successful deal- 
working these conditions out 
satisfactorily at present by bringing operating expense 
within the proper ratio of income while expanding ma- 
terially the business secured. 


ers 


TO EXPAND ITS BUSINESS 


Bailey-Moline Hardware Company, 


Chartered in Texas. 
Purchased Established Company 


Sells Mill Supplies 

Bailey-Moline Hardware Company, Inc., 810 Ohio ave- 
nue, Wichita Falls, Texas, was granted a charter on 
July 16 under the laws of Texas with a capital stock of 
$100,000, paid in full. The officers of the company are: 
President, C. B. Bailey; vice-president, A. C. Moline; 
secretary-treasurer, Richard Nix. Those officers, to- 
gether with Mason Wilson, who is secretary to Mr. 
Bailey in the oil business which the latter operates, con- 
stitute the board of directors. 

Mr. Nix in a statement to MILL SUPPLIES said: ‘We 
purchased the retail store of Maxwell & Son, doing a 
retail and out of town trade of about $350,000 a year. 
We anticipate making the business better and working 
the trade territory on certain lines within a radius of 
100 miles of the city. We sell quite a bit of mill and 
plumbing supplies in Wichita Falls, and with proper 
effort in this department can do much better.” 
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From Solid Steel Forgings 














Drop Forged 
Vo otis Steel Valves & Fittings 


are world leaders, not so much that the assortment is the 
most complete to be found anywhere, but that they success- 
| fully withstand the strain and abuse coherent with high 
temperature and high pressure work. Above is shown a few of the vari- 
ous VOGT drop forged steel valves and fittings including the 6" gate 
valves which are the largest drop forged valves ever manufactured. Their 
universal adoption by the world’s largest refineries verifies all that is ac- 





claimed for them - - - - They Have Never Failed. 
Write for the HENRY VOGT MACHINE CO. 
new fittings INCORPORATED 
catalog F 6. LOUISVILLE, HY. 
New York Chicago Philadelphia Dallas Atlanta Cleveland 


Manufacturers of: OIL REFINERY EQUIPMENT, DROP FORGED STEEL VALVES AND FITTINGS, WATER TUBE AND xf! 
HORIZONTAL RETURN TUBULAR BOILERS, ICE MAKING AND REFRIGERATING MACHINERY. 
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Credit to Successful American Salesmanship 


Ever-Rising Efficiency of American Industry Is Reflected in the 


Tremendous Growth in the Exports of Our Manufactured Products 


DR. JULIUS KLEIN 


Director, Bureau of Foreign and Domestic Commerce 


The fiscal year just closed brought once more into 
striking relief the rapid growth in American exports 
of manufactured goods, and the immense importance of 
foreign sales of this class as a stabilizer in our total 
foreign trade, as well as in our domestic industry. 

Exports of finished manufactures increased as com- 
pared with the preceding fiscal year by no less than 16 
per cent. They were 60 per cent greater than in 1921- 
1922—only four years back. They were nearly three 
times as great in value as in the five year period before 
the war. Even after allowing for higher prices, they 
were more than double the pre-war average. 

This tremendous growth reflects the ever rising effi- 
ciency of American industry and the energy and intelli- 
gence of American salesmanship in foreign markets. 

The American manufacturer has evidently disposed 
of sundry tattered scarecrows, which used to startle his 
timid predecessors as they ventured along the strange 
paths of export. He no longer turns back at vague 
warnings regarding “slipshod American packing,” “in- 
adequate credits,” “inexperienced export technique,” or 
“inferior foreign trade financing.” 

These threadbare bugaboos have been most effectively 
dispelled by the uninterrupted expansion of the over- 
seas markets for our manufactures. Regardless of de- 
preciated European currencies and low wages—in fact, 
partly because of the low standards of living which they 
imply—the intelligence and resourceful adaptability of 
the American manufacturer, backed by a firm policy as 
to quality in goods and services 
have made a 
wares which 


as against cut prices, 
American fabricated 
continue its steady growth. 
The figures indicate plainly that 
compliance with 
manufacturers, 


place overseas for 


bids fair to 
of timorous 
every inspired, ulterior demand, our 
while evidently meeting every proper 
requirement, are making most effective efforts to raise 
the standards of living of their foreign customers, to 
stimulate new desires which can best be met by the spe- 
cialties of American industry. With increased buying 
power, there naturally comes increased demand. 

Quite evidently the manufacturing exporter is making 
rapid headway with such troublesome problems as the 
selection of adequate agents abroad, the planning of spe- 
cialized advertising campaigns through the aid of export 
advertising experts, and the skilled analysis of foreign 
markets; these details are now giving him quite as much 
concern in his foreign plans as they have long commanded 
in domestic trade. 


instead 


The rapidity of this progress in our manufactured ex- 
ports should certainly not stimulate any smug com- 
placency on our part. Success in foreign trade has 
always been contingent upon resourceful vigilance, and 
with the continued economic uncertainties of Europe 
and in view of their far flung reactions, this is em- 
phatically the time for alert watchfulness on the part 
of our merchants and manufacturers. 

Nor can it be said that we are simply filling the 
vacancy left by the continued absence of European wares 
from certain overseas markets. Our leading European 
rivals are making rapid strides in the recovery of their 
overseas trade, and an analysis of for 


these figures 


1925-26 will show that there is comparatively little in 
our progress which is likely to impede their own. 

Ours is very largely a trade in products which are 
either based upon our predominance in necessary raw 
material supplies, or in the production of certain spe- 
cialties of types and grades distinctly different from 
those which could be shipped abroad in any quantity 
even by a restored Europe. 

Far from menacing the future of our manufactured 
exports, there is absolutely no question but that the 
recovery of Europe implies several vital economic 
elements in favor of our trade in fabricated wares. A 
careful analysis of the experience of our exports of these 
lines during the last six years in certain selected markets 
in the Far East and Latin America brings out clearly 
the fact that the expansion of these particular outlets 
varies directly with the growth of the European demand 
for raw materials produced in those countries. For 
example, our sales of automobiles in the Argentine, which 
in 1925 amounted to $30,057,958, have been directly 
stimulated by the steady recovery of European demand 
for Argentine meat, wool, and cereals. 

As has been frequently pointed out, there will, of 
course, be some rivalry between American and European 
manufactures. This is already evident in textiles and 
in some lines of iron and steel products, but the actually 
competitive items among these represent a relatively 
small percentage of our total fabricated exports. And 
even within these groups there are various grades which 
are by no means in conflict. For instance, England's 
exports of cottons have practically reached their prewar 
quantities in several Latin American countries, but this 
has by no means prevented the doubling and even trebling 
of our textile sales in those markets because of 
the growth of an entirely new demand for specialized 


American qualities and lines. 


same 


In other words, many of these overseas markets have 
vast possibilities for the expansion of their purchasing 
power, with consequent increasing demand for the latest 
manutactured specialties. That expansion assures room 
for any traders from either side of the Atlantic who are 
in a position to meet satisfactorily new 
International trade in manufactures today by no 


i 


these needs. 
means 
involves the old prewar conflict of extermination between 
competitors. 

The natural characteristic of 
tured goods as contrasted with 
ness. Except when at rare 
abnormal event at home or interferes, 
ups and downs are unlikely. Exports of products of the 
soil—raw materials and foodstuffs—often vary sharply 
as the result of changes in crop production, 
in the exporting country but in foreign 
countries and in competing export countries. 

Production of manufactured goods is in very great 
measure subject to human control, and a country with 
a large manufacturing industry is always in a position 
to meet the demands of foreign consumers. 

At the same time those demands under normal condi- 
tions are quite steady. No sudden new outburst of 
factory production in importing or competing countries 


exportation of 
raw materials 
intervals 
abroad 


manufac- 
is steadi- 
some wholly 


sudden 


} 
not only 


importing 
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DIRECT MAIL COOPERATION, 


There are a number of features 


that mill supply distributors like about the Johnson line, such as 


QUALITY GUARANTEED to have no supe- 


them to increase their sales. 


facture and distribution. 


and Johnson methods. 


ing their prestige? 


ATTRACTIVE PRICES made possible by the 


economies created thru our methods of manu- 


Still another feature that appeals to distributors is the UNIFORM 
PRICE of the Johnson line. 


the lowest possible consistent with the quality and weight. 


One price is made to all distributors— 


Johnson Belting is never misbranded. 
Johnson Belting is an honor proposition. 
Johnson distributors (located from coast to coast) will be pleased 


to describe their experience regarding Johnson quality—cooperation— 


May we refer you to a number of them, as well as submit the 
proposition that enables Johnson distributors to profitably meet com- 


petition and furnish quality that brings repeat orders, thereby increas- 


Holhnson Belting Company 


Tanners, Curriers and Manufacturers 


controlling every operation 


from the selection of the 


hide to the finished 


product 


Generul Offices und Fuctory 


423-435 East 56th Street, 
New iork N.Y. 
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is, in the nature of things, to be expected. A farsighted 
well developed export program comprising carefully 
selected and diversified outlets can readily be readjusted 
to meet any momentary lull in a given market, due to 
some local depression, and can take up the slack else- 
where. Moreover the natural tendency of exports of 
finished manufactures is to grow. With the gradual im- 
provement of living standards, the world demand for 
them steadily unless some world catastrophe 
supervenes. It grows much faster than the demand for 
raw materials and more particularly foodstuffs. 

This capacity of finished manufactures to serve as a 
balance-wheel in foreign trade is conspicuously illus- 
trated in recent statistics of the United States. Had 
it not been for the increase in our exports of this class 
during the last fiscal year, our total export trade would 
have shown a very marked slump. 


rises 


The aggregate value of all our domestic exports, other 
than finished manufactures, fell from $3,108,000,000 in 
1924-1925 to $2,716,000,000 in 1925-1926, or by 12% 
per cent. This was not due, of course, to any change 
of an enduring character in our ability to market food- 
stuffs and raw materials abroad. It reflected chiefly an 
abnormally poor yield of wheat and rye, and a marked 
decline in the world price of cotton. All the same, this 
sharp fall would have had a rather serious effect upon 
our international business relations, had it not been in 
large measure counterbalanced by the increase of 16 per 
cent in exports of finished manufactures. As it was, 
our total exports showed a decline of only 2!2 per cent. 

Going back farther, we find that during each of the 
last four fiscal years a large increase has appeared in 
the exports of finished manufactures. The successive 
rates of annual increase beginning with 1921-1922 have 
been: 15% per cent, 11! per cent, 7 per cent, and 16 
per cent, respectively. On the other hand, our aggregate 
exports of all other classes have shown the following 
changes: trom 1921-1922 to 1922-1923 an increase of a 
bare fraction of 1 per cent; for the next year an increase 
of 7 per cent; for 1924-1925 an increase of 16% per 
cent, and for the fiscal year just closed a decrease of 
12% per cent. The contrast between these changes is 
highly significant. 

There is every reason to anticipate a steady increase 
for the future in American exports of manufactured 
products. They are bound to become gradually a larger 
and larger share of our total exports. This is the 
natural result of the growing population and increasing 
industrial development of the country. It is, of course, 
much to be desired that this country should remain 
self-sufficient in the supply of basic foodstuffs and raw 
materials; that it should continue to be in a position 
to export major products of the soil rather than be 
forced to import them. It is nevertheless both to be 
expected and to be desired that our exports of finished 
manufactures should steadily increase in relative im- 
portance. We must pay for a constantly greater quan- 
tity of raw material and luxury imports and for such 
growing “invisible” debit items as tourist expenditures, 
immigrant remittances, shipping and insurance service, 
etc., and we should pay tor them with those goods which 
we can produce most efficiently. American inventive 
ingenuity, well paid and highly skilled American labor, 
and mass production sustained by a vast domestic 
market make this country peculiarly efficient in the pro- 
duction of all classes of manufactured goods save those 
in which hand labor predominates, with little or no 
dependence upon efficiency in mechanical equipment or 
executive organization. 

Exports of many important classes of manufactures 
were from two to nine times as great last year as in 
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1921-1922. The increase in exports of agricultural 
machinery as a group was no less than 343 per cent, 
and the item of tractors gained more than 800 per cent. 
Exports of automobiles, parts and accessories were more 
than four times as great last year as four years before, 
and the increase for motor trucks alone was more than 
600 per cent. Exports of cash registers, adding and 
calculating machines and related instruments nearly 
quadrupled, and those of construction and conveying 
machinery trebled. American leadership in quality and 
price of production of all classes of machinery, vehicles, 
and labor-saving devices is strikingly illustrated by these 
figures. Remarkable, too, has been the increase in 
exports of the advanced manufactures of iron and steel, 
such as cutlery, tools and hardware, and of rubber goods, 
athletic and sporting goods, even in such supposed Euro- 
pean specialties as chemical products, toys, musical in- 
struments, and many other articles of a high degree of 
elaboration. 

The old export predominance of a few concentrated 
factory centers in the middle Atlantic and northeastern 
states is no longer in evidence. There is a steadily 
increasing percentage of many of these export items 
from other sections—textiles and steel from the south, 
wood manufactures from the northwest, Gulf states and 
around the Lakes, leather goods, agricultural implements 
and many specialties (particularly those for farm use 
in Australia, Argentina and South Africa) which come 
from the middle west, not to mention such widely scat- 
tered industries as oil refining and machinery manu- 
factures. 
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AKRON SUPPLY HOUSE MERGED 


Pierce, Butler & Pieree Manufacturing Corporation Has Acquired 
The Mill and Mine Supply Company 

The Mill and Mine Supply Co., Akron, Ohio, has been 
purchased by the Pierce, Butler & Pierce Manufacturing 
Corporation, New York, and has been merged with the 
latter organization, under whose name the business will 
hereafter be conducted. The Akron company will be 
operated as a branch house and will continue to dis- 
tribute the same lines as heretofore, in addition to other 
lines which will be added under the merger. W. W. 
Sharp, who was president of The Mill and Mine Supply 
Co., has been appointed district sales manager of Pierce, 
Butler & Pierce Manufacturing Corporation, and Fred 
Good, formerly secretary of the company, has been made 
Akron branch manager. 

The Mill and Mine Supply Co. was organized in 1917 
by W. W. Sharp, and has grown to be one of the im- 
portant factors in the supply field in Ohio territory. It 
was capitalized at $500,000, and carried an average stock 
of supplies valued at $200,000. It had in its organization 
15 salesmen and a total of approximately 75 persons. 

With the acquisition of this Akron company, the 
Pierce, Butler & Pierce Manufacturing Corporation now 
has five factories and 27 branches throughout the United 
States, many of their branches being jobbing houses. 
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Shows Industrial Activity 

According to reports from 27 manufacturers, the total 
consumption of babbitt metal during the month of June 
was 4,963,975 pounds, compared with 4,797,038 in May, 
and 5,074,966 in June a year ago. These figures on con- 
sumption of babbitt are calculated from sales by manu- 
facturers and consumption by those companies, including 
several prominent railroad systems, which consume their 
own production. The total apparent consumption of this 
metal for the first six months of this year was 31,143,401 
pounds. 
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Sea Ring Rod and 
Plunger Packing 


Constructed ona unique 
scientific principle which 
saves wear on both the 
packing and the rod and 
saves power besides, 





Universal 
Piston Packing 
Back and forth folds pre- 
sent rounded shoulders 
to wear and five resili- 
ency and life so desir- 
able in a piston packing. 
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A dense, resilient sheet 
packing that will pack al- 
most anything from mer- 
cury vapor to molasses. 





Johns-Manville 

Flax Packing 
A high quality flax manu 
factured to pack satisfac 


torily all kinds of hydraulic 
conditions 


FLEXIBILITY, resiliency and durability are the qualities you 
= want and look for in a rod packing. 

The design of Kearsarge gives flexibility and resiliency; the 
tightly woven asbestos fabric of which it is made gives durability. 

Combined with design and material is a treatment which 
makes Kearsarge Rod Packing suitable not only for high pres- 
sure steam but also for low pressure and saturated steam, air 
and water. 

It is furnished without the rubber expansion back for am- 
monia service. 

Kearsarge Rod Packing is built for a variety of conditions. In 
emergency it can be used to pack nearly any condition requir- 
ing rod packing. 

The remaining six of the Johns-Manville Standard Seven 
Packings all serve for many purposes so a few packings will 
answer all requirements and thus simplify your buying, stocking 
and using. 

JOHNS-MANVILLE INC.,, 292 Madison Ave. at 41st St., New York City 


For Canada: Canadian Johns-Manville Co., Ltd., Toronto 


JOHNS-MANVILLE 


POWER 


Branches in aii darge cities 




















Kearsarge 

Manhole 

Gaskets 
Asbesto - Metallic 
Fabric folded so 
that doubled edge 
1spresentedtothe 
pressure. Can be 
removed and re- 
placedmanytimes. 


Mogul Coil 
Packing 


Contains no rubber. 
Furnished in twisted 


or braided form. 
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Latest Developments in Simplified Practice 


Commerce Year Book, Just Issued by the Foreign and Domestic Com- 


merce Division of the Department of Commerce, Tells the Story 


The United States Department of Commerce has issued 
the Commerce Year Book, compiled by Julius Klein, di- 
rector of the Bureau of Foreign and Domestic Commerce. 
It is a document of 752 pages, containing hundreds of 
pages of charts, tables and other detail covering our 
foreign and domestic commerce. Several pages are de- 
voted to developments in simplified practice, from which 
there follows liberal quotations: 


The organized movement for improvement in production 
and distribution practices, already a subject of serious con- 
sideration by trade associations, business and industrial exec- 
utives, bankers, and others, was given further impetus in 
1925. Particular attention was given to the effect of over- 
diversity of sizes and dimensions, and of the lack of standard 
definitions, nomenclature, and grades, as causes of waste. 
Important attacks were made on these forms of waste dur- 
ing the year through collective action, and with the coopera- 
tion of the Division of Simplified Practice. 

Since its establishment by Secretary Hoover in 1921, the 
division has served as a neutral and friendly meeting ground 
for producers, distributors, consumers, and other groups con- 
cerned with waste elimination. It has cooperated in surveys 
of production and demand and in the analyses of such sur- 
veys. 


Upon these analyses, the groups have decided the 
extent to which excess variety could be eliminated with mu- 
tual benefit. This action, when applied on a collective basis, 
has become known as simplified practice. It has resulted in 
savings of millions of dollars annually. The manufacturer 
has benefited through lower investments and equipment 
costs, through improved production, faster turnover of stocks 
and better service. The distributor’s benefits have come in 
smaller inventories, quicker stock turnover, ability to handle 
more complete and compact lines, reduced selling and han- 
dling expenses. The consumer has gained through better 
quality, improved service, and lower maintenance costs, and 
through sharpening of competition. The worker has bene- 
fited through the stabilizing of operation, increased output, 
and increased earning power, as the production has been 
concentrated on fewer lines. 

Among the outstanding developments of 1925 was a much 
more active interest in simplified practice, and in waste elim- 
ination generally, on the part of state manufacturers’ 
associations. This followed the indorsement of the move- 
ment by the National Industrial Council, at its annual meet- 
ing. One of the most active of the state groups was that 
of California, where a state organization committee was 
formed to give a more widespread and vigorous support to 
the movement, a canvass of members begun to ascertain the 
extent of knowledge of and adherence to simplification pro- 
grams, and a speakers’ bureau set up to broadcast full in- 
formation about simplified practice. Other states, notably 
Massachusetts, Illinois, and Wisconsin, at the end of the 
year, were forming committees to carry on a similar pro- 
motional work. 

Another significant step was the enlargement of the ad- 
visory committee of the division to include representation 
from the American Engineering Council, the chief coordin- 
ator of the Bureau of the Budget, and the National Supply 
& Machinery Distributors’ Association. These were added 
to previous representation from the Chamber of Commerce 
of the United States, the American Engineering Standards 
Committee, National Association of Purchasing Agents, and 


former members of the Conservation Division of the War 
Industries Board. Enlarged surveys of opportunities for 
further adoption of simplified practice recommendations 


were under way at the end of the year, as a result of this 
step. Further emphasis on the purchase of government sup- 
plies according to simplified practice recommendations where- 


ever possible was also being given among the 91 government 
purchasing officers. 

Also of far-reaching importance was the rapid spread of 
interest in simplified practice among colleges and universities 
having courses in industrial engineering, business adminis- 
tration, and allied subjects. More than 100 of these institu- 
tions were in direct contact with the division, and were 
making use of the division’s experience, procedure, and re- 
sults in their class work. Information about the work was 
also placed in the hands of some 7,000 masters of grange 
organizations, and many of the local organizations are mak- 
ing careful study of the subject as it might affect the agri- 
cultural community. One state grange organization has, as 
a result, urged its membership to buy simplified goods. 

Nearly two score visitors from foreign countries during 
the year made careful inquiry into the division’s work; while 
engineering bodies, educational leaders, and trade associations 
in foreign lands asked for publications of the division and 
for information about its operations. A notable amount of 
attention has been paid in foreign publications, notably in 
Great Britain and Germany, to the need for simplification 
in the industries of those countries. 

Significant in the year’s operation was the attitude of a 
number of industries toward the revision of simplified prac- 
tice recommendations. As a part of the division’s procedure, 
every general conference which adopts such a recommenda- 
tion is asked to provide for a standing committee, represent- 
ing every factor of the industry, which shall act as a board 
of review. The function of the committee is to receive com- 
plaints and suggestions, and to make recommendations, based 
on changing demands and changing trends in the industry, 
for revisions which they deem will make the simplified prac- 
tice recommendations better serve the purposes for which 
they were set up. 

During the year four of the simplified practice recom- 
mendations were brought up for revisions. The most notable 
of these was that of American lumber standards, dealing 
with soft-wood lumber, in which there had been a previous 
reduction of 60 per cent in the variety of soft-wood yard- 
lumber items. This revision was undertaken by a general 
conference, which not only reaffirmed the previous action, 
but extended the application of American lumber standards 
to timber, moldings, and still other soft-wood items. Late 
in the year the hardwood lumber industry likewise took steps 
to develop standards. Action by some of the great lumber 
manufacturing associations to afford the consumer protec- 
tion through grade-marking and trade-marking of their 
products was another outcome of the work on American lum- 
ber standards and the simplification program. 

Further revision conferences or meetings of standing com- 
mittees were marked by the reaffirmation of the previous 
programs or by the extension of such programs. The close 
adherence of producers and dealers to the recommendations 
was convincing evidence that the industries were finding 
simplified practice of definite value—evidence which was sup- 
ported by estimates of millions of dollars in savings from 
reduced stocks, lower warehousing and handling costs, and 
other items of expense. 





At the close of the year more than 500 industrial groups 
were in contact with the division and were receiving its 
cooperation. 

As a collateral effort, owing to the increasing pressure on 
the division, the consideration of service to various industries 
had led to the coordination of waste-elimination measures in 
the several fields. The formation of the national committee 
on wood utilization and the appointment of a director of 
metal utilization were outstanding points during the year. 
Both are cooperating in simplified-practice developments, 
furthering the unification of specifications, and in other ways 
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promoting effective 
resources. 

The educational efforts of various industries to aid the con- 
sumer in buying goods best suited to his needs have been 
expanded. This movement, as well as that for simplified 
practice generally, has been given the most wholehearted 
support of the trade press and the daily papers. 

Another influence in support of the simplified practice 
movement has come from a number of important banking 
institutions. These, in their contacts with the industrial pub- 
lic, have emphasized the effect of simplified practice in rela- 


more utilization of these important 


67 








tion to the general financial situation. They have also used 
other media in broadcasting their view that simplification is 
of prime importance in the national welfare. 

Specific information as to simplified practice in individual 
industries is presented in various subsequent chapters. No- 
table progress was made during 1925 in several industries not 
so discussed elsewhere. The grinding-wheel industry elim- 
inated 459,400 sizes and shapes of its product out of a total 
stock of more than 715,000 items, and at the end of the 
year was considering simplification of dental grinding 
wheels. 





SAME OPINION FOR 22 YEARS 
We Don't Know How Long Edw. F. Niedecken Has Been 
President. But Read This 
The Toledo Pipe Threading Machine Co., Toledo, has 
received three letters from one of its customers, the 
Hoffman & Billings Mfg. Co., Milwaukee. Nothing re- 
markable about that, true. The interesting thing about 
these letters is that they cover a period of 22 years, one 
being written in 1904, one in 1914 and another in 1926. 
All three of them were signed by Edw. F. Niedecken, 
vice-president of the company. 
In 1904, Mr. Niedecken wrote the Toledo Pipe Thread- 
ing Machine Co. in part as follows: 


a“ 


Vice- 


Referring to your recent inquiry in regard to our 
experience with your pipe threading machine, will state 
that the orders we have been sending you ought to be 
sufficient evidence that your tools must be satisfactory 
to our trade. I believe we have sold over 100 of your 
stocks during the past four months, and I have made a 
personal investigation as to how our customers like them. 
I find that none of them would dispose of them at any 
price if they were not in position to replace them. There 
is another point that interested me, that I have been 
watching to some extent, and that is the quality of the 
steel of which the dies are made. The dies of your 
machine are unquestionably put to much harder usage 
than the ordinary square die, owing to the small cutting 
surface, there being practically only three cutting teeth. 
In every case your dies have stood up splendidly: in fact 
the machine seems to be more than satisfactory.” 
Such were the contents of the first letter which Mr. 
Niedecken wrote, and in his letter, written in 
1914, he says in part: “Whenever a sale is made of a 
Toledo stock and die, 
tomer.” 
that he 


second 


we are assured of a satisfied cus- 
In his third letter, dated May, 1926, he states 
is still of the same opinion as in 1904, 
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SOME BELTING STATISTICS 
Those on Leather Belting From Commerce Year Book, Are Quite 
Definite, But Lack Detail on Cotton, Rubber and Balata 

According to the 1923. biennial 
tures, the Commerce Year Book, 169 establish- 
ments were engaged primarily in the manufacture of 
leather belting (used for transmission of power), with 
products valued at $37,723,000, and an average of 3,160 
wage earners employed. There was an increase of 96.8 
per cent in the value of products and 39.4 per cent in 
wage earners as compared with 1921, reflecting the 
marked change in the general level of industrial activity. 

Prior to 1920 export statistics for leather belting and 
belting leather were combined. In 1920 the United States 
exported 2,819,000 pounds of leather belting, valued at 
$5,412,000, to be used in the equipment of foreign fac- 
tories. The exports since then have been less than half 

in quantity and about one-third as great. in 
Exports in 1925 were 1,346,332 pounds, valued 


census of manufac- 
states 


as great 
value. 





at $1,992,853, an increase over 1924 of approximately 
21 per cent in quantity and 19 per cent in value. 

The purchases of the five most important markets 
were: China, 178,792 pounds; British India, 160,776 
pounds; Canada, 149,564 pounds; Cuba, 149,391 pounds; 
and Mexico, 137,225 pounds. The trade with each of 
these countries shows an increase over that of 1924. 
About 200,000 pounds of leather belting were shipped 
to South America, the major portion consigned to Argen- 
tina, Columbia, Chile, Brazil and Venezuela. 

It is unfortunate that statistics covering the manu- 
facture and distribution of rubber, balata and all forms 
of canvas belting are submerged in general statistics cov- 
ering manufactures of rubber and cotton. 


RAYL COMPANY THE NEW NAME 
The Old T. B. Rayl Company Business in Detroit Has Been Taken 
Over by the New Corporation 

The T. B. Rayl Co., established in Detroit in 1875, and 
operating two stores, one a retail store located at 1410 
Woodward avenue, and another a mill supply store at 
228-34 West Congress street, was recently taken over by 
the recently incorporated Ray] Company. 





The Rayl Company, capitalized at $400,000, and in- 
corporated under the laws of the State of Michigan, has 
the same officers, directors and stockholders as the T. B. 
Rayl Co., namely: Dudley W. Smith, president; Alex. 
treasurer; John A. Brown, general manager, and B. H. 
Paton, vice-president; C. A. Bachmann, secretary and 
Ackles, director and manager of the mill supply depart- 
ment. 

The deal includes the entire assets, with the exception 
of the real estate and lease holdings, which remain with 
the T. B. Ray] Co. Although the business will be carried 
on by the new corporation, the store at 1410 Woodward 
avenue, corner of Grand River avenue, will be moved to 
1227-33 Griswold street, as soon as alterations in that 
building are completed. 


SOO eee 


Holds Monthly Sales Meeting 

According to A. Y. Soule, sales manager of the Indus- 
trial Supply Company, Los Angeles, his company’s policy 
does not include any unusual method of stimulating sales- 
men. The company uses neither sales contests nor bonus 
arrangements to make the men produce more orders. 
A sales meeting is held but once a month, and at that 
“We 


pay our salesmen a straight salary,” sair Mr. Soule, 


time various ideas relative to sales are discussed. 


“allowing them expense for their automobiles and rea- 
sonable sales expense. While we know that this plan is 
We 
hope some day to work out a straight commission basis 
that will prove equitable to the men as well as to the 
house.” 


not adequate, vet it meets the conditions at present. 
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unusual application for 


WILLIAMSPORT 
WIRE ROPE 


By the Goodyear Lumber Co., Picayune, Miss. 


It is a simple 4 cable conveyor, used in delivering lumber to the cars. 


You may have a conveying problem our Engineers can solve for you that will reduce 
the cost of handling. 


You will not obligate yourself in presenting these problems to us. Write us freely. 


Williamsport Wire Rope Company 


Main Office and Works: Gen’! Sales Offices: 
Williamsport, Pa. Peoples Gas Bldg., Chicago 


HAM: 
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Individual Vs. Group Drive 


This Story Has Nothing to Do with Power Transmission Problems 


The star reporter of the Leather Belting Club of Chi- 
many of whose members are well known to the 
mill supply field, went out to the club’s August tourna- 
ment, and upon his return sent in to the editorial desk 
of MILL SUPPLIES this fulsome account of the doings of 
the boys on the greens: 

The third golf tournament of the Leather Belting Club 
of Chicago was held at Greenview golf course on Tues- 
day, August 10th, with 15 players, all on time, ready and 
willing to swat the “Li’l ol’ pill” around the 18 for money, 
prizes or glory—mostly glory, because “ain’t it a grand 
and glorious feeling’ to have your name inscribed ever- 
lastingly on the trophy cup as the winner of the low 
net, and then to know that with one leg around the cup, 
all you have to do is to wrap two more around and it 
is yours for keeps. Yessir, get your name on the cup 
three times and it’s yours. Try and do it. Har! Har! 

Now this Greenview course is a natural hazard affair 
and you simply have to hit ’em up and far, otherwise in 
the sink in one, out in three; that’s the way to count ’em 
boys. The center stock shots were all safe, but the two 
side cuts, “Hook ’em and slice ’em,” simply would not 
run straight, and when the player used too much shoul- 
der, it was awtul painful. However, there’s nothing to 
the game of golf, as Edgar Guest has written in a poem 
entitled, “An Easy Game.” 


capo, 


“Just flex your wrists and twist your hips, 
Then stretch your arms and lift your hands, 
That’s all you have to do. 

Then work and wait for fifty years, 

The golfers good are few. 

Just learn to give the club a chance, 

That’s all you have to do.” 


The foursomes and results were as follows: 


The Peppy Four Out In Gross Hdep. Net 
Eddie Zimmerman ..49 52 101 18 83 
Vie Seuberth .......61 47 98 22 76 
Louie Krug ........46 5! 9% ys) 74 
Harry Northrup 58 55 113 25 88 

The Conservatives 
Ackert Banks ......46 48 94 WY 77 
Charlie Steele . . 44 60 94 Al y 
Tom. Clhaffy ........0) 50 101 30 71 
Mr. Pease .. as Oe OS 114 28 86 

The Chatter Boxes 
Hank Watson ......51 51 102 17 85 
Charlie Schwartz ...53 45 98 a2 76 
eS ——— 17 55 102 26 76 
Roy Rennacker ..... SE 83 104 lg 87 

The Sharpshooters 
ben Mearns .....3 <6... 14 52 96 if 19 
Will Bamery ........ 49 49 98 12 86 
C. H. Compton. . .60 62 122 30 92 


Tom Claffy of W. H. Salisbury & Co., won the low net 
prize, C. Ackert Banks of Moloney Belting Company, 
won low gross, Charlie Steele of Page Belting Company, 
second low net, W. H. Emery of Chicago Rawhide Mfg. 
Co., had the lowest number of strokes on the four long- 
est holes, Harry Northrup of Moloney Belting Company 
had the most sevens in 18 holes and also was third high 
gross man, and C. H. Compton was distinguished by 
high gross. 

Charlie Steele had charge of the tournament, and with 
the assistance of “Old Efficiency,” Vie Seuberth, chair- 
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man of the golf committee, all went well. The next and 
last tournament of the season will be in charge of Jack 
Emery of Chicago Rawhide Mfg. Co., and will be the 
big event of the season. 


NICKLIS HOST AT PICNIC 
Maxwell & Moore Manager Entertained 100 Guests at 
Enjoyable Outing on Huckleberry Island 


Manning, 


John D. Nicklis, manager of sales and purchases for 
Manning, Maxwell & Moore, Inc., New York, was host 
at a very successful picnic on Thursday, August 5th. 
The event was staged on Huckleberry Island, just off 
Glen Island in Long Island Sound. The guests, who 
numbered approximately 100, met at the New York of- 
fices of the Manning, Maxwell & Moore company, and 
were taken in buses to the New York Athletic Club house 
at Travers Island, thence by boat to Huckleberry Island. 

It was a very informal affair, and a wide variety of 
games marked the day’s program. Quoit pitching, golf, 
shuffle board, handball and swimming contests, all had 
their enthusiasts. Charles Waldie won the quoit pitch- 
ing contest, a Standard Oil man the golf tournament, 


with H. L. Gillian, of Wood Shovel & Tool Company, 
second. After the games, all attended a banquet at the 
New York Athletic Club. All in all, it proved a gala 
affair. 
a 
Industrial Museum Assured 

Chicago is soon to have a permanent industrial mu- 

seum. Julius Rosenwald, noted philanthropist and cap- 


italist, head of the Sears-Roebuck company, during the 
past month announced a personal gift of $3,000,000 to 
equip it. Mr. Rosenwald and his son recently returned 
from a European tour, during the course of which he 
visited the museum of Munich. Being greatly impressed 
with what he saw there, he determined that Chicago 
would have a similar display of great mechanical achieve- 
ments. The exhibits will be housed in the old Fine Arts 
building, which was the feature of the World’s Fair in 
Chicago, and which is to be reconstructed, the voters 
having approved a bond issue of $5,000,000 for this pur- 
pose. With all exhibits installed; it is expected that the 
new museum will represent an investment of more than 
$20,000,000. A comprehensive history of the beginnings, 
development and progress of each of the basic industries, 
such as mining, smelting, metal working, transportation, 
engineering, building, textile and agriculture will 
shown on a floor area of 500,000 square feet. 


be 
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Order Largest Generators 

An order for the largest horizontal waterwheel gen- 
erators ever built, consisting of two 45,000 kv-a units 
has been received by the Westinghouse Electric and 
Manufacturing Company from the Southern California 
Edison Company. These units will form the No. 1 and 
No. 2 units of that company’s Big Creek 2-A station 
The two generators will be totally enclosed and complete 
with suitable direct connected exciters and usual acces- 
sories. Their total weight will be about 600,000 pounds 
each, the overall width and height being respectively 
approximately 25 feet and 23 feet. The length of the 


generator itself will be about 14 feet. 
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In Superior Type Holders— 


The Superior Stee! Stamp Company uses 
Bristo hollow safety set screws to hold type 
in Superior interchangeable type holders. Mr. 
Beacht, 


Bristo was their choice because “it has 


George H. President, states that 
a very clean cut thread, it screws very 
easy and when it is set on the type it 
holds. 


can be tightened up more than any other 


We have found that this screw 


we have tried.” And, when the screws 


Ye 


oa 


are set flush, the holder presents a neat and 
trim appearance. 

Bristo set screws might help some of your 
We wil! 


gladly send any product designer sam- 


customers improve their products. 


ple screws and wrenches for examina- 


tion and test. Remember, Bristos set 
tight, hold their set, are easily removed 
and wear extra long. Write The Bristol 


Co., Waterbury, Conn., for folder 814-H. 
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Management Responsible for Real Profits 


Favorable Location and Generally Satisfactory Industrial Conditions Are 


One Thing, but Profits Are Usually Determined by Careful Management 


It is often inspiring to go back to old school books and 
reread some of the theories which we had to digest, and 
then to wonder to what extent we have found them prac- 
ticable in everyday life. Ofttimes, too, one comes across 
a paragraph or a whole chapter, which 
makes us realize that therein lies a thought upon which 
we may dwell with profit. In one of these text-book 
journeys, we happened to turn to a volume devoted to the 
elementary principles of economics. The book was one 
of the recognized authorities on this subject, which has 
always played so large a part in the development of busi- 
ness thinking. Naturally, in view of the fact that the 
mill supply field has foremost among its problems the 
consideration of how to increase profits, we turned to a 
chapter in this book which was devoted to this subject. 
As we glanced through its pages, the following statement 
caught our fancy: 


a sentence or 


“Society must at any time pay for its goods a price 
sufficient to give even the most inefficient manager whose 
services are necessary to the production of the supply, 
an amount covering the items other than net profits. 
But no pure or net profits will accrue to such a marginal 
entrepreneur. More efficient managers will, therefore, 
be able to secure differential profit, the amount of the 
differential in every case being determined by the extent 
to which these entrepreneurs individually surpass in 
efficiency the entrepreneur of only marginal efficiency. 
Pure or net profit, therefore, is a purely personal gain 
a return to superiority of management as such, independ- 
ently of monopoly advantage, favorable conjecture, or the 
mere labor of the manager as superintendent.” 

W. M. Pattison, president of the W. M. Pattison Sup- 
ply Company, Cleveland, in his report of the pipe com- 
mittee before the National Pipe & Supplies Association 
recently stressed the fact that the chief problem of the 
supply house today is one of economy in management. 
W. T. Read, vice-president of the Morse Twist Drill & 
Machine Company, in a statement which appears else- 
where in this similar view on this 
The report of the special committee of the 
Southern Supply & Machinery Dealers’ Association con- 
tains very similar advice to the mill supply field. Every- 
where among the students of business throughout the 
United States, there is likewise a trend towards the rec- 
ognition of the economic truth so clearly defined in the 
text-book statement quoted above. 

Are mill supply executives giving sufficient 
thought to the fact that net profits are largely attrib- 
utable to superiority of managerial ability? Are there 
too many “marginal entrepreneurs” in the supply busi- 
ness? More and more the leaders in the manufacturing 
end of the business are applying the principles of eco- 
nomics to the problems of their business. Instead of 
relying upon the advice of those prophets who have made 
charts and trends popular almost to the danger point, 
these sagacious manufacturers are studying all known 
factors relating to their own business in the light of 
their own requirements, and so eliminating those risks 
that have been a source of peril in the past. 

There is a movement on foot to initiate a census of 
distribution with a view to giving the business world 
that which it has long needed—statistical knowledge of 
the movement of goods to the ultimate consumers. This 
is a step in the right direction. The mill supply field, 


issue, expresses a 


subject. 


house 
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however, cannot afford to await the consummation of 
this project before doing something to help itself. It 
should start now to find out those underlying facts upon 
which the distribution of mill supplies rests. The start 
must be made by the individual supply houses, and later 
possibly enlarged to a study by the local groups. 

Mr. Read says that many successful distributors of 
mill supplies are solving the problems of merchandising 
by bringing the operating expenses of their businesses 
within the proper ratio of income, while materially ex- 
panding the business which they are securing. Com- 
petition in the mill supply field is not centered in any 
one locality. Every section of the United States bears 
witness to this statement. The fact that some dis- 
tributors are making a comfortable margin of profit, 
while others, both in their territory and in far removed 
places, are not, means that they have reaped the benefits 
of better management. 

Transportation cannot very well be organized so that 
goods will flow in precise accord with the demands of 
consumption, and that is where mill supply houses play 
important parts in industry. They function as do the 
warehouses of manufacturers’ branches, storing goods 
until the time when they are required. To regulate the 
flow of goods so that distributing houses are supplied 
according to the demands of consumption, requires 
orderly planning and organized performance. The 
supply must be adequate, but never excessive. It must 
contemplate available reserves. 

As competition in the mill supply field increases, and 
there is little prospect that there will be any decrease 
in the near future, there will come a constantly widening 
breach between those houses which are making a com- 
fortable net profit, and those which are just close to the 
line. Concerning this the text-book in another chapter 
says: “Under sharp and increasing competition, pure 
profit rests upon a precarious foundation. If the special 
ability upon which the profit depends is such as cannot 
be duplicated, the profit will perish with the single 
possessor; if the special ability can be duplicated, rival 
concerns will themselves of entrepreneurs of 
equal efficiency, and the special advantage tends to dis- 
appear through competition. Regardless of this there 
are certain permanent extra-personal advantages, equiva- 
lent otherwise to natural ability, which may become the 
exclusive and permanent property of a business organiza- 
tion.”” In other words this shows further that net profits 
are largely attributable to superiority of managerial 
ability and when the showdown comes the marginal 
managers, or, as the text-book calls them, “marginal 
entrepreneurs,” will be behind the procession. 
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Considering Calendar Change 

A special committee of the League of Nations is dis- 
cussing a plan whereby it is proposed to change the cal- 
endar from one containing 12 months a year to a 13- 
months year. Under the proposal, each month would 
have four weeks, the thirteenth month to contain an ex- 
tra day, which would be a holiday. Every fourth year, 
except years beginning a century, would have an extra 
day added to the last week in June. A report of this 
special committee has been received by the United States 
department of state. 
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SAGINAW MANUFACTURING COMPANY 


SAGINAW, MICHIGAN 





























Machine Bolts 
Carriage Bolts 
Plow Bolts 


Lag Screws 


Quality and Service 


Specials 


Step Bolts Everyone can DEPEND on “Superior” products. 
Ask those who use them. 


AN eraser ge e 


Stove Bolts 
Stove Rods 
Sink Bolts 
Tire Bolts 


Superior Screw and Bolt Mfg. Co. 


Cleveland, Ohio 


New York—290 Hudson St. (also export office) 
Chicago—707 W. Van Buren St. 


St. Louis, Mo.—318 Planters Bldg. 
Detroit, Mich.—34 E. Canfield 











Ue en rere, Sean“ RE AOE ELT RE ED ETI Be ESTES Fe He Ta NP LO 


When 











to Advertisers please mention Mitt Supp .iers. 






Ssurs 


thr 
slov 
ing 
in 3 
the 
sta 
im} 
enc 


to 1 
ren 
sou 
inc 
vea 
ma 
Ist 


has 


anc 
att 
in 
tio! 
bei 
cir 
the 
pre 


anc 
we 
det 


one 


ant 
fre 
tio 
SOL 
che 
uns 
sto 


Dey 


Au 
at 
be} 


all 
fix 
the 
am 
wa 
sal 
all 
he: 


se) 
col 
fel 
tic 
de. 


far 


—_—_— 


September, 1926 


PUSH YOUR COLLECTIONS 
Financial Conditions Reveal Slow Collections 
Reported in Altogether Too Many Localities 
According to very reliable financial reports, collections 
throughout the United States are on the average very 
slow. In one such report during the past month, cover- 
ing general business conditions in over two score cities 
in all parts of this country, there were 22 references to 
the unsatisfactory collection situation. In only five in- 
did the report indicate that there was any 
improvement, and in no single instance was there refer- 
ence to collections being good. 


surveys ol 


Are 


stances 


In view of these reports, it is particularly interesting 
to note that the statement of the comptroller of the cur- 
rency issued August 10 that the 


on showed 


total re- 
sources of the national banks of the United States 
increased almost $1,000,000,000 during the past fiscal 


vear. At the same time the treasury department esti- 
mated that the amount of money in circulation August 
Ist amounted to $42.01 per capita compared with $41.31 
a year ago. This was the highest per capita wealth that 
has been recorded since November 1, 1920. 

It would seem, therefore, that the problem of credits 
and collections which should be given unusual 
attention by the mill supply field and by business men 
in general, because if difficulty is being met with collec- 
tions at this time, when there is every evidence of there 
being plenty of money both in the banks and in general 
circulation, there is a presumption that somewhere along 
the line there is a breakdown in the system of securing 
prompt payments for goods and services rendered. 

In connection with this problem, the National Supply 
and Machinery Dealers’ Association has during recent 
weeks suggested to its membership that many delinquent 
debtors have a habit of securing a full line of credit from 
one distributor and then going to another. 


IS one 


There is one certain way of overcoming this situation 
and that is for the distributors in each locality to meet 
frequently for the purpose of exchanging credit informa- 
tion. In some sections of this country, notably along the 
southern Atlantic seaboard, this credit information ex- 
change has been in operation for some time and it is 
understood that it has been of great value in putting a 
stop to leaks in the profit side of the business. 


8 Se 


HARDWARE JOBBERS ACCUSED 


Department of Justice Has Brought Suit in United States District 
Court Against Southern Association 

The United States Department of Justice on Monday, 
August 9th, filed suit in the United States district court 
at Richmond, Va., against the Southern Hardware Job- 
bers’ Association, naming in addition to the association 
132 corporations, seven firms and 31 individuals. The 
allegation is that the defendants were engaged in a price 
fixing combination, and that the “paramount object of 
the defendant jobbers is to bring about uniform prices 
among themselves and among all jobbers selling hard- 
ware in the southern section of the United States in their 
sales of hardware to the retail dealers and to eliminate 


all competition among such jobbers as to prices.” The 
headquarters of the association is in Richmond. 
It is also alleged that the association has tried for 


several years to compel manufacturers of hardware to 
conduct their business along lines approved by the de- 
fendant association, and that the members of the associa- 
tion have agreed among themselves to sell to the retail 
dealers at the resale prices suggested by the manu- 
facturers. 

The government charges that competition as to prices 


OP CED ET ENT RSE OR IEE Mr Aeon, 
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in the sale of hardware to the retail dealers in southern 
territory has been eliminated, and asks that the associa- 
tion be perpetually enjoined from continuing such combi- 
nation and conspiracy, and from further employing the 
means of carrying out such combination. 
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Made Four Miles of Chain 


Columbus McKinnon Chain Company, Columbus, Ohio, 
has in its employ three men whose years of service with 
the company aggregate 49 years. 
produced over four miles of 


These three men alone 
solid weld shovel chain 





Columbus McKinnon Veterans 


during 1925. The company looks upon the service rec- 
ords of these three employes as evidence of the loyalty, 
efficiency and wholehearteded co-operation of its work- 
men. The men whose likenesses appear in the accom- 
panying halftone illustration are: Fred Veal, William 
Martin and William Ruppersburg. 


Oe ee 


Old Firm Has Incorporated 

The Kaminski Hardware Co., Georgetown, 8S. C., jobber 
of hardware, blacksmith supplies, mill supplies and ma- 
chinery, has been incorporated as of June 1, 1926, with 
a capital and surplus of $225,000. The officers of the 
company are: President, E. W. Kaminski; vice-presi- 
dent, Joseph Schenk; secretary and treasurer, J. E. 
Bevis. The directors are: E. W. Kaminski, Joseph 
Schenk, J. R. Siau, E. T. Campbell and D. V. Richard- 
son, the last named being associated with the Huntley- 
Richardson Lumber Company. Vice-President Schenk in 
a statement to MILL SUPPLIES said: ‘‘There will be no 
change in policy, except a more aggressive plan for the 
purpose of expansion of business wherever practical! and 
possible to do so.’””. The business was established in 1856, 
but had never been incorporated. The principals here- 
tofore were E. W. Kaminski and Joseph Schenk. Mr. 
Siau, one of the directors of the new company, is buyer. 

eS een 
Neupert Now Coast Manager 

E. A. Neupert, formerly manager of the Walworth 
Oregon Co., Portland, Ore., is now located at 235 
ond street, San Francisco, in charge of the Walworth 
Company’s Pacific Coast headquarters. The company has 
recently consolidated the California Steam & Plumbing 
Supply Co., of San Francisco, with the Walworth-Lally 
Co., and the business management will now be concen- 
trated at the above address, which was that of the Wal- 
worth-Lally Co. 
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SAMSON CAR MOVERS | 
. 
‘ 
_ — Made by — 
Known as the original standard of R E 
car moving appliances. Designed G. D. O W LL & SON 
to fulfill all requirements. A labor APPLETON, WISCONSIN 
and time saving device. a ; 
5 HW rite for new bulletin 
and price list. 
e e 
Swartwout Bucket 
Type Steam Trap C@am ecla 1es Swartwout Cast Iron 
Intermittent action— Exhaust Head 
pressures to 250 lbs. Built to last a lifetime 
Swartwout Swartwout 
Return, Low Pres- 
Liftingand sure Float 
Vacuum Trap 
Trap Large capa- 
Positive act- city—self 
ing—reliable cleaning 
service valve 
HEN you sell your cus- | 
tomers Swartwout Steam ; : 
Specialties, you make friends f 
and you make money. New 
prices give the distributor a 
wonderful margin of profit. 
| Write today for discounts. ‘ 
1 ae) Swartwout Engineers will gladly : 
+ =) Yi Cittiniet Sean * help you solve installation problems. 
re i P sc 8 THE SWARTWOUT COMPANY a 
‘ Swartwout Steam eceiver Type . ir Separator |. 
' Separator — It’s the whirl Wrought steel plate Cleveland, Ohio Removes all Swartwout Cast Tron 
; that does the trick. Either throughout — cast General Offices: 18523 Euclid Avenue moisture—guaran- Strainer 
' cast iron or cast steel steel nozzles Factories: Cleveland, Ohio—Orrville, Ohio. tees dry air Baffled to save the cage 
' —$< $$. 
’ > he RE 
' 
When writing to Advertisers please mention Mitt Suppties 
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Many Economies in Ordering 


Stocking Standard Bevel Gears Will Cut Distributors’ 


Costs 


WARREN G. JONES 
President, W. A. Jones Foundry & Machine Company, Chicago 


Two of the most important items in the cost of small 
quantities of bevel gears are pattern charge and draft- 
ing-room expense, or the cost of entering the shop order 
with the necessary information to properly execute the 
order. Each pair of gears requires a sketch or drawing 
showing outside diameters, face angles, edge angles, back 
angles, cutting angles, hub length and backing of each 
gear and pinion. Patterns also must usually be made 
unless standard listed gears are used. 

Even if a manufacturer has several thousand well as- 
sorted bevel gear blank patterns, it would be safe to say 
that in not more than one instance out of ten 
existing equipment be used without alteration. 

This may be better understood when we analyze the 
pattern situation more closely. Bevel gears mesh cor- 
rectly in pairs only. Consider, for example, a 16-tooth 
pinion mating with a 48-tooth gear with ratio of 3 to 1. 
If the number of teeth in the pinion be increased or 
decreased, it will change the angles of the mating gear. 

As a matter of actual practice, if a pattern be made for 
the above pair of gears, it would probably be usable 
for the same number of teeth (48) of the same pitch 
and face to mesh with a pinion having one or possibly 
two teeth more or less than 16. However, a very care- 
ful check of the pattern would have to be made to de- 
termine this. From this it will be noted that to carry 
the necessary patterns for all combinations 
gears would be impossible. 


could 


of bevel 


By selecting listed bevel gears practically all of this 
expense is eliminated. Patterns are made and are used 
frequently. Complete drawings are kept on file. The 
saving of time as well as expense in executing an order 
is still further increased. 

In most installations, bevel gears form only part of 
the reduction in speed. In fact, it might even be said 
that they are usually the second or third reduction, the 
first frequently being made by means of pulleys or spur 
gears, both of which can be readily manufactured in any 
reasonable ratio. 

For example: If a total reduction of 12% to 1 must 
be had involving a bevel gear drive, it will be found 
advisable to commence with a standard listed pair of 
bevel gears, say 21% or 3 to 1 for the second reduction, 
and make the first reduction by means of spur gears or 
pulleys. 

It is usually much more economical to use rather smal! 
ratios of bevel gears, making most of the 


reduction 
where possible by spur gears. 


Bevel gears are much 
more expensive than spur gears, even if standard listed 
sizes are used. A bevel gear is not only more expensive 
than a spur gear when the pitch diameter, face and pitch 
are equal, but also the bevel gear will only transmit 
about three-quarters of the horsepower of a correspond- 
ing size spur gear. This increases the cost per horse- 
power still more, making the cost of bevel gears approxi- 
mately twice the cost of spur gears. 





AN INTERESTING FLOOR 


Reproduction of 


DISPLAY 


a Photograph Showing How a Jobber Display- 


His Portable Electrical Tools 


W. R. Johns, manager of the mact department, 
Somers, Fitler & Todd Co., Pittsburgh, writes saying he 
has been with his present company 20 vears 


iner\ 


. and encloses 
a photograph of the company’s stock of portable electric 
tools. During all of that time he says he has been push- 
ing the sale of drills and grinders manufactured by The 
United States Electric Tool Co., 


Cincinnati. “T have 


| 


+ a 


a 
a 
“. 








always felt it a pleasure to sell these tools owing to their 
dependability and the satisfaction given the customer,” 
he says, and adds: “In all this time we have carried a 
stock of the United States tools, and since they have 
adopted their selective plan of distribution, we have in- 
creased our business many fold, and have carried stock 
as follows: Floor grinders, 5-hp. to 14-hp.; drills from 
1,-in. up to 114-in.; portable surface grinders, three sizes 
and three or four different types of tool post grinders. 
“With the co-operation of their Pittsburgh representa- 


tive, W. R. Dorsey, we feel that during the last 15 or 18 
months we have made great strides in further introducing 
the machines in this district, as he has co-operated with 
us to the fullest extent both in calling on the trade and 
also in educating some of our men who did not handle 
the tools previously.” 


Of Interest to the Old Guard 
Glatt, sales manager of the Victor Balata & 
Textile Belting Co., New York, advises that Mr. and 
Mrs. Thomas Hartley Ryan, of Wausau, Wis., announce 
the marriage of their niece Miss Jane Aaron, to Mr. 
Cedric Edward Seaman, on Monday, August 30, 
Chrysostom’s church, Chicago. 
interest 


W... 


at St. 
This announcement is ot 
to many of the old guard in the mill supply 
field, because Mrs. Seaman is a daughter of Charles F. 
Aaron, until his death in 1910 sales manager of the New 
York Leather Belting Co. and the Victor Balata & Tex- 
tile Belting Co. Mr. and Mrs. Seaman will make their 
home in Evanston, Ill. 


Oe 


“Full Speed” Canadian Branch 

The American Chemical & Engineering Co., 542 West 
Washington Boul., Chicago, manufacturers of Full Speed 
pulley covering, announce the opening recently of a Ca- 
nadian branch factory located at 55 Colborne street, To- 
ronto, Ontario. The new branch factory is in charge of 
C. A. McArthur, and he reports that so far over 100 new 
accounts have been started in this territory. 
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Too much care cannot be taken in the selection of 
hydraulic fittings. You do not want to take down a line 
of piping to replace defective fittings when this necessi- 
tates a full or partial shutdown of your plant. Watson- 
Stillman fittings are tested far beyond their rated strength 
and insure you against this loss and annoyance. We 
build everything necessary to the installation of hydraulic 
systems from pipe to press. Our experience of nearly 
70 years is at your disposal. 





Write for catalogs. 











108 Washington St., New York 


Philadelphia: Widener Bldg. Detroit: 7752 Du Boise St. CHICAGO: McCormick Bldg. 
Cleveland: Auditorium Garage Bldg. 

















Back of every Jenkins 
Valve you sell 


The fair offer shown at of Jenkins Bros. is be- 
the left is back of every hind the mill supply 
genuine Jenkins Valve dealer. Jenkins advertis- 
you sell. ing covers the industries 
and vocations that use 
valves. The purchaser is 
directed to “his supply 


Furthermore, Jenkins 
Valves are a known 
quantity—for over sixty 


house.” 
years they have been the 
choice of the engineer JENKINS BROS. 
who seeks maintenance 0 white st. New York, N. Y. 
524 Atlantic Ave. Boston, Mass. 
ect mommy. 133 N. 7th St. Philadelphia, Pa. 


646 Washington Blvd...Chicago, IIl. 


JENKINS BROS., Limited 
Montreal, Canada, London, England 


The entire organization 


Alway Ss marke Ye with th 1e “Diamond © 


enkins \alves 
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(Obituary ) 

John D. Sells, former sales manager of the Royers- 
ford Foundry & Machine Company, Royersford, Pa., and 
widely known in transmission machinery 
July 29 at the Marlborough-Blenheim, 
from angina pectoris. 








died 
City, 


circles, 
Atlantic 
He was 69 years old. 

Mr. Sells was born in Atlanta, the son of Dr. Holmes 
Sells, a practicing physician in the South. His grand- 
father was General John Davis, who fought in the Civil 
War. He was a nephew of General W. W. Davis, gov- 
ernor of New Mexico before it became a state. 

A graduate of the University of Georgia, class of 1878, 
Mr. Sells later took a post-graduate course at Lehigh 
University. Both courses were in law, which he after- 
wards practiced for 10 years in Schuylkill county, Pa., 


making his home in Pottsville. The business world at- 





John D. Sells 


tracted him and he gave up his law practice to become 
associated with the Charles Bond Company, Philadelphia, 
afterwards becoming sales manager of the Royersford 
Foundry & Machine Company. Four years ago, he re- 
tired from the position of director of sales, and since 
then has spent most of his time traveling and looking 
after various interests which he had. In 1890 he mar- 
ried Ella Schofield, of Lancaster, Pa., who survives him 
as does his daughter, Mrs. Paul Jones, whose home is in 
Germantown, Philadelphia. 

Mr. Sells was for many years a member of the Manu- 


facturers’ Club, also a charter member of the Penn 
Athletic Club, Philadelphia, and a member of the Cricket 
Club, the Sons of the American Revolution and Sons 
of 1812. 


At the time of his retirement from active business life 
in 1922, he made the following statement: 

“With Mrs. Sells I want to take a leisure trip through 
the country without looking for orders. I want to stop 
in California until I absorb enough of those sunsets to 
last the rest of my life. Yes, I have been there before, 


but it was business then. I want to see Honolulu; all 
my life I’ve heard of Waikiki beach. I would like to 
see Australia, Japan, China, all of Europe, especially 


those parts of France and Belgium which we read so 
much about during those four hectic, belligerent years. 
Finally I want to come back and spend the rest of my 





life in quiet, doing a little good here and there and always 
feeling that I am still a pulsating part of this changing 
world of industry, commerce and finance.” 

Mr. Sells was buried Saturday afternoon, July 31, in 
the Old School Baptist cemetery, Southampton, Bucks 
County, Pa., after services in the Oliver H. Bair estab- 
lishment, Philadelphia. 





PITY THE POOR TROUT 
Fred S. Durham Introduces the Sporting Chance into a Little 
Direct Mail Correspondence With Jobbers 

Fred S. Durham, vice-president and treasurer of Bon- 
ney Forge & Tool Works, may have to settle a lot of 
bets with some of the sporting fraternity in the mill 
supply field. Incidentally he may be responsible for a 
fresh crop of fish stories during the next few months. 
At any rate, he may credit himself with introducing a 
novelty in the direct mail efforts of his company. During 
the past month he issued to a selected list of jobbers’ 
executives a circular letter. In the latter no mention of 
the company’s products was made. Attached to the let- 
terhead by means of a small piece of taped paper was a 
trout fly. The message accompanying this little gift was 
as follows: 

“This letter hasn’t anything to do with business—but 
it isn’t a crime once in a while to just take a few minutes 
away from regular work to think about something else. 

“Next time you step out in the trout stream, and | 
hope it will be real soon, try this fly on the end of your 
leader. 

“It’s a Bonney ‘Fin’ fly. 

“No, we are not selling them. 

“We are just letting you into a real secret. I will 

ake you a nice bet that you will find this a real killer.” 


et 


Harris Holds Annual Picnic 

Samuel Harris & Co., Chicago supply house, held its 
annual company picnic Saturday, August 21, at Thatch- 
er’s Woods, River Forest, Ill. The weather was fine and 
Samuel H. Clark, vice-president and general manager of 
the company reported that, “‘a good time was had by 
all... There were about 75 present, which included em- 
ployees and their families. The big event of the day was 
the two indoor games played by the inside and outside 
men of the company, each side winning one game.” 


ee 


Triumph Electric Reorganized 

The Triumph Electric Corporation, successors to The 
Triumph Electric Company, Cincinnati, has taken over 
the business, good will and assets of the old company. 
The new company will retain the personnel of the old, 
and will specialize on its TR Self-Start, automatic heavy 
duty motor. 

The company has 
motors since 1892. 


been manufacturers of electric 


ee 


Fraser in Brick Business 

W. H. Fraser, formerly president of the Machinery, 
Pipe & Supply Co., 200 Ninth street, San Diego, Calif., 
is now in the brick manufacturing business, being asso- 
ciated with the National Brick Company, National City, 
Calif. The officers of the Machinery, Pipe & Supply Co. 
now are: President, Paul O. Vance; vice-president, Ma- 
rion B. Hart; secretary and treasurer, Roy A. Novak. 
W. H. Hudson, formerly a salesman for the company, is 
no longer in the organization. 
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VOGEL PATENTED FROST-PROOF CLOSETS have stood the test of zero 


weather and many thousands have been in use for years without requiring repairs. 
When repairs become necessary, merely remove one valve cap in back of the 
bowl and the rod with operating parts may be 
removed in an instant. 


The VOGEL is the simplest and most durable frost- 


proof water closet made. 


JOS. A. VOGEL COMPANY 


September, 1926 








I VOGEL Patented Frost-Proof Closets 


give satisfactory service, day in and day out, winter and summer 


The material used in the manufacture of VOGEL closets is the best to be obtained. 
The seats are exceptionally strong and durable, the operating levers are of mal- 
leable iron galvanized and will not break, the valve bodies are of good quality brass, 
and the entire fixtures are tested under hydraulic pressure before leaving our 


The price is right. 


SOLD BY ALL JOBBERS 


Wilmington, Delaware 























CRESCENT WOOD WORKING 
MACHINES 


are efficient,practical,simple in adjustments 
and in selecting Crescent your customers 
will get equipment that is designed for en- 
durance and so rigidly constructed as to 
assure them of long continued service. 


Check over your list of Crescent printed 
matter and be prepared to quote on the 
Crescent line at every opportunity. 


THE CRESCENT MACHINE CoO. 


96 Columbia Street - Leetonia, Ohio 











An Ideal Combination 


MY Penberthy 
Automatic Injectors 


( § } Simple 
7 \] 






ore Than 


Reliable 
Durable 1.500.000 
Economical ee 


Inexpensive 
HMlustrated Pruzeaatty By All 
Literature [PREPS potters 

Penberthy “Safeguard” as of 


Automatic Water Gage 





Gives positir protection and per 
fect operatior It is the utmost 1 
Automatic Gage 

forms with the 


construction Con 
ie Bo Boulet 


Code requirement 


Penberthy Injector Company 
1262 Holden Avenue, Detroit, Mich. 


Established 1886 
Canadian Plant 
Windsor, Ont. 


New York Office 
71 Beekman St. 
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New Products 











The Temco Electric Motor Company, Leipsic, Ohio, 
has placed on the market a quick-action carbon cleaning 
set and new model 14-inch heavy duty electric drill. The 
set consists of one adjustable wire carbon cleaning brush 
with refill, an adjustable port cleaning brush with refill, 
two valve stem guide cleaners and one wire brush for 
hand use. The carbon brush can be made stiff or flex- 
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Adjustable Valve Stem 
ible. The port cleaning brush is shaped to clean the 
sides and bottom of the port hole in one operation, and 
can also be used for tire roughing. The valve stem 
guide cleaner is made of heavy flat steel wire, which 
is said to be self sharpening and adjustable to all sizes 
of valve stem guides from 5 16-inch up. The drill is 
super-motored with a no load speed of 1600 revolutions 
per minute. It is equipped with a chuck key holder. 


Alamo Iron Works, San Antonio, Texas, has placed 
on the market a newly invented hinge-type full opening 
foot valve. The valve casing has an inward projecting 
valve seat. The valve disc is pivotally supported upon 
the under side of the seat, and is arranged to rest on 





the upper side of the seat. The seat has an elliptical 
opening and the valve disc has an outlet conforming to 
this opening and adopted to rest on the seat around this 
opening. There are no gaskets and no joints on the 


valve body. The valve and seat are cast integral. The 
valves may be taken out from underneath the valve 
body. It is unnecessary to unscrew the valve from pipe 


when renewing leathers. The parts, with the exception 
of the valve which are of leather, are made of 
close grained grey iron. Oval holes in the hinge lugs 
let the valves down on the seat as leathers wear down. 
The valve seat is machine finished. 


faces 


The Metal Saw & Machine Co., Inc., Springfield, Mass., 
has placed on the market a new automatic screw driving 
machine, equipped with a standard taper shank so that 
it can be readily inserted in a drilling machine spindle. 
The screws are thrown into the hopper, which has an 
eccentric motion that them to fall into a slot, 
which loosely encloses the necks, but does not allow the 
heads to pass. The machine has a feed lever, and when 
the operator brings this down, a screw is driven into 
the work and another automatically takes its place. The 


causes 
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delivery member may be stopped at any pre-determined 
point. A torsion device prevents overdriving of screws. 
When the resistance of the screw reaches the required 
amount, a clutch is thrown out of gear, and the screw 
driving spindle remains stationary until it is withdrawn 
from the screw head. The spindle is operated at 650 
revolutions per minute. The machine is made in a 
variety of sizes to accommodate screws ranging from 
one-quarter to two and one-quarter inches in length. 


The Goulds Manufacturing Company, Seneca Falls, 
N. Y., has placed on the market a new automatic oiling 
electric motor driven water system with a capacity of 
210 gallons per hour. The system is intended for in- 
stallation where water is desired direct from the well. 
The unit is completely assembled and ready for imme- 
diate connection for house piping and electric wiring. 





Automatic operation is obtained by means of a pressure 
regulator. The system is equipped with a relief valve. 
The pump is a single-acting plunger type, outside packed, 
and automatic oiling. The electric motor is a 14-horse- 
power repulsion-induction type. The drive is by means 
of a one-inch flat, endless waterproof leather belt. The 
cushioning chamber is of welded steel. 


Harold E. Trent, Philadelphia, manufacturer of elec- 
trical heating and control appliances, has recently placed 
on the market a line of small portable electrically heated 
melting pots, of 10, 20 and 45 pounds capacity, respec- 
tively. The principal feature is the design which makes 
them suitable for portable use, and for pouring without 
the use of a ladle. The pots have two handles and a 
pouring spout which makes it possible to pour heated 
metal directly from the crucible. The 10 and 20 pound 
pots have a patented design of plug arrangement where- 
by an ordinary standard plug can be used to get high, 





heats. 


low 


medium and 


They can be operated from 
any convenient electric receptacle or from a lamp 
socket. The pots can be arranged for operation on either 
110 or 220 volts, and for both direct and alternating 


current. The 45 pound pot has a three-heat switch 


mounted on its side, instead of the plug arrangement as 
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Why Not Sell the Best? 


Your 
Customers 


Want 
This Vise! 


DROPFO 


Large users of vises are buying DROPFOS. The 
more they know about the value of drop-forged 
materials the quicker they swing to DROPFO— 
the drop-forged vise. 

















Because of the compact design 
of the New Badger Car Mover 
it stays on the rail and follows 
up the wheel quickly and easily. 
There is no time wasted in get- 


ting the mover in position for 





the next stroke. 


That is just another feature in 
New Badger construction that 


helps you sell more of them. 


It will pay those few jobbers 
who do not already sell the 


New Badger to write for our at- 
Another feature that appeals to vise users is the 
Wedgelock swivel base. Setting the jaws on the 
job with the main handle automatically locks the 
swivel base. Or it can be locked separately if a 
stationary vise is desired. 


tractive dealers proposition. 


THE ADVANCE CAR MOVER 
COMPANY 


930 E. John Street 


These advantages are selling DROPFO vises from 
Appleton, Wisconsin 


one end of the country to the other. 





Jobbers are invited to send for prices and terms. 


THE FULTON DROP FORGE COMPANY 
Canal Fulton, Ohio 
























PROFITS 
waiting 

to be taken! the 30% stronger hollow screw 
Should you doubt 


that profits are lit- 





30° extra strength over broached hollow screws— 
the only other kind made. Cold-drawn by a pat- 





erally waiting to be ented process which increases the density of the 
carnered by new steel around the socket-hole, and_ heat-treated 
j obbers of Lay scientifically according to size and style of point. 
Broo ms, consider be Allen ost ess makes deep, perfectly formed socket-holes, 
; ° : . £ = : See . with no chips in the bottom. The entire length of the 
that the industry knows they have been built “Allen” is utilized either for solid metal at the point, or 
upon honor for more than fifty years to give depth of socket for the wrench. All sizes in stock from ™% 
; , . : 1%” diameter; any leng i : Sock 
unusually good service! You will find a gen- to 372 Giameter; any length, point or thread. Also Socket 
5° , : : Head Cap Screws, Pipe Plugs, Tap Extensions and Socket 
erous margin and a rapid turn-over in their Wrenches—Allen process. 
sale. | 
P ° e The Alles kiet, with its charts of sizes and 
Write or telegraph for details prices, will make itself useful to every mill sup- 


of the Lay Jobber Franchise ply dealer who sends for it 


| 
SALES OFFICES | 
| 
| 


WOM gS Fi Metin Be - The Allen Mfg. Co. 


9343 Gorman Ave. 197 Brady St. 


see + at cman Vg 143 Sheldon St. Hartford, Conn. 


Portland, Indiana 
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in the smaller pots. 
metal is heated, the 
into a bearing. 


The cord is detachable so that when 
pot can be used to pour the metal 


The Oster Manufacturing Company, Cleveland, Ohio, 
has placed on the market a new inclined side opening 
pipe vise, which grips and releases the pipe with one 
turn of the handle and requires less than half the time 
ot the old type hinged vise. The tool is equipped with 
oil tempered, tool steel jaws, designed to grip the pipe 





securely 


without danger of squeezing it out of round. 
A special chain and clamp for fastening the vise to a 
post are furnished for use where it is not possible to 
bolt the vise to a work bench. A special eye bolt is fur- 
nished for pipe bending. The range of the vise is from 
1. to 2's-inch pipe, the jaws opening wide enough to 
accommodate a two-inch coupling so that short nipples 
may be handled. 

Chicago, 
chuck as 
for 
series 


Scully-Jones & Co., 13th and Robey streets, 
are offering to the trade a line of quick change 
illustrated herewith. These chucks provide a 
changing tools without stopping the machine. 


a 
om , 


4 
vs 


means 
Thus a 








of operations may be performed in rapid succession from a 
pindle. Tools are instantly released or engaged by 
imply holding the knurled collar lightly. 

The Monorail Co., Cleveland, Ohio, has 
brought out a new rail design for overhead hand-power 
monorail systems. The features of the rail are that it 
is made in two parts, clamped together by bolts seated 
in slotted holes, has suspending hangers assembled with 
the rail and eliminates splice clamps. 


single 
ingle 


American 


The twin sections 
of the rail are made of rolled railroad rail steel, and are 
bolted together back to back. The supporting hangers 
are steel forgings and are adapted to plain strap or to 
adjustable bolt suspension. The hangers have a bearing 
inside the rail head. The end 
connections of the rail overlap, and when the overlapping 


surface of 314 inches 
ends are bolted together, they form a continuous monorail 
runway with no completely broken joints. 


Heston & Anderson, Fairfield, Iowa, has added to its 
line of products a new floor type of portable electric band 
saw. The machine has 
fitted with the latest ball bearing saw guide. 
The table is of heavy cast iron and is 12 by 14 inches, 


14-inch diameter wheels, and is 
type of 


with a smooth, level surface, and tilts to any angle up 
The slide 
the base, and is controlled by a switch conveniently placed 
on the front of the machine. It is equipped with leather 
belt drive, with provision for keeping the belt at the 


to 45 degrees. motor is located on a inside 


S1 





proper tension. The floor base is of cast iron and struc- 
tural steel. The machine will saw 
inches in thickness. 


material up to six 


Jeffrey Manufacturing Company, Columbus, Ohio, has 
placed on the market an improved type of belt conveyor 
for sand, gravel and other materials used in construction 
service and in industrial plants where material can be 
moved from hopper bottom railroad cars to storage piles 
conveyor is 


or trucks. The furnished with electric 





motor or gasoline engine, and is 
30-foot lengths. It is equipped with steel sideboards 
which bent to extend under the sides of the belt 
and to form with the belt a moving trough. An extended 
and flared loading leg at the bottom of the conveyor is 
edged with belting to form a seal. The belt is 16 inches 
wide, rubber covered and troughed. The loaded portion 
of the belt is supported by an improved type of carrying 
idler. The boot housing is enclosed and a gate prevents 
material from falling into it. 


built in 18, 24 and 


are 


W. A. Whitney Manufacturing Company, 
avenue, 


715 Park 
tockford, Ill., has placed on the market a new 
punch designed particularly for skylight 


type of and 





This new tool is 
said to have an entirely different movement from other 
types of lever punches. There is no overprojecting of the 
It punches within *,-inch of the 
inside corner of angle iron, or in the center of one by 


close corner tank center flange work. 


end of the upper lever. 
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Reliability 


Enable yourself to demand 
of your transmission machine- 
ry, day in and day out, satis- i 
factory service with minimum i 
attention and upkeep. Specify ] 
Falls Transmission equipment 
on your next order. 


Correctly designed, accurate- 
ly built and consistently priced, 
Falls Transmission is accepted 
by power transmission and 
maintenance engineers through- 
out the world as the best. 


—————— 


Let us send you the Falls 
Handbook 18D so that you may 
see the savings you can effect 
in your plant with this equip- 
ment. Write for it today. 

Feel free to call on ow / 

} ble transmission cnginecr 
which is ever ready t ass 











& MACHINERY CO. 
Kent, Ohio j 


New York: 206-208 Fulton St. 


Boston, Mass.: 52-58 Purchase St. 




















WATER GAUGES 


and 
other quality 
Products 


Air Cocks 
Steam Cocks 
Gauge Cocks 

Ball Cocks 

Air Valves 

Etc. 





Write for Catalog 


The McRae & Roberts Co. 
100-146 South Campbell Avenue 
DETROIT, MICHIGAN 














Malleable 
Melting Ladles 


¢ 
=a, 
Made in one single casting, the handle of 


the Emco Malleable Ladle work 


loose from the bowl. 


cannot 


Cast of the finest malleable, Emco Ladles 
will not break or crack under the wear and 
tear of daily service. Experience has shown 
that they are far superior to wrought iron 


ladles. 


Packed one dozen to a Box. | 


The Eberhard Manufacturing Company 


2734 Tennyson Road Cleveland, Ohio 














When writing to Adve 


rtisers please 


mention Mitt Suppiies 
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one inch angle iron. The jaw has an extra wide opening. 


Skylight division bars can be punched while glass is in | 


position in the frame. without danger of breaking the 
glass. Punches are changed by unscrewing a knurled 
headed stud, and throwing back the intermediate part, 


holding the punch heads. The tool weighs 10 pounds | 


and is 261% inches long. 


Divine Brothers Co., Utica, N. Y., has placed on the 
market an automatic polishing machine with features | 
which, it is claimed, greatly reduce the production time. 
A feed belt carries the material to be polished under 


a series of polishing wheels. Contact between the ma- | 


terial and the wheels is maintained by means of a mi- 


crometer adjustment. The wheels are both weight and | 


spring balanced. An independent direct-drive motor 
furnishes power for each wheel. A variable speed trans- 
mission provides for feed-belt speeds of from five to 
25 feet per minute. 


The General Refractories Company, Philadelphia, has 
placed on the market what is said to be a distinctively 
different refractory cement, which is composed of a 
chrome ore base, but entirely free from sodium silicate 
and other low fusing binders. Because of the fact that 
this cement is of a neutral character, it is claimed to be 
exceedingly practical in the metallurgical industry be- 
cause of its resistance to acid, as well as basic slags. It 
has particular applications as a mortar and protective 
coat for boiler setting and similar furnaces where coal 
ash slags are formed, and in ceramic kilns for protecting 
the brickwork from the erosion of the gases . 


Penberthy Injector Company, Detroit, has placed on 
the market a novel design in a combined hose nozzle and 
lawn sprinkler. It is not necessary to take the nozzle 
off the hose before using it as a sprinkler. It has a 
spike on one end, which can be stuck into the ground. 
The sprinkler can be put at an angle, and can be 
changed from one position to another without turning 
off the water. Placed at an angle in a corner, it can 
be used to spray in a straight line down each side. 
An adjustment is possible from a straight stream to 
the finest spray or full shut off. The hose being at- 
tached an angle is said to prevent kinking. 





Trade Literature 


—_s<<02-: 








Scully-Jones & Co., Chicago, has issued a new cata- 
logue and discount sheet covering its line of small tools. 


Irwin Auger Bit Company, Wilmington, Ohio, has 
issued a new 48 page booklet entitled ““How to Select, Use 
and Care for Bits.” The latter half of the booklet is 
an illustrated catalogue section on the company’s bits. 

Westcott Chuck Company, Inc., Oneida, N. Y., has 
ready for distribution a new catalogue containing revised 
list prices which supersede all others issued by the com- 
pany. The catalogue contains 20 pages and paper cover. 


Purox Company, Denver, Colo., manufacturer of weld- | 
ing and cutting equipment, has issued a new catalogue, 


No. 6, together with a new price list applying to this 
catalogue, which contains complete information about 
the company’s line of gas welding and cutting apparatus. 


Clayton & Lambert Mfg. Co., Detroit, has issued a 
new catalogue dated August Ist, covering its line of 
gasoline and kerosene fire pots and blow torches. Effec- 
tive at the same date the company announced reductions 
in prices on its entire line of blow torches. The com- 
pany in announcing the reductions stated that they were 
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have ‘would 


HE manufacturers of a nationally-known 
household appliance recently went into the 
hands of a receiver. Bankrupt for half a cent! 


They built a good product — good in every re- 
spect but one. The bearings would not stand up, 
and literally thousands of machines were turned 
back to their distributors with a loud-voiced com- 
plaint and unpaid bills. 


This $2,000,000 concern used an oilless bearing 
that cost 242 cents. Argutos would have cost them 
3 cents, but they couldn’t ‘see the difference”’ and 
decided to economize! What 
they actually saved just about 
paid for the ‘‘Receiver’s Sale’’ 
sign they were forced to erect. 


Arguto Oilless Bearings have 
been in use for ten years on work 
identical to that required by this 
bankrupt manufacturer—and they 
have yet to show signs of wear. 

If your product will benefit by 
a bearing that costs % 
thatof bronze andnever 
needs a drop of oil ora 
moment’s attention, 


write us for detailed 
information. 


Arguto Oilless |, 
Bearing Co. | %. 
Wayne Junction 
PHILADELPHIA 

PA. 
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G What are the sizes, 
regardless of what 
quantities, you want 
shipped TODAY? 

€ Wire them—’phone them—they Li go off our ware- 
house racks and on the cars in a jiffy. 

@ You can always get them from stock, and for a fair 
price, at “Medart’s.” 
{MR. SUPPLY DEALER—We have been engaged in the 
Pulley business for 45 years, and we know a great deal more 
about making good pulleys than many other concerns. 
{OUR POLICY in building Wood Split Pulleys is: Cheap- 
mess is suicidal; products must be the best in their class. We 
wouldn’t think of running the slightest risk of impairing the 
value of our most valued asset—our Good Will. 
Get the “MEDART” WOOD SPLIT PULLEY from stock! 
AADA ATI 
es vil 4 mm vir AINI 
(Formerly Medart Patent Pulley Co.) 
General Offices and Works: St. Louis, U. S. A. 
Office and Warehouse, CINCINNATI 
Offices 

CHICAGO PHILADELPHIA NEW YORK PITTSBURGH 


Shafting. Couplings, Collars, Hangers, Bearings. Bearing Supports, 
Friction Clutches, Iron Pulleys, Steel Rim Pulleys. Gearing, Sprock- 
ets, Chain, Rope Sheaves, Rope Drives, Belt Tighteners, etc 
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“HILL CLUTCH” 








MILL EQUIPMENT 


Briodell of 


{ ° . ! 
HILL CLUTCH new information’! 
MILL EQUIPMENT 





The New General Catalog 


“Hill Clutch” 
Mill 
Equipment 


SHAFTING 
BEARINGS 

















HILLCLUTCH 


MILLEQUIPMENT 
onans is just off the press 
BELT TIGHTENERS A | ee re 


phase of “HILL 
y CLUTCH” MILL 
EQUIPMENT. In addi- 


tion, it contains tables, 





diagrams, engineering 
data, etc., which elim- 
inates guess work in the 
selection of proper 
power transmission 


ROPE DRIVES units. Write for copy. 


AGITA’ 
SPRORS___ | The Hill Clutch Machine 
SPEED ETS & Foundry Co. 
Power Transmission Engineers 


SFORMERS 


HILLC 
oat 


General Office and Plant 


Cleveland, Ohio 
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Give thema chance and you will 
always specify 


Libbey 


High Pressure Gauge Glass 
Standard Gauge Glass 
° Higk .. “ 
Red Line >,;*',,. Gauge Glass 
Oil Cup Glasses 
Over 100 years experience in glass mak- 


ing guarantees the high quality of Libbey 
Products. 


These glasses have passed and will pass 
all standard tests provided to prove their 
Superior Quality. 


Write for Booklet 
The Libbey Glass Mfg. Co., Toledo. Ohio 


SAR ETY ALWAYS 


Ball 
Bearing 
Portable 


Blower 


(in 10 days’ 6%-Ib. Air Cool- 

mes Benue . ed Ball Bearing 
ry jree trial Motor $15.00 Net 
is} 


This “MARVEL” Portable Blower is designed for 
blowing dust and dirt out of WOOD-WORKING MA 
CHINERY, MOTORS, GENERATORS, SWITCH 
BOARDS, LOOMS, KNITTING and other TEXTILE 
MACHINERY. Has 20 feet high grade cable and armored 
plug. Tertectly balanced. Has TOGGLE SWITCH in 











handle, operated by thumb. Gives 16-in. water column 
pressure 

Note the Metal Conduit carrying wires from motor to 
hat dle 

Mote yperates at 10,000-R.P.M. on “NORMA” BALL 


BEARINGS. This blower is a great time and labor saver, 


and its mechanical and electrical design gives assurance of 
a very long life, with a minimum of attention. 
Made with UNIVERSAL motors (A.C. & 
D.C.) for both 110 volts and 220 volts. SHIP- 
PING WEIGHT 18 Ihs. Shipped on 
10 days’ trial ANYWHERE. 
Sell them to your customers. Write for 


Dealers’ Discount, mentioning this ad- 
vertisement. 









A complete Set of 
VACUUM CLEANER ATTACHMENTS 
for $10.00 additional 
Manufactured hy 


Electric Blower Company 


352 Atlantic Ave., Boston 9, Mass., U.S. A. 
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made possible by standardizing on the best and most 
popular torches of each size and type, which made it pos- 
sible to design and use special labor and time saving 
machines and tools, and also by the completion of a 
factory addition which has added to the company’s 
production capacity. 


The Hill Clutch Machine & Foundry Co., Cleveland, 
Ohio, has issued a new catalogue, Number 26, printed in 
three sections, A, B and C. The first section illustrates 
and describes a new flexible coupling, flanged and com- 
pression coupling, shafting and bearings. A large part 
of this section is devoted to the oil film bearing. Com- 
plete data are given on a heavy duty form of this bear- 
ing, in which bearing temperatures are controlled by 
cooling the lubricating oil with a circulating water cool- 
ing system. Also included is a new type of clamp for 
securing bearings to structural steel without the neces- 
sity of drilling holes. Section B covers the application 
of the patented “Smith type” clutch pulleys and cut-off 
couplings, including quill drives. It contains also a 
complete horse-power table and other data and dimension 
tables, including applications of belt tighteners. Section 
C illustrates and describes both American and English 
systems of rope drives; agitator designs, parts and gear- 
ing; gears and speed transformers; and pertinent engi- 
neering data such as bolt strengths and dimensions, pipe 
dimensions, threads and tap drills, sheet and wire gauges, 
fusion temperatures, tables of allowable loads on struc- 
tural shapes, concrete data and other information. The 
three sections have a total of 258 pages. Each section 
is profusely illustrated and line drawings of individual 
products furnish controlling dimensions of all sizes. 


NEW BLACK & DECKER BRANCH 


Electrical Tool Manufacturer Has Completed West Coast Distribu- 
ting and Sales Branch at Oakland, California 


Black & Decker Manufacturing Company, Towson, 
Md., manufacturer of electrical tools, has completed the 
erection of its new Pacific Coast home at 6th avenue and 
10th street, Oakland, Calif., and will occupy it on 
September Ist. The new building will be used as branch 
office, service station and distributing warehouse. The 
company’s business on the Pacific coast has expanded to 











such a deyree that it had outgrown the old quarters at 
75 Fremont street, San Francisco. The purchase of the 
site and the erection of the new building have been 
under the supervision of M. A. Johnson, who for several 
years has been in charge of Black & Decker business 
on the coast. 

The building fronts 145 feet on 10th street and runs 
back 70 feet on 6th avenue. It is of modern fire-proof 
construction throughout. An interesting feature is a 
show room where the company’s products will be set 
up in actual operation for demonstration to interested 
customers and particularly for the education of jobbers’ 
salesmen. Distribution to the entire west coast of the 
Black & Decker line will be made from this branch. 









S _ a September 


front cover 
of the American 


Machine and Tool Record 














A greatly improved tool which reduces 
Tap, Broach and Reamer breakage. 


Distributors are getting increased new 
business. 





Evenly Reduces Tap 
Balanced. 

breakage to 
Tap can 


a minimum. 
not loosen. 





STARK PRODUCTS CORPORATION 
3803 N. Clark St. Chicago, III. 


























sO September, 1926 





A New Circular Saw 
nane - a, 

qually Wwe 
“7 SIMONDS 


PLANER SAW 


The big demand by woodworkers everywhere 







: UNC age Se indicates their appreciation of this better saw. 
: SB CABURC.MASS. CHI . 

ge 1 C..<aB?**2 —_ : 
, LoS pie____ Ws 


3 Sm, NCH a for. It cuts practically as smooth as a planer 










It is the Circular Saw they have been waiting 


Po 











knife and operates satisfactorily on hard or 
soft wood. It Rips or Cross-cuts equally well 
and stands heavy hand feed without burning. 


Made 6-in. to 24-in. in diameter. 





lealer and specify th 
Planer Saw. 


SIMONDS 
SAW AND STEEL CO. 


**The Saw Makers’’ 
Established 1832—FITCHBURG, MASS. 

atoll: Mase New York City Memphis Tenn 
Chicago, Tl Detroit, Micl Atlanta Ga 
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3 Cle Supply—: 
CHICAGO, SEPTEMBER, 1926 
THe Mitt Suppty SatesmMan Was Founded by Ernest H. Smith in 1922, and Dedicated to the Practical Application of Correct Sales Principles in the 
istribution ad 


of Mill Supplies. Ernest H. Smith, 


Associate 


itor 








Getting Deon to Brass Tacks 


Lack of Technically Trained Salesmen Is 


One of the 


Weaknesses in the Sales End of the Mill 


Once upon a time when men, so- 


ciety and business and everything 
were even more primitive than now, 
every man produced with tooth and 
claw everything he consumed by the 
same means. When he 
chasing his dinner, 
paring it and 


wasn’t busy 
he was busy pre- 
eating it and defend- 
ing it. The preparation was scant 
and the eats were rather hurried. 
He said no grace. 

According to the modern near- 
economists, this was an ideal state 
of affairs. The jobber, wholesaler 
and retailer simply didn't exist, nor 
did professional specialists. 

Our primitive ancestor didn’t even 
have a tailor; he grew his own cloth- 
ing on his own skin. Having no but- 
tons on his self-suit, he didn’t need 
a wife to sew them on. Therefore 
he didn’t have a wife and was thus 
relieved of the burden of domestic 
overhead expenses. 

One cold gray dawn, when this 
self-sufficient - producer-to-consumer 
Man-thing emerged from his cave, he 
discovered one of those 
things tampering with the sacred 
embers of his fire. In the crook of 
one arm she held one of those small 
Man-child-things; with the free arm 
she piled wood on the fire. Unprece- 
dented and unheard of! This was 
no public service light and _ heat 
plant! “What, What, What — 
he cried in mighty rage. 

“Look, look, look!” she answered, 
pointing to the new brightly burn- 
ing fire, and at the same time defend- 
ing herself from his ferocious on- 
slaught by the simple expedient of 
running away. 


Woman- 


This went on for goodness knows 


Supply Business Today 


E. L. GOUCHER 
Frick & Lindsay Co., Pittsburgh 


how many days until it began to 
dawn on the ivory encased embryo 
of a man that whatever sinister mo- 
tive this Woman had in building his 
fire for him, no harm came of it, and 
it left him a little more free to pur- 
sue his main occupation of hunting 
grub. 

And he suffered the Woman to 
build his fire and warm her Man- 
child beside it. Thus was Service 
born. 

The middleman is an economic ne- 
cessity. Business cannot go on with- 
out him. To eliminate the middle- 
man all along the line would be to 
do away with the railroads, public 
service companies of all kinds, banks, 
stock and grain exchanges, lawyers, 
preachers, doctors, to say nothing of 
the dealers in the common necessi- 
ties of life. 

We believe that the industrial sup- 
ply service is in just as sound an 
economic position as any other form 
of human service. We will have to ad- 
mit that there is and has been going 
on for some time a more or less silent 
warfare between two radically dif- 
ferent ideas of merchandising. On 
the one hand we have the old line 
method of involving the middleman 
—-a natural econemic growth with 
its beginning in the most remote 
time. On the other we have the idea 
of the producer-to-consumer-direct 
under various guises and a high de- 
gree of specialization. 

The assertion is made that meth- 
ods of production have reached a 
higher degree of efficiency than the 
methods of distribution, and there 
may be more than a grain of truth 
in this. There has been tremendous 


pressure on distributive agencies of 
all kinds to find a profitable outlet 
for manufactured goods in excess of 
normal requirements. The effect of 
this pressure has been to force dis- 
tributors to do a very large volume 
of business on a very small margin 
profit, resulting in some 
cases in temporary embarrassment 
and, unfortunately in other cases, in 
inability to carry on. 


of gross 


The plethora of production is per- 
haps one of the greatest difficulties 
in the situation. When manufac- 
turers are unable to nome of their 
products through regular channels of 
trade, it is only ated that they 
should invent various ways of meet- 
ing the difficulty. It seems to be 
clear that the manufacturer who has 
a well-organized plan of distribution 
through regular channels is in the 
most secure position. 

The buyer of mill supplies is being 
importuned constantly to take on 
new accounts from manufacturers, 
who have a big production and no 
adequate way of disposing of it. The 
main object of many of these man- 
ufacturers is to get orders for as 
much of their product as they can 
without regard to what is to become 
of it Jater. The first question we 
ask a manufacturer’s salesman is, 
“Do vou have a definite plan of dis- 
tribution and what is your method of 
merchandising?” This question has 
to be definitely and satisfactorily an- 
swered before we can be interested 
in stocking and distributing that line 
of merchandise. It does not matte 
how low his price might be or how 
unique his product. We know from 


experience that we cannot success- 
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fully do business with him unless he 
thoroughly believes in dealer distri- 
bution and practices it with integ- 
rity. 

Another factor in the situation is 
the effort of the consumers to reduce 
their costs. This particular condi- 
tion is not peculiar to the mill sup- 
ply business alone but affects prac- 
tically every line. It is perhaps 
because we are closer to our own 
business that we feel we have been 
hit the hardest. 

Manufacturers who do not’ have 
adequate distributive outlets and are 
forced to dispose of their products 
otherwise offer their wares to con- 
sumers at practically wholesale or 
jobbing prices. On the face of it 
the customer has saved some money 
and in many instances it is hard to 
deny that he has. But to assum 
that this is true in general is to Jump 
to a false conclusion. There is a cer- 
tain overhead to buying, storing and 
issuing supplies which must be taken 

1 which never is. 
Also there is no accounting for loss 


nt and 


IntO accol 


in production through delays in de- 
livery, or from waste in buying more 
than is needed for immediate use, to 
say nothing of a multiplication of 
transportation charges and a lot of 
ther expenses which creep in when 
no one is looking. The idea of the 
the producer-to-consum- 


er-direct has been so thoroughly 


economy oft 


lrilled into people’s heads that it is 


very difficult to convince them that 
it is not sound economics. When a 
man is able to buy something for 90 


ents for which he ordinarily pays 
ollar, he is likely to overlook 
e fifteen or twenty-five cents it cost 


1 do especially if it is cov- 
ered up in indirect expenses which 
are difficult to find even if one is 

lined to be keenly analytical. 


It is a good omen for the supply 
that a great many of the 


larger and more progressive consum- 


ers have awakened to the cost ot 
maintaining large stocks of general 
supplies A determined effort is be- 


reduce this overhead and 
crease the turnover on the current 
supply. A great deal of our sales 
nd advertising efforts has been in 
this direction, that is, to try to dem- 
onstrate to our customers that we 
an serve them with their require- 
ments at less cost and to better ad- 
vantage than they can do it them- 
selves by buying direct from the 
manufacturer and carrying the bur- 
den of the consequent overhead. 
When we get right down to brass 
tacks and try to be real honest about 
the situation in which the mill sup- 
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ply dealer finds himself, we cannot 
blame everything on outside condi- 
tions. Perhaps we have not kept 
pace with progress in many respects. 
Hand tools have been superseded to 
a great extent by pneumatic and elec- 
tric tools. Operations that were for- 
merly done by physical labor are now 
being performed by machines. A 
great many of the mechanical appli- 
ances are being marketed by manu- 
facturers’ agents for the simple 
reason that the average supply house 
personnel is without the technical 
knowledge to sell or service this type 
of equipment. Then take the lines 
of construction work which have 
changed within a few years from 
wood and masonry involving tools 
and supplies peculiar to that form 
of construction to the modern use of 
How many sup- 
ply houses have kept pace with the 
requirements of steel construction 
work? 

It is my personal thought that 
there is weakness in the sales end of 
the supply business in that the sales- 
men are not as a rule technically ed- 
ucated in the use of most of the 
articles they sell. The buyer, as a 
rule, is better informed than the 
salesman and this puts the salesman 
at a decided disadvantage. It seems 
to be the general opinion that tech- 
nical men do not make good sales- 
men and this is borne out by experi- 
ence. But there are exceptional 
cases Where a man is not only a good 
engineer but has an eye to business 
also. It is this exceptional type of 
mind that makes the ideal type of 
salesman. There are, unfortunately, 
too few of them in the field. 

Everybody is prone to lay his 
troubles to some outside influence 
over which he has no control, but 
it is a point of wisdom that every 
organization probe itself with self- 
scrutiny. In this introspective sur- 
vey we are very likely to find an ele- 
ment of fear and uncertainty. Every 
vestige of this spectre should be 
routed and supplanted with courage 
born of the conviction that this busi- 
ness is performing a real service and 
is fundamentally sound and econom- 
ically justified. 

I believe it is Shakespeare who of- 
fers this advice: ‘To fear the foe, 
since fear oppresseth strength, gives 
in your weakness strength unto your 
foe, and so your follies fight against 
yourself.” 

There is undoubtedly a subtle eco- 
nomic change taking place with great 
rapidity and it is everybody’s guess 
what the final outcome will be. Fun- 
damentally the spirit of progress 
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demands more of everything for less 
expenditure of time and energy. It 
seems to me as though this is the cue 
for business activity in all lines, that 
is, to strain every effort to give more 
in the way of goods and service for 
less money, or, what amounts to the 
same thing, to constantly increase 
the quality of merchandise offered 
and to improve the service rendered 
in its distribution. 

There is a market for quality and 
there is also a market for volume. 
Either line of effort may prove suc- 
cessful and profitable, but I do not 
believe that the two ideas can be 
successfully carried out together. 
One may choose which he will serve, 
but there can be no middle ground. 

A house that is committed to qual- 
itv and a high degree of intelligent 
service naturally attracts to itself 
manufacturers and consumers of like 
kind, but a business actuated by the 
principle of large volume must neces- 
sarily sacrifice much of quality and 
service, because price becomes the 
dominating thought. You cannot get 
something for nothing. 

The reason we are inclined to fol- 
low the lines of still better quality 
and still greater service is because 
we know that this means building 
on a rock. 

One of our methods of meeting the 
situation has been to bring every 
question that arises in the conduct 
of our business before an executive 
group, consisting of the heads of all 
departments, which meets once a 
week. These questions may involve 
purchasing, sales, shipping, transpor- 
tation, complaints or any of the other 
problems that are constantly arising. 
They are freely discussed trom every 
possible angle and a decision reached. 
This is not necessarily a decision of 
the majority. The purchasing agent 
may have a problem involving the 
purchase of stock. He = states his 
problems and listens to the ideas and 
opinions expressed by the members 
ot the group. <A good idea may de- 
velop from the accounting depart- 
ment, sales or any other department 
which enables the purchasing agent 
to arrive at a decision better and 
more quickly than he possibly could 
without these different viewpoints. 

The purchasing department, sales 
department and stock department 
workinvery close coordination. There 
are daily conferences between these, 
aided by up-to-date systems of sales 
and stock control which keep the vital 
facts in instantly available form for 
reference. Our systems and statis- 
tics are kept down to what we con- 
sider vital necessities in every in- 
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stance. We do not compile a mass the sales and purchasing depart- er than try to sell them a substitute 
of information which is never used, ments. Every new line means that or something just as good. Our sales i 
but only gather what we need to the salesmen have to be educated effort is directed largely along the j 


make intelligent decisions. 

In our weekly conferences, in ad- 
dition to stating and discussing spe- 
cific problems, information is gleaned 
from various outside sources ob- 
tained by personal contacts, keeping 
the whole organization informed as 
to general conditions. Consideration 
is given to the probable reaction in 
our own business due to local or na- 
tional happenings and activities. 

We constantly adding new 
lines and items to our stock, and this 
involves closest cooperation between 


are 


concerning its use and adaptability, 
and our reasons for selecting that 
particular line in preference to all 
others. We consistently follow the 
idea of simplification and carry one 
line of goods as far as practicable, 
working in closest cooperation with 
manufacturers’ salesmen. 3efore 
adding new lines we frequently make 
a survey of our trade to get their re- 
action before going into it. We con- 
stantly endeavor to handle only those 
lines which generally meet with the 
requirements of our customers rath- 


lines in which there is a worth while 
volume coupled with a fair margin of 
profit, backed by the manufacturer’s 
interest and cooperation. 

To sum the whole matter up, we 
are trying to do what we have always 
done, more effectively and more eco- 
nomically—to render a high degree 
of service in all that this poor over- 
worked word really means. I think 
the only way out of the dilemma 
facing the mill supply or any other 
business is to wrest the horn there- 
of with intelligent effort. 


Young Salesman Needs Encouragement 


Story Told by an Eye-Witness to the First Call of 


a 
Mill supply salesmen, both those 
who have been in the business for 


years and those who are just start- 
ing their careers, will find much to 
interest them in a story which ap- 
peared in a recent issue of the 
Agent, written by a 
staff writer who calls himself “The 
Wanderer.” 

‘Taking advantage of a privilege 
of long standing, the Wanderer one 
day recently entered unannounced 
the office of a purchasing agent for 
whom he has a high regard. The 
purchasing agent was engaged with 
a salesman. He looked up, nodded 
and motioned the Wanderer to a 


> ! 
I HMIPCHASING 


chair. 
“The 


on and 


Wanderer sat down, looked 

That sounds dis- 
the office was not 
the Wanderer to 
was out of earshot. 
became inter- 


listened, 
courteous, but 

large enough for 
pretend that he 
Besides, he 


ested. 


speedily 


“The salesman was a youngster, a 
pink-faced boy of 21 or thereabouts. 
He was obviously new to selling. He 
Was just as obviously scared to 
death of the purchasing agent. He 
choked, flushed, stammered, and all 
the while he fumbled nervously at 
the fastenings of a leather case that 
rested on his lap. 


“His line was hardware and fac- 
tory supplies. He represented a 
local concern. His timid questions 


as to whether the purchasing agent 
was ‘in the market’ for this and that 
betrayed a superficial knowledge of 
his line and a desperate eagerness 
to hit upon a commodity of interest 
to the buyer. 


“All the while the purchasing 
agent sat back in his chair, calmly 
but fully answering the boy’s flus- 
tered questions, and occasionally in- 
terjecting a word or two that started 
the voungster on a fresh attack. 
Gradually he seemed to recover from 
his stage-fright. His shoulders 
squared a trifle and his speech came 
more naturally and confidently. Thus 
the purchasing agent led him on to 
the climax. 

“Whose drills are you handling?’ 
the purchasing agent asked. 

“The salesman gave the informa- 
tion; it was a well-advertised 
distinguished line. 

“What are you quoting? 


and 


“According to the text books on 
selling the salesman fumbled his 
opportunity at this moment, for it 
took him several minutes to locate 
and decipher the symbols in his price 
book. But the purchasing agent 
nodded approvingly. 

‘Good enough,’ he~ said, and 


reached for a_ requisition on his 
‘Take a memorandum of these 
and quantities. I'll send 
through a confirming order marked 
for your attention. I want these 
drills delivered tomorrow, and I'll 
count on vou to see that we get them 
on time.’ 

“It was a different 
left that office. 


desk. 


sizes 


salesman who 
The boy's face was 
alight with satisfaction and confi- 
dence. His attitude seemed to 
promise that he would tackle his 
next prospect with more vim and 
assurance. 

“The Wanderer put a question to 
the purchasing agent. ‘Was that 


Will Supply House Representative 


he asked. 

Not low exactly,’ the purchasing 
agent admitted. ‘He’ll have to come 
down a bit on the next order.’ 

“The Wanderer still persisted. “Do 
you really need those drills in such 
a hurry?’ 

*“ “No, but that youngster will get 
some good experience in chasing the 
goods through his shipping depart- 
ment,’ said the purchasing agent. 

**Then you handed out the order 
because you were sorry for him,’ the 
Wanderer declared. 

“*You’re wrong,’ 
chasing agent. ‘I wasn’t sorry for 
him. He did the best he could and 
he needed a little encouragement. 
That is what I gave him with the 
order. You’ve spent time on the 
road, Wanderer, and so have I. If 
your memory is any good, you will 
recall how scared and discouraged 
you were when you first called on a 
buyer. Maybe, like me, you walked 
up and down the street in front of 
his office before you could summon 
up nerve to go in and present your 
card. Maybe, too, you can remember 
how you finally landed a httle order 
after a series or rebuffs and how it 
put courage in you to go after the 
next fellow with a determination to 
win. The youngster who has just 
left may never become a real sales- 
man. On the other hand, in a year 
or two he may be a crackerjack. If 
that happens, I'll cash in big on the 
little boost I extended today, because 
he is never going to forget that he 
landed his first order in this office. 
When he has something good to 
offer, I'll probably get a chance at it.” 


fellow’s price low?’ 


soe 


said the pur- 
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Salesmen Should Capitalize Initiative 


Vust Develop the Spirit of the Intelligent Pioneer and 


of the Experienced Inventor tf Success in 


Not every man has the courage to 
yo ahead with a new idea, even 
though he believes the idea sound 
and even though he is willing to back 
it up with his own time and money. 

When George M. Pullman first 
built a sleeping car the people 
dubbed it “Pullman’s Folly.” I don’t 
mean that they painted that name on 
the sides of the car, though, good- 
ness knows, it’s no worse as a name 
than some of the names they still 
give them. The public thought the 
whole sleeping car idea was a joke 
and they thought George M. Pullman 
was a fool to waste his time and 
money an any such freak scheme. 

But the inventor had faith in his 
idea and he stuck to it until he got 
it across and he laughed last. 

Stephenson, the canny Scot who 
invented the steam locomotive, was 
hooted up and down the length and 
breadth of Great Britain for the 
folly of his idea that an iron horse 
could be made that would be prac- 
tical or acceptable. 

Its use, so they said, would put 
the carriage makers out of business. 
The smoke would pollute the atmos- 
phere and the sparks would start 
fires. The newspaper writers of the 
day pictured desolation and ruin as 
the result to follow in the wake of a 
steam locomotive. 

The House of Commons grilled the 
inventor for three days while the 
wise members of that body asked 
The government 
inspector asked, “Suppose, Mr. Ste- 
phenson, a cow were to get on the 
track in the face of this steam loco- 
motive of yours moving at ten miles 
per hour; would it not be an awk- 
ward situation?” 

“Ave,” responded the old Scotch- 
man, “an awkward sitooation for 
the coo!” 

When that intrepid fighter, Gen- 
eral Winfield Scott, led his handful 
f soldiers against Chapultepec and 
the other strongholds of Santa Anna, 
he Duke of Wellington, poring over 
his war map in England, announced 
“Scott is lost.”” But Scott was not 
for nothing called by his enemies, 
“Old Fuss and Feathers.” His fuss- 
ing had produced perfected plans and 


he knew what he was about and 


Selling Is to Follow 
FRANK FARRINGTON 


Santa Anna fled and Mexico yielded. 
When Samuel Frisbee in 1808 
went to Pittsburgh to build a steam- 
boat and duplicate on “Western” 
waters the feat of Robert Fulton and 
his Clermont of the Hudson, people 
asked him why he wasted his time in 
going out into the wilds of the west 
to build something that wouldn't 
work when built. But the “Robert 
Fulton,” launched at Pittsburgh, 
opened the steamboat era for the 
Ohio and Mississippi waters. Fris- 
bee had worked with Fulton on the 
Clermont and he knew what he was 
about. 

These men who have known what 
they were about when pioneering in 
war and industry have had the cour- 
age of their convictions, have been 
willing to take the necessary chance, 
and they have succeeded. They are 
not to be classed with the foolhardy 
type who have gone ahead and taken 
chances without knowing just what 
they were about. 

The spirit of the intelligent pio- 
neer and of the experienced inventor 
is a spirit that may have its place 
in successful salesmanship. It is a 
spirit that develops aggressiveness, 
that sends men out on untried paths, 
that at the same time develops pre- 
paredness. 

Some of us are content to follow 
in a rut. The salesmanager makes 
out a route for us and gives us a 
list of the customers of the house in 
that territory. We go out and fol- 
low that route without deviation and 
we call on the prospects whose names 
we have—and upon no others. We 
do no pioneering. We make no ef- 
fort to extend our field. We have 
made no effort to prepare for expan- 
sion. We have none of that pioneer- 
ing spirit of our ancestry. 

3ut some of us are different. We 
are not satisfied with cut-and-dried 
business plans or with the beaten 
path. We have ambitions to go on 
beyond. We have the nerve to try 
different methods and to take 
chances after having prepared for 
them. 

A salesman for a concern making 
big trip-hammers had a prospect for 
whom he wanted to demonstrate one 
of the hammers. He took him into a 


plant where one was in use and 
showed him its advantages. 
ness and accuracy of adjustment are 
great features with this hammer,” 
said the salesman. “I'll show you.” 

He took from his pocket a gold 
watch. ‘This watch is one that was 
given me and I value it very highly,” 
he told the prospect. The hammer 
was adjusted so that its drop left 
just enough space beneath for the 
watch. The salesman then told the 
workman in charge of the hammer 
to “let her go.” 

The hammer crashed down to the 
mark set for it and the blow fell just 
short of crushing the watch. The 
salesman put the watch back on the 
chain and replaced it in his pocket. 

The sublime confidence exhibited 
by the salesman won the interest and 
faith of the prospective purchaser. 
“You certainly believe in your ma- 
chine,” said he, “when you are will- 
ing to walk into a factory where one 
of those hammers is in use and take 
the chances of its being in perfect 
operating condition. I'll talk with 
you about installing vour hammers.” 

That salesman did have initiative. 
He was willing to take a chance, but 
also he knew what he was about, for 
he had previously been into that 
plant and tried out that hammer to 
assure himself that the chances were 
practically eliminated. 

In a parade in which appeared 
many business floats and advertising 
stunts there was a trailer drawn be- 
hind a big display truck advertising 
overalls, and the trailer was con- 
nected with the truck and pulled by 
a pair of overalls, one leg tied to the 
truck and the other to the trailer. 
The advertiser of the overalls was 
doing a unique thing in putting the 
strength of the overalls to that test, 
but he did not do it without first 
making tests to compare the tensile 
strength of the overalls with that of 
a size rope he knew would haul the 
load. 


si ‘ke se- 


There are two types of salesmen 
who are missing the opportunities 
offered to initiative. One type com- 
prises the young men who have the 
initiative, the inclination to step out 
along new paths, but who have not 
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prepared themselves for it and who 
do not realize the necessity for being 


prepared. Salesmen of this type are 
doomed to failure just as General 
Scott would have failed against 


Chapultepec had he not prepared for 
the expedition with that excess of 
caution which his enemies used as a 
handle in criticising him. 

Another type of salesmen com- 
prises the older men who have ac- 
quired the preparation but who lack 
the nerve to tackle the new proposi- 
tions. They are timid, super-cautious. 
They lack initiative. 

Sometimes a salesman fails to dis- 
play initiative when he really pos- 
sesses the courage to do the unusual 
together with the ability to put it 
over. He fails to step out, because 
he does not know where to step and 
he has no imagination to 
possible fields. 

To one salesman building opera- 
tions in a locality where for a long 
time there has stood a sign advertis- 
ing “Sites for Manufacturing Indus- 
tries,” suggests nothing in the way 
of opportunity. He drives right by 
and calls upon only his old estab- 
lished trade. 

To another 


sign 


suggest 


salesman that very 
that some day 
there might be a customer there for 
him and he watched and even 
made inquiries with a view to being 
first on the ground when some new 
enterprise began to build a factory. 

Initiative comprehensive 
knowledge of the products one sells 
are essential, but they bring slight 
results unless used. Of what value 
would the inventive genius of Pull- 
man or Stephenson have been if not 
put to use and directed intelligently 
along practical directions? 


has suggested 


has 


and a 


The salesman who does not want 
to be retired at an early age ostensi- 
bly because he is getting too old for 
the job, must develop now in his 
vouth the habit of looking forward 
and taking advantage of opportuni- 
ties to branch out, to find and tackle 
unusual problems in selling. 

When one reaches middle age it is 
not easy to acquire a_ pioneering: 
spirit. Fhe urge of love of adven- 
ture does not last any too well into 
middle age, let alone develop in age 
if neglected in youth. 

Initiative is a quality some men 
naturally possess. If they use it, it 
will stay with them until late in life. 
It may never leave them. The man 
who does not possess that quality, if 
he can be made to realize the fact, 
can develop it if he will begin while 


young. If you have reached the 


forties without acquiring initiative, 
you will have a real struggle on your 
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hands to bring the quality into play 
in time to make a satisfactory score. 


> oF 
Defining a Salesman 
Sales Executive Says the Real Secret of Selling 
Is Locked Up in Energy and Unlocked 


by Enthusiasm 


A prominent sales executive in a 
large manufacturing organization in 
a recent address gave the following 
definition of salesmanship: 

“My definition may not be the 
right one, but I would say, all things 
equal, salesmanship is working with 
all your energy and all your enthusi- 
asm. Success in selling is up to the 
individual. This is assuming that 
the material or product you are sell- 
ing and the concern you represent 
are worth while. 

“In salesmanship, tact, politeness 
and personal appearance are essen- 
tial, after energy. Men without 
energy without enthusiasm. 
There are peddlers, there are order- 
takers, there are traveling men, and 
real salesmen. They can 
be detected by their enthusiasm. 

“The real secret of salesmanship 
is locked up in energy, and unlocked 
by enthusiasm. Enthusiasm is con- 
tagious; the customer is sure to 
catch it, and it will spread through 
an entire sales organization quickly 
when once started. 

“It seems to me it is not making a 
false statement to say that selling 
today requires more _ intelligence, 
more aggressiveness and enthusiasm 
than ever before. You must know 
your goods and you must know your 
buyer. You must go into the cus- 
tomer’s office prepared to convince 
him on the 
straightforward, honest statement. 
One of the greatest advantages in 
business today is to be known as a 
fair man. A capable, brilliant man 
who is inconsiderate, sharp or tricky 
in his dealings will never be a perma- 
nent nor will he have the 
good will of his associates. 


are 


there are 


basis of a sincere, 


success, 


“Salesmanship cannot be described 
or discussed in the same manner as 
a specification. There are, of course, 
some fundamental such 
as an ease of manner in approach; 
also to remember that it is seldom a 
benefit to monopolize the conversa- 
tion, and that you will never make 
a sale after you have become a bore. 
A salesman may have latent ability, 
correct experience, and yet 
fail to impress the buyer. In a great 


necessities 


ideas, 











many cases a man of these qualifica- 
tions has lacked the impressive argu- 
ments or convincing statements that 
the buyer has been expecting. In 
other words, the salesman has not 
concentrated on the right part of his 
argument in order to remove all 
doubt in the buyer’s mind. 

“Every industry today wants 
cheerful, robust, healthy salesmen, 
men who meet their associates with 
a smile and a word of encourage- 
ment, men who inspire others. There 
need be no doubt that such salesmen 
will 


instantly command attention, 
respect and confidence. 
“The salesman who has a fixed 


determination to do, who tells the 
truth, who keeps his engagements, 
who is prepared to prove that he has 
what the buyer wants, will win.” 


Can a Supply Man Equal It? 

Leon W. Cooley, a representative 
of the Kelley-How-Thomson Com- 
pany, Duluth, was recently awarded 
for marked selling ability. As an 
award for having sold $1,000,000 
worth of hardware during his career 
as a salesman for his company, he 
was presented with a watch. The 
honor of having passed the million 
dollar mark is one that is held by 
only two other members of the Kel- 


ley-How-Thomson | sales organiza- 


tion, Bayard Eveland and James 
Cargill having previously attained 
this high distinction. Mr. Cooley 


reached this goal in less than seven 
vears. The presentation of the 
award was made by A. S. Dunning, 
sales manager of the company. 


Cassedy With Horton 


George F. Cassedy of Elmira, 
N. Y., has joined the sales organiza- 
tion of Horton Machine Works, Inc., 


Elmira, distributor of mill and steam 


supplies and power transmission 
equipment. Mr. Cassedy was for- 
merly with Root, Neal & Co., Buf- 


falo, mill supply house. for several 
years, and for the last two years has 
been a member of the sales force of 
Irving D. Booth, Inc., Elmira. 
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HE harder the job, the better 
a Ladew Belt likes it. 


that basis that we invite a test 


It’s on 


of Ladew Belting on the hardest 
drive in your plant. This is the 


demonstration that makes more 


users for Ladew Belting every year. 


“The Proof Book” give- 
some interesting examples 
of the kind of service you 
Ladew 


can expect from 


Belting. Send for a copy. 


AND OTHER LEATHER PRODUCTS 


Since 1835 


BELTING 


29 Murray Street. New York City 





The one thing that our distributors appreciate 
most in MONARCH Ball Metal is its unfailing 
uniformity. It was made right 31 years ago, the 
ball form and flux deposit were patented, and 
since then the formula has never varied. It has 
just the right hardness to produce the lowest 
possible coefficient of friction; it gives a bear- 
ing surface as smooth as glass, runs cool, and 
has strength to carry heavy loads. Our distribu- 
tors can guarantee every pound they sell. 


XA \ THe /, 


. \ IDEA? Ya = 





Many of our distributors have been selling 
MONARCH Ball Metal for over 25 years 
Ask for prices, literature and  salesman's 
miniature sample ball 


Monarch Metal Co., 119 S. Lincoln St., Chicago 


Monarch Ball Metal 


The Steel Process Babbitt 
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It’s a fact 


Wherever the impor- 
tance of proper belt 
joining is appreciated— 
you will find the choice 
is ‘“Crescents.”’ 


Write 
for 
Catalogue 


CRESCENT BELT FASTENER CO 
247 Park Ave., New York, N. Y 


CRESCENT 
BELT FASTENERS 

















Customer Satisfaction 
and 
Satisfactory Profit! 





HarBronz 
Cored and Solid Bars 


are made from all new metals, rich in tin 
and free from flaws. Immediate  ship- 
ments made from our complete stock 
We've been making this bearing metal for 
39 years. Discount to distributors allows 
good margin of profit. 


Arthur Harris & Co. 


Engineers, Coppersmiths, Brass Founders and Brass Finishers 


210-218 N. Curtis Street, Chicago 
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G. L. Carleton, manager, Appleton Car Mover Company, 
returned to his home in Appleton, Wis., during the first week 
of August after a vacation trip to Colorado. 

C. J. Sullivan, formerly in the sales department of the 
Pittsburgh Crucible Steel Company, has joined the Pittsburgh 
district sales organization of the Youngstown Sheet & Tube 
Company. 

H. H. Pleasance, who recently resigned as general sales 
manager of the United Alloy Steel Corporation, Canton, Ohio, 
has been appointed sales manager of the Bourne-Fuller Com- 
pany, Cleveland. 

Frederick H. vice-president of the 
Bourne-Fuller Company, Cleveland, has been elected presi- 
dent of the National Acme Company, succeeding A. W. Henn, 


Chapin, formerly 


vho has 


become chairman of the board. 
W. J. Batchler, formerly with the Baltimore Gas Light 
Company, has been appointed a member of the eastern sales 


organization of the Appleton Electric Company, Chicago, and 


ill represent the company in Baltimore territory. 
H. EK. Dickerman, sales manager of The Chisholm-Moore 
Mfg. Co., Cleveland, spent two weeks at the company’s Chi 


cago office during August, in order to relieve John R. Mears, 
Chi district manager of the i 


PALO 








company, who was on his 
vac 

LL. W. Scott Alter, who has been associated with the 
American Tool Works, Cincinnati, for the past 20 years, has 
been elected a director of the company, succeeding Walter B. 
Hofer, resigned. Mr. Alter is a son of the founder of the 


company. 


William T. Todd, Jr., sales manager of Somers, Fitler & 


Todd Company, Pittsburgh, returned several days ago from 
a fishing trip in Canada. He reports that he was very suc- 
cessful with hook, line and sinker, and can prove it by pic- 
tures taken during his vacation. 

James W. Hook, president of the Geometric Tool Company, 
New Haven, Conn., has been elected a director of the First 


National Bank, New Mr. Hook, before a 
presidency of the Geometric company, was 
Allied Machinery Company, New York. 

oo 2 
motive field, has been added to the sales organization of the 
Bonney Forge & Tool Works, Allentown, Pa., and 
resent 


Haven. suming the 


presi lent of the 


Casey, who has had a long experience in the auto 


will 
the company in Pennsylvania, southern New 
Maryland, the District of Columbia and New Jersey. 


John A. Cronin, for more than four years a member of the 
editorial staff of MILL SUPPLIEs, resigned late in July, effec- 
tive with August 21st. Mr. Cronin states that after a few 
weeks rest he contemplates going into business for himself, 
either by purchasing a business publication or 
new enterprise. 


rep- 
York, 


launching a 


Robert I. Fretz has been appointed district 
pipe sales for the Reading Iron Company, Reading, Pa., in 
territory including New York State outside of New York 
City, and eastern Pennsylvania, outside of Philadelphia. He 
succeeds R. L. M. Taylor, who resigned. Mr. Fretz has been 
in charge of boiler tube sales for the company. 


manager of 





Edward P. Welles, president of Chas. H. Besly & Com- 
pany, Chicago, returned early in August from a three months’ 
tour of Europe. Mr. Welles was a member of a committee 
of the Chicago Association Commerce which has just 
organized the Chicago Better Business Bureau, an organiza- 
tion to promote greater fairness in advertising and selling 
methods. 


of 


R. P. Thompson has been appointed a member of the sales 
organization of The Republic Rubber Corporation, Youngs- 
town, Ohio, and will make his headquarters in Portland, 
Oregon. He is well known in the northwest, having repre- 
sented the American Rubber Company, Oakland, Calif., 
having also been in the mechanical rubber 
Tacoma and Seattle. 

3. Ss 


and 
business in both 
Coonley, vice-president of the Walworth Company, 
Boston, who has been in charge of the company’s central dis- 
trict, has announced his retirement after 31 years of active 
life in the industrial and financial fields. He was 
tively interested in the Coonley Manufacturing Company, 
Mr. Coonley expects to retain his financial interest 
Walworth Company. 


also ac- 


Chicago. 
in the 


Edwin J. Barstow, formerly manager of the Newark sales 
of the Charles A. Schieren New York, has re- 
signed his position and is leaving the belting field to become 
associated with Tucker, Anthony & Co., New York, invest- 
ment bankers. Before joining the Schieren sales organiza- 
tion, Mr. Barstow was for many years New Jersey represen- 
e of Graton & Knight Company, Worcester. 


oftices Co... 





William MacGregor and S. F. Courter have been appoint 


e 
general sales managers in charge of sales divisions of the 
Carborundum Company, Niagara Falls, to succeed the late 
William W. Sanderson. The former was sales manager of 


the coated abrasive division of the company, and the latte: 
listrict manager in Philadelphia. George R. Rayner. 
vice-president in charge of sales, will continue as head of the 
department. 


a> 


sales 

William H. Allen, who in recent years was connected with 
the Fellows Gear Shaper Company and who was also for- 
merly sales manager for Kearney & Trecker Corporation, 
has again become associated with Charles H. Besiy and Com 
pany, Chicago. Mr. Allen served his apprenticeship with the 
Jesly company at its Beloit works, and was in the sales de- 
partment from 1904 to 1916, representing the company in 
Ohio and Michigan territory. He will make his headquarters 
in Buffalo, covering northern New York state and Pennsyl- 
vania, with the line of grinders, abrasive discs and spe- 
cialties. 

Henry L. Russell, president, J. Russell & Co., Inc., Holyoke, 
Mass., mill supply and hardware distributor, recently enjoyed 
a trip through the Mediterranean. 
the Steamship Samaria. 
Mrs. William C. Ross of Knoxville, Tenn. 
ciated with C. M. MeClung & Company. 
Albert L. Sessions of Bristol, Conn., who was accom- 
panied by Mrs. Sessions and their two daughters. Mr. Ses- 
sions is a member of the firm of J. H. Sessions & Son, of 
Bristol. Mr. Russell visited England before his return, and 
left for home the day the big general strike started. 

H. C. Fletcher, formerly treasurer and buyer for the Pa- 
cific Pipe & Supply Co., Los Angeles, was a visitor in Chicago 
during the early part of August. Mr. Fletcher stated that 


He made the voyage on 
On board the ship he met Mr. and 

Mr. Ross is asso 
Another passenger 
Was 





wed 
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AMERICAN SWISS 


The File of Precision, manufactured to a gauge and with 
quality first requisite. Used by manufacturers of quality 
products, tool and die makers, instrument manufacturers, 
machinists. jewelers, and other skilled workers. 


Booklet with list of distributors and other interesting data sent 
upon request. Sold by the foremost dealers. 


American Swiss File & Tool Co. 


410-416 Trumbull St., Elizabeth, N. J. 


“VY 


Victor Balata 


Belt 


Ampere 
CANVAS STITCHED 
BELTING 
Sold Extensively by 
Mill Supply Houses 





Ask for Prices 
Victor Balata & Textile Belting Co. 
Main Sales Office, 38 Murray St., New York 


Chicago Warehouse: 345 W. Austin Ave. Factories: Easton, Pa. 








Pe 








MOTOR PULLEYS 


PAPER AND IRON i 


Prompt shipments are made 
from our large stock of Paper | 
and Iron Motor Pulleys, Flex- 
ible Motor Couplings and Ad- 
justable Motor Rails. Let us 
fill your motor requirements. 














TELEPHONES 
scr — DinKLESMAacine‘Works | 
Be) oa NOT INC & ese 
7054 








456 N. Union Ave., Chicago | 





ELCO Wood Screws 


Elco Wood Screws are right in every Iron and Brass 
detail. 

Heads are smoothly finished. 

Slots are centered 

width and depth. 


and of proper 
Threads are full depth and all points 
sharp. 
YOUR TRADE LIKES GOOD 
SCREWS. 
Shipments are 
stock. 


prompt and from 





ELCO TOOL & SCREW CORP. 


Broadway at sth Rockford, Ul. 
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BAND SAWS 
“The Toots tn the Plaid Bor” 
AMERICAN SAW & MFG. CO. SPRINGFIELD. MASS. 
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SKINNER Clamps 
Stop Leaks 














» “BROWNIE” 


Made Right — Priced Right 


CLAMPS 


Tough malleable iron with steel 
screws. Furnished either plain or 
nickel plated. 


TURNBUCKLES 


Strong and durable. Furnished 


either plain or galvanized. 








BROWNIE NO 5. 


Ask your jobber or 
write us for a catalog. 


BROWNIE MFG. 
Co., INC. 

















CUSHMAN LATHE CHUCKS 


“There is somuch to tell about our~ 
Chucks as we build them to-day 
that in no less space than that“ 
of our Latest Catalog can we 
even approach doing jus, 
tice to them. 


pr we SEND You 
TA 
cATALOG y 


The Cushman Chuck Company 
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he is now a member of the firm of Fletcher-Weil Company, 
1921 East 7th street, Los Angeles, which was formed a few 
months ago to act as special distributors on the Pacific coast 
for several manufacturers. The company will operate two 
warehouses, one in Los Angeles and one in San Francisco, 
and in addition wil have a sales office in Seattle. Several de- 
sirable accounts have already been secured, and particular 
attention will be paid to the sale of goods to the supply 
houses on the West coast. 





Factory Additions 








Sears Paper Co., Saginaw, Mich, is building an 


at an estimated cost of $300,000. 


addition 


The Kohler Co., Kohler, Wis., will build a new pottery unit 
at an estimated cost of $500,000. 

The Pittsburgh Plate Glass Co., Milwaukee, is building new 
units at an estimated cost of $550,000. 

The Louisiana Pulp & Paper Co., Bastrop, La., will build 
an addition at an estimated cost of $500,000. 

The Detroit Lubricator Co., Detroit, plans to build a two- 
story factory at an estimated cost of $50,000. 

The Coplay Cement Mfg. Co., Coplay, Pa., is making plant 
improvements at an estimated cost of $750,000. 

The Veneer & Package Co., Roseland, La., will 
build a new mill at an estimated cost of $250,000. 

The Luce Furniture Co., Grand Rapids, Mich., is building 
a factory addition at an estimated cost of $750,000. 

The Chevrolet Motor Co., Detroit, is building a heat-treat- 
ing unit at its Bay City plant at an estimated cost of $80,000. 


Roseland 


The Timken Roller Bearing Co., Canton, Ohio, will soon 
start on factory extensions at an estimated cost of $1,000,000. 
The Paper Mills, Inc., Bellingham, Wash., 
will build a factory addition at an estimated cost of $200,000. 
The Manhattan Rubber Mfg. Co., Passaic, N. J., will build 
a two-story factory addition at an estimated cost of $50,000. 


Pacific Coast 


The General Lead Batteries Co., 4 Lister avenue, Newark, 
N. J., will build a factory addition at an estimated cost of 
$75,000. 

The Northern State Power Co., Bismarck, N. D., 
build additional plants at an 
$450,000, 


plans to 


power estimated cost of 


The Willetts Wood Products Co., Willets, La., has tentative 
plans for building two new mill units at an 
of $50,000. 


estimated cost 


The American Can Co., New York, will build an addition 
to its branch factory at Geneva, N. Y., at 
of $150,000. 


an estimated cost 


The Westinghouse Electric & Mfg. Co., East 
will build an addition at 
of $250,000. 


Pittsburgh, 
Sharon, Pa., at an estimated cost 


John Deere & Co., Inc., Moline, Ill., will build a steam 
power house and a one-story foundry at an estimated cost 
of $150,000. 

The National Lead & Oil Works, New Kensington, Pa., 
plans to build an addition to its plant at an estimated cost 
of $175,000. 

The Burton Auto Spring Mfg. Co., 2433 West Forty-eighth 
street, Chicago, is building a factory addition at an estimated 
cost of $45,000. 

The Binghamton Gas Works, Binghamton, N. Y., will build 
a mechanical repair and building at an 
$75,000. 


service estimated 


cost of 
The Parker White Metal & Machine Co., Erie, Pa., is con- 
sidering plans for building a factory addition at an estimated 
cost of $55,000. 
The Rockford tockford, Ill., will build addi- 
tions and make improvements at its factory at an estimated 
cost of $100,000, 


Chair Co., 


res PRO teens ae 


aetatgemer 
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The Federal Rubber Co., Cudahy, Wis., has awarded con- 
tracts for an extension to its tire factory at an estimated 
cost of $300,000. 

Titusville Iron Works, Titusville, Pa., manufacturer of en- 
gines and pumps, plans to build additions at an estimated 
cost of $100,000. 

The Washington Mould Machine & Foundry Co., Wash- 
ington, Pa., has awarded contracts for an addition at an esti- 
mated cost of $45,000. 

The Pacific Railroad Co., St. Louis, will build 
additions to its locomotive shops at Nevada, Mo., at an esti- 
mated cost of $150,000. 


Missouri 


The Crosley Radio Corporation, Cincinnati, awarded con- 
tracts a month ago for an addition to its factory at an esti- 
mated cost of $200,000. 

J. W. Greer Co., 119 Windsor street, Boston, manufacturer 
of bakers’ machinery, plans to build a factory addition at an 
estimated cost of $45,000. 

The Cadillac Malleable Iron Co., Cadillac, Mich., plans to 
build an addition and to make other improvements at an 
estimated cost of $250,000. 

The A. & J. Mfg. Co., 340 Water street, Binghamton, N. 
Y., hardware manufacturer, is building a factory addition at 
an estimated cost of $50,000. 

The Scranton Coal Co., Scranton, Pa., is reported to be 
planning to make improvements on its collieries and mines 
at an estimated cost of $1,000,000. 

The Richardson Corporation, Rochester, N. Y., manufac- 
turer of soda fountain equipment, is building a factory addi- 
tion at an estimated cost of $70,000. 


John Deere & Co., Moline, Ill., manufacturer of agricul- 
tural equipment, plans to build a foundry addition and power 
house at an estimated cost of $150,000. 

The Wisconsin Power & Light Co., Madison, Wis., recent] 
iwarded contracts for enlarging its hydroelectric generating 
plant at an estimated cost of $125,000. 

The Iowa Railway & Light Co., Cedar Rapids, Iowa, plans 
extensions in its house at Marshalltown, 
Iowa, at an estimated cost of $200,000. 

The Buff & Buff Mfg. Co., 98 Green street, Jamaica Plain, 
Mass., manufacturer of surveying instruments, will build an 
addition at an estimated cost of $45,000. 


to build power 


The main plant of N. Pelaggi & Co., Northfield, Vt., 
granite works, which was destroyed by fire recently with 


loss estimated at $200,000, will be rebuilt. 

Sperry Mfg. Co., New Haven, Ind., manufacturer of wood 
handles, has plans for rebuilding its plant recently destroyed 
by fire, the cost being estimated at $75,000. 

The International Great Northern Railway Co., Houston, 
Texas, plans to build additions to its repair shops at Pales- 
tine, Texas, at an estimated cost of $85,000. 

Cc. V. Hill & Co., 360 Pennington avenue, Trenton, N. J., 
manufacturer of refrigerating equipment, is building a two- 
story addition at an estimated cost of $40,000. 

The Hartford Empire Co., 347 Homestead avenue, Hart- 
ford, Conn., manufacturer of glass machinery, is building a 
factory addition at an estimated cost of $60,000. 

The Mono-Service Co., Verona avenue, Newark, N. J., man- 
ufacturer of paper cups and containers, is building a three- 
story factory addition at an estimated cost of $200,000. 

The Electric Storage Battery Co., Nineteenth and Alle- 
gheny streets, Philadelphia, has awarded a general contract 
for a factory addition at an estimated cost of $175,000. 

The Seacoast Canning Co., Eastport, Me., is reported to 
be considering the rebuilding of the portion of its plant 
which was destroyed by fire with loss estimated at $100,000. 

The Danbury Power & Transportation Co., Danbury, Conn., 
plans to build extensions and to make improvements, using 
part of the proceeds of a $500,000 bond issue for this purpese. 
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SPECIALTIES FOR MILL SUPPLY JOBBERS 
Who are Seeking Opportunities for Sales 


and Profit 








THE CORRECT 
Grinder and Buffer 








MARATHON ELECTRIC 
MFG. CO. 
50 Island St., Wausau, Wis. 


Factory Maintenance with 


Stow Flexible Shafts 





Drilling —Grinding—Buffing and Wire Brush 
All Sizes—Motor and Belt Drive 


STOW MANUFACTURING CO., INC. 
Binghamton, N. Y. 





od 
Sie 


LAWSON 


PIPE WRENCH 









POWERFUL 
ADAPTABLE 
DEPENDABLE 


Write for Catalog Sheet and Discount 


THE LAWSON MFG. CO., Cleveland, O. 





PIONEER frecrac DRILL 
ELECTRIC 

Light weight, yet sturdy. Heat 
treated alloy steel gears. Every 
tool inspected and tested. New 
type of ventilating fan. Rugged 
motors. Fool proof switch. 
Pressure in direct line with 
spindle, avoiding bit breakage. 
Universal motors. Single speed 
and two-speed. 

The PIONEER Line includes 
heavy duty and Garage Special 
drills, center, surface and floor 
grinders. Send for catalog and 
jobbers’ prices. 


Louisville Electric Mfg. Co. 


louisville, Kentucky 





Ball Bearing Equipped, but cost 
no more than the plain bearing 
tools now on the market. 





Built for the Work! 
:* Sie The Cincinnati 


$28.00 
1, Size 
line’ of portable electric 
drills, grinders and buffers 
is complete, including all 
types, sizes and prices for 
every purpose. 


ayesyageee 


Write for complete catalog 
and Jobbers’ proposition. 


The Cincinnati Electrical Tool Company 


1525 Freeman Avenue Cincinnati, Ohio 


ALWAYS A SOUND INVESTMENT 


Production is faster—the work is done better—and your men are 
more contented if their tools are always keen and sharp. High quality 
work is impossible with dull tools. The 


BODINE TOOL GRINDER 
Portable —Electric 


suon pays for itself by increasing 
the amount of work each man can 
do, thereby lowering labor costs 
and saving time. 

The Bodine is made in % H.P. 
and %H.P. Equipped with ball 
bearings, heavy wheel guards, ad- 
justable tool rests, catra thick rubber covered cord. The Bodine is 
never an expense—always a saving. The price is reasonable. 





We will be glad to send you full particulars on request. 


THE BODINE ELECTRIC CO. 
2256 West Ohio St. Chicago, Ill. 








rype M2 1-10 H. P. Motor 


Flexible Shaft 
\\ Grinding, 
Polishing and 
Buffing Machine 
/ is a Mighty 
/ Handy Tool 
When once installed it 
becomes the most pop- 
ular machine in the shop. 
Several sizes 
1-10 to 2 WLP. 
Catalog Upon Request 
Manufactured by 
N. A. Strand & Co. 
5061-09 No. Lincoln 8t. 
Chicago, Tl. 











Blakeslee Steam Jet Pump 


APPLICATION—Not intended for boiler 
feeding but for moving liquids from one level 
to another For shallow quarries, 
tanneries, coffer-dams, cellar 
drainers, etc. 

We make a Jet Pump for any purpose and 
of any metal. 
DISTRIBUTION—Widely sold by steam and 
mill supply houses. Shown in almost all 
jobbers’ catalogs. Has been the standard of 
its class with users since 1864. 

Send for New Price List No. 7. 


Blakeslee Manufacturing Co. 
10 Q Street 


mines, 
excavations, 


Duquoin, Hl. 





mention Mitt Suppiies 
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The Polar Ice Co., Columbus, Miss., will rebuild the por- 
tion of its ice-manufacturing plant which was recently de- 
stroyed by fire with loss estimated at $75,000, with equip- 
ment. 

United States Cast Iron Pipe & Foundry Co., East Bur- 
lington, N. J., has awarded contract for a one-story addition 
to its foundry at Scottdale, Pa., at an estimated cost of 
$50,000. 

Crane Ready Cut House Co., Houston, Texas, manufacturer 
of portable houses, plans to rebuild the portion of its plant 
which was destroyed with loss estimated at $200,000, includ- 
ing equipment. 

The Chicago, St. Paul, Minneapolis & Omaha Railway Co., 
Chicago, has awarded a general contract for an addition to 
its engine house and shops at St. James, Minn., at an esti- 
mated cost of $50,000. 

The Harrison Bolt & Nut Co., and Middlesex 
streets, Harrison, N. J., plans to build an addition to its 
plant in the near future on a site recently acquired adjoin- 
ing its present factory. 

Walker Brothers, 620 South Delaware avenue, Philadel- 
phia, plans to build an addition to its plant at Spring Mill, 
Pa., at an estimated cost of $75,000, the plant to be used for 


Second 


manufacturing steel tubing and specialties. 





New Factories 





mm we 





The Seybold Baking Co., Miami, Fla., will build a new bak- 
ing plant at an estimated cost of $1,000,000. 

The Northwest Paper Co., Cloquet, Minn., is now building 
a new mill at an estimated cost of $100,000. 

Ralston Purina Co., St. Louis, will build a new elevator 
and warehouse at an estimated cost of $250,000. 

The City 
ice-manufacturing plant at an estimated cost of $50,000. 


Ice Co., Cedar Rapids, lowa, will build a new 
The Anderson-Tully Co., Memphis, will build a new veneer 
mill and power plant at an estimated cost of $275,000. 
Texas State University, Austin, Texas, plans to build a 
new steam power house at an estimated cost of $250,000. 
Continental Tool Works, 5485 McGraw Detroit, 
= building a new factory at an estimated cost of $150,000. 


avenue, 


C., has awarded contract for 
cost of 


Clemson College, Clemson, S. 
new estimated 


$50,000. 


engineering shop building at an 

The Missouri Casket Co., 2108 East Ninth street, Kansas 
City, Mo., is building a new plant at an estimated cost of 
$100,000. 

The Evans & Howard Fire Brick Co., 920 Market street, 
St. Louis, will build a new plant at an estimated cost of 
$100,000. 

The Electric Refrigeration Corporation, Detroit, will build 
a new plant on Plymouth road at an estimated cost of 
s2,000,000. 

The Crystal Tissue Co., Middletown, Ohio, is considering 
plans for building a new paper mill at an estimated cost 
of $80,000. 


The Kansas City Power & Light Co., Kansas City, Mo., 


will build a new power plant at an estimated cost of 
£1,250,000. 
The City Council, St. Petersburg, Fla., will build new 


repair shops at the municipal gas works at an estimated cost 
of $75,000. 

The board of trustees, University of Maine, plans to build 
a new mechanical engineering building at an estimated cost 
of $150,000. 

The Central Wisconsin Storage Co., Marshfield, Wis., will 
build a new cold storage warehouse and plant at an estimated 
cost of $75,000. 
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The Seaboard Air Line Railway Co., Baltimore, will build 
new repair shops at Indiantown, Fla., at an 
cost of $250,000. 

The Illinois Pacific Glass Co., Fifteenth and Folsom streets, 
San Francisco, will build a new factory at an estimated 
cost of $500,000. 

The United Electric Light Co., Springfield, Mass., is con- 
sidering plans for a new generating plant at an estimated 
cost of $1,000,000. 

The American Ice Co., Dallas, Texas, will build a new ice- 
manufacturing plant at 3307 Lemmon avenue at an esti- 
mated cost of $150,000. 

The Great Lakes Portland Cement Co., Buffalo, will build 
a new unit at its new plant on Hamburg Turnpike at an 
estimated cost of $75,000. 

The National Handle Co., Plymouth, N. C., will build a 
new factory to manufacture turned wood products, the esti- 
mated cost being $70,000. 

The Auto Engine Works, Inc., Griggs and University ave- 
nues, St. Paul, is building a new one-story factory at an 
estimated cost of $45,000. 

The Marland Pipe Line Co., Ponca City, Okla., is plan- 
ning to build a 40-mile pipe line near Odessa, Texas, at an 
estimated cost of $400,000. 


estimated 


The Lincoln Oil Refining Co., Robinson, IIl., is said to have 
plans for a new power house and oil pumping station at an 
estimated cost of $1,000,000. 

The Philadelphia Suburban Gas & Electric Co., Chester, 
Pa., plans to build a machine shop and service building at 
an estimated cost of $65,000. 

The International Harvester Co., Chicago, has awarded 
contracts for a branch plant to be built at Des Moines, Iowa, 
at an estimated cost of $175,000. 

The Price-Booker Mfg. Co., Houston, Texas, is reported 
to be planning to build a new packing house and cold storage 
plant at an estimated cost of $75,000. 

The Gould-Mersereau Co., 52 West 38th street, New York, 
has revised plans for a two-story factory to be built at Long 
Island City at an estimated cost of $150,000. 

The & QOhio Railroad Co., Baltimore, is con- 
templating the construction of new shops and terminals at 
Youngstown, Ohio, at an estimated cost of $1,000,000. 

The American Ice Co., City Center building, Philadelphia, 
is said to be planning to build two new ice-manufacturing 
plants on Long Island at an estimated cost of $400,000. 

The City of Newark, N. J., through the director of parks 
and public property, will ask for new bids for a proposed 
power plant to be built at an estimated cost of $200,000. 

The John J. Nesbitt Co., Atlantic City, N. J., manufacturer 
of ventilating systems, is reported to be planning to build 
a new plant in Philadelphia at an estimated cost of $150,000. 

The National Carbon Co., 30 East Forty-second street, New 
York City, manufacturer of storage batteries, plans to build 
a plant at Fostoria, Ohio, at an estimated cost of $3,000,000. 

The Moloney Electric Co., St. Louis, a subsidiary of the 
American Brown Boveri Co., New York, has awarded con- 
tract for a new plant to be built on Kingshighway at an 
estimated cost of $700,000. 

The American Can Co., 120 Broadway, New York, will 
soon start work on its proposed new factory to be built at 
Santa Fe avenue and Forty-ninth street, Los Angeles, at an 
estimated cost of $600,000. 


3altimore 


The Baltimore & Ohio Railroad, Baltimore, and the Read- 
ing Co., Philadelphia, have awarded contracts for the new 
terminal and warehouse building to be erected at Philadelphia 
at an estimated cost of $7,500,000. 

The Pacific Fruit Express Co., 65 Market street, San 
Francisco, plans to build a new ice-manufacturing plant at 
Antelope, Calif., together with repair shops and power plant 
at a total estimated cost of $1,200,000. 

The Susquehanna Power Co., Tenth and Chestnut streets, 
Philadelphia, has plans for a new hydroelectric generating 
power plant at Conowingo, Md., the estimated cost of the 
development being reported as $20,000,000. 
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SPECIALTIES FOR MILL SUPPLY JOBBERS 
Who are Seeking Opportunities for Sales and Profit 








The HOLLANDS Line 


will increase your 
vise sales 





vsn 
‘Vd 3143 
SONY T10H 


Send for 
Catalog and 
Terms 


HOLLANDS MFG. Co. 


ESTABLISHED 1887 


ERIE, PA. 


This is the Clutch that 
Schultz Builds 


The schultz idea is simplicity. There 
are so few parts in a Sehultz Friction 
Clutch that it seldom gets out of order 
If it does, an average workman can re- 
store it to perfect condition in a few 
minutes. 

DEALERS—sell your 
simple. durable and trouble-free clutch. 


customers = thi< 


It's a money saver for them and a profit 
maker for you. 


Catalog on request. 


A. L. SCHULTZ & SON 


1675 Elston Ave., Chicago. Tl 


The New (LEZ 


Keyless Drill Chuck 


LIGHTER IN WEIGHT 
ALL HARDENED PARTS 
KEYLESS 
SELF-CENTERING 
HAND OPERATED 
BALL BEARING 
CONTINUOUS GRIP 
SIMPLE CONSTRUCTION 
Ready for Delivery—NEW SIZE ETTCO 1°.” A 
Range 0 to 5/16”, List 36.00 


1 Real Dealer's Profit—Stock Them 


Eastern Tube & Tool Co. 
594 Johnson Ave. Brooklyn, N. Y. 








Comes Sense Flue Cleaner 


Adjustable to Tubes, Never Sticks in Flue, Passes Welds or 
Obstructions 





Guaranteed to Give Satisfaction 


Shaves Carbon Perfectly. 
Against Defects in Material or Workmanship 


Fries & Company, 91 Main Street, Buffalo, N. Y. 


THE CLEVELAND DOODLE- -BOY 
Saw Dust Conveyor for Small and Medium Mills 
A Liberal Proposition for Dealers 


Practical and economical. 
Flanged wheels keep chain from 
running off. Chain is spring 
steel and each link has its own 
scraper. No scraper attach- 
ments to come off. Belt or 
sprocket drive. May be placed 
in pit or overhead—right or left 
hand mills. 








Price $30.00. Chain is extra, 
| 20c uw foot, 


Sawmill men like it. Ask for 
bulletin—read their comments. 
Don’t pass this up. It’s a winner. 


Cleveland Machinery Co., Cleveland, Tenn. 


WE WANT JOBBERS 


WIZARDS AGE a 
“Ball EY Siok 


Guaranteed to contain no rosin 


WIZARD (Stick) Belt Dressing 


is sold exclusively through jobbers! 


Our system of advertising for our jobbers gets the orders. 


— 











Sales guaranteed—Write for our proposition. 


RICHMOND BELT DRESSING MFG. CO., Inc. 
Richmond, Va. 


AVIS Valve Specialties have 

been performing satisfactorily 
for over fifty years. Thousands of 
experienced engineers know the 
value of Davis design and insist 
upon Davis for repeat orders and 
plant extensions. 
You can take full advantage of 
this established position by han- 
dling the entire Davis line. Write 
for the details. 


The G. M. Davis Regulator Co. 


108 Milwaukee Ave. Chicago, Hl 


DAVIS VALYYE 


SAVE ce 18675 


SPECIALTIE aS 








Not Hard To Sell 


Why not sell METALLO GASKETS and Valve Discs to the 
power plants and piping contractors in your territory? Other 
supply houses are doing it. METALLO GASKETS (corru- 
gated copper and asbestos cord) are a positive protection against 
leaks and blowouts. They last for years in severe service. You 
are safe in carrying a complete stock because there is nothing 
in them to harden, rust or crumble. 


Send for fine n catalog showing our complete line 


METALLO GASKET C0, New Brunswick, N. J. 


nttion Miu 
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The Gatineau Power Co., a new subsidiary of the Inter- 
national Paper Co., 100 East Forty-second street, New York, 
is disposing of a bond issue of $25,000,000, for the purpose of 
constructing four hydroelectric generating plants on the 
Gatineau river, Quebec. 








New Corporations 








Electrol Refining Co., Oklahoma City, Okla., $250,000, to 
build and operate a refinery; incorporators: J. L. McCabe, 
Wichita, Kansas, and others. 

Jacobson Mfg. Co., Inc., Newark, N. J., $100,000, to man- 
ufacture refrigerating machinery; incorporators: Stella 
Setel, Caroline Preuss and Lou Wedoff. 

Cham)» Electrical Co., Boston, $100,000, to manufacture 
electrical apparatus; incorporators: Henry A. Wood, 755 
Main street, Waltham, Mass., and others. 

Metropolitan Steel Casting Co., Bergen and Third streets, 
Harrison, N. J., $100,000, to manufacture crucible steel cast- 
ings; incorporators: John A. Williams and others. 


Bliss Refrigerating Machine Co., Detroit, $1,000,000, to 
manufacture refrigerating machinery; incorporators: Mor- 
ton S. Robertson, Ellsworth S. Bryant and Calvin C. Warner. 


lunn, Richards & Tuller, Inc., Springfield, Mass., $100,000, 
to operate cold storage and refrigerating plants; incorpo- 
rators: Charles M. Dunn, Louis H. Richards and Raymond 
M. Tuller. 

C. E. Homan Co., 1751 Addison street, Chicago, $50,000, 
to manufacture boilers, engines, machinery and castings; in- 
corporators: Clarence E. Homan, Adelaide J. Homan and 
Fred S. Hofmann. 

Johnson Mfg. Co., 13 North River street, Batavia, IIl., 
$50,000, to manufacture reamers, tools and accessories; in- 

Faith A. Johnson, Leonard W. Johnson and 
Johnson 


corporators : 


Nicholas L. 














q 
} Increased Capital 

The Racine Iron and Wire Works, Racine, Wis., has in- 
crease t= capitalization from $40,000 to $80,000 in order to 
permit plant expansion. 


The Moe-Bridges Co., 242 Broadway, Milwaukee, manu- 
facturer of lighting fixtures, has increased its capital stock 
from $750,000 to $1,000,000 for expansion purposes. 

The Tidewater Paper Co., Thamesville, Conn., will increase 
its capital stock to $500,000, to allow for expansion of the 
business recently acquired from the Uneas Paper Co. 

H. C. Atkins Mfg. Co., St. Louis, manufacturer of reamed 
and chamfered nipples, has recently increased its capitaliza- 
tion from £125,000 to $200,000 to allow for business ex- 
pansion. 





Field Notes 








Capen Belting & Rubber Company, St. Louis, formerly at 
21 North First street, is now located at 700 North Third 
street. 

Corby Supply Company, St. Louis, formerly located at 
1956 North Broadway, is now located in a building at 5942 
Pine 

The Magnolia Metal Co., New York City, has recently re- 
moved 


treet. 


weadquarters from 1183 Bank street to a new loca- 


tion at 75 West street. 


The Chicago Solder Co., 4201 Wrightwood avenue, Chicago, 
having plans drawn by a firm of Chicago architects for a 
addition to its factory. 


Is 
two-story 


Iverson Tool Co., Tulsa, Okla., has purchased the branch 


shops of the International Supply Company at Pawhuska, 
Okeman and Okmulgee, Okla., and Artesia, N. M. 








The Rawplug Co., Inc., New York City, has been ap- 
pointed exclusive sales agent in the United States for Simbi 
electric hammers, manufactured by the Fermot Co. 

Foote Brothers Gear & Machine Co., Chicago, has ap- 
pointed the Roberts Tool & Supply Co., Syracuse, as its dis- 
trict representative for its speed reducers and gears. 

The Quigley Furnace Specialties Co., Inc., New York, has 
appointed the Eagle Oil & Supply Co., 45 India street, Boston, 
as its distributor in eastern Massachusetts and Rhode Island. 

The Central Steel Co., Massillon, Ohio, and the United 
Alloy Steel Corporation, Canton, Ohio, were recently merged, 
and the new organization will be known as the Central Alloy 
Steel Corporation. 

F. J. Egan, formerly in the Chicago office of the Nationa! 
Cast Iron Pipe Company, Los Angeles, has been appointed 
assistant sales manager of the cast iron pipe department of 
James B. Clow & Son, Chicago. 

L. L. Sullivan, Atlanta, manufacturer’s agent, has recently 
moved from the Hurt building to Room 706, 4th National 
Bank building. Harry Jarrett, formerly a partner of Mr. 
Sullivan, retains his offices in the Hurt building. 

The Mount Morris Valve Corporation, Mount Morris, N. Y. 
has appointed Rollin C. Wilson, New York, manufacturer’s 
agent, to be its representative in territory east from Buffalo 
and south to Virginia, including the New England states. 

Oren O. Gallup, New York, has been appointed foreign 
sales manager of the Cleveland Rock Drill Company, Cleve- 
land, manufacturer of rock drills. Mr. Gallup is foreign 
sales representative for several American manufacturers. 

The Chain Belt Company, Milwaukee, has appointed D. B. 
Catton manager of its Portland, Ore., office to succeed the 
late A. C. Sullivan. Mr. Catton will have charge of the chain 
and conveyor business of the company in Portland territory. 

The Cleveland Wrought Products Co., West 58th street and 
Denison avenue, Cleveland, is completing extensions to its 
Plant No. 1, which the management announces will enable 
it to cope with increasing business in the cap and set screw 
and assortment division. 

J. E. McEnhill Co. is the name of a new plumbing and 
heating supply house which has been established at 1461 
Harrison street, San Francisco, by J. E. McEnhill, who 
recently disposed of his interests in the Pacific Plumbing & 
Heating Supply Company. 


The American Society for Steel Treating will hold its 
eighth annual convention and exposition in Chicago during 
the week of September 20. A comprehensive program has 
been prepared and will include visits to a number of promi- 
nent Chicago metalworking plants. 

Wm. B. Seaife & Sons Co., Oakmont, Pa., manufacturers 
of range boilers, tanks and water purifiers, has placed 
contract with McClintic-Marshall Construction Co. for fire- 
proof buildings to cover 35,400 square feet of ground area. 
The contract calls for completion within 90 days. 

The Ingram Equipment Company has been incorporated 
with headquarters in the Second National Bank building, 
Houston, Texas, to deal in railroad and oil field machinery, 
both new and second hand. The company, it is understood, 
will also act as manufacturers’ agent in the Texas district. 

The Ludlum Steel Co., Watervliet, N. Y., plans to change 
over the remainder of its melting furnaces from manual to 
automatic electric control. This company uses electric fur- 
naces of its own patented design, featuring a movable 
hearth, which is said to give an increase in production pe 
furnace. 

Allowance of a drawback on drills, reamers and other small 
tools manufactured by the Union Twist Drill Co., Athol, 
Mass., from high-speed steel produced with the use of im- 
ported tungsten by the Crucible Steel Company of America 
has been announced by the United States treasury de 
partment. 

The Elliott Co., Pittsburgh, manufacturer of power plant 
specialties, has purchased the Ridgway Dynamo & Engine 
Co., Ridgway, Pa., manufacturer of steam and electrical ma- , 
chinery, and plans to make improvements in the Ridgway 
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The No. 401 Champion 
Steel Rivet Forge 


can be seen working on 99 out of 
every 100 structural steel buildings 
being built in the United States to- 
day. The same may be said of all 


railroads, bridge builders, boiler makers, 
tank builders, etc. The No. 401 Forge 
has not only been adopted by this class 
of trade in the United States, but also 
throughout the entire world. 

Carried in stock by all the leading 
mill supply jobbers. 


Write for No. 52 catalog. 


Champion Blower & Forge Co. 


Lancaster, Pa. 








ECONOMY THUMB SCREWS 


The new “Economy” Thumb Screw is similar to 
a round head machine screw, threaded up to the 
head. The steel key is forced into the slot of the 
screw under pressure and can't loosen. The re- 
sult is an all-steel screw, with wide binding sur- 
face, standard threads and bright tumble finish. 
Pleases every mechanic who has had to work 
with old style cast and malleable thumb screws. 

No delay in shipment. 
sizes. 
seller 


Complete stocks of all 
Also made in brass and bronze. A good 
Send for Deaier’s Sample Outfit. 


ECONOMY SCREW CORPORATION 


Manufacturers of Standard Round, Flat, Fillister and Oval Head Iron 
and Brass Machine Screws, Brass Washers and Soldering Terminals. 


5215 Ravenswood Ave., Chicago, Ill. 












SANDUSKY TOOL J. 
CORP. T} 
142 Meigs St. ’ 


Sandusky, Ohio 


Business Founded 1868 








Manufacturers of 


SELF-ALIGNING, STEEL- 
SPINDLE HAND SCREWS; 
WOOD HAND SCREWS; 
IRON & WOOD BENCH 
SCREWS; SEMI-STEEL & 
WOOD PLANES; PLANE 
IRONS & MACHINE 
KNIVES; WOOD MAL- 
LETS; COOPERS’ WOOD 
TOOLS; AND EYE, SHANK, 


& GOOSE-NECK HOES. ! 
Write for Catalog J 
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SPECIALTIES FOR MILL SUPPLY JOBBERS 
Who are Seeking Opportunities for Sales and Profit 


4 





What good is 


belt 


orders are the ones that 


one sale? Repeat 


make money for you. 
AMERICAN belting de- 
livers complete satisfac- 
tion and our prices 
leave you a good mar- 


gin of profit. 
AMERICAN LEATHER 
BELTING Co. 


Manufacturers of Leather 
Belting 

1455 West Congress St. 
CHICAGO 











Standard Cap Screws 


Cleveland Cap Screws in 
stock in wanted standard 
sizes. Widely advertised. 
Warehouse stocks are con- 
veniently located in New 
York City, Chicago, Detroit 
and Los Angeles. 


When you need cap screws, 

you want good ones. Cleve- 

land Cap Screws are good. 

The Cleveland Cap Screw 
Company 

2921 E. 79th St., Cleveland, O. 








Sockets 
and Sleeves 


One solid piece—Standard except the flat | 
AN ORDINARY DRILL SOCKET will drive a twist drill 
only as long as the drill has a tang. When the tang twists off 
or the shank breaks, the drill is useless in the ordinary socket. 
BUT—grind a flat (time 3 minutes) on the broken drill, slip 
it into a “‘Use-Em-Up” Socket, and it’s as good as a new drill. 
Furnished in Sleeve or Socket Type. Specials made to order. 





Write for Jobber’s proposition, 


LOVEJOY TOOL WORKS 





pene 





Oh Say! Have You 
Examined Our No. 91 
Fire Pot? 


It has many advantages not found 
in other styles. The Powerful 
Generator will burn high or low 
test gasoline perfectly, producing 
intense heat. It will melt a pot of 
metal and heat a pair of coppers 
at the same time. We warrant it 
to please. 


Jobbers supply at factory price 


CLAYTON & LAMBERT MFG. CO. 


6257 Beaubien St.. DETROIT, MICH. 


No. 91 Fire Pot 
Ask for latest price 





328 West Ohio Street Chicago 
LEATHER FILLET LEATHER 
“LTINLY”’ 

The Perfect Fillet 
Made by 
G. E. Tennison, Cincinnati, Ohio 
Write for information 
LEATHER FILLET LEATHER 








When writing to Advertisers 


please mention Mii 


SUPPLIES. 
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plant. The Elliott Co. now has a complete line of power 
equipment. 

Lally, Inc., is the name of a new plumbing and heating 
supply house which will have its headquarters at the corner 
of Eighth and Harrison streets, San Francisco. Col. H. T. 
Lally is president of the new company, L. L. Durkee is vice- 
president and W. L. Durkee is secretary. They were formerly 
with the Walworth-Lally Company. 

The Timken Roller Bearing Co., Canton, Ohio, has con- 
cluded negotiations to purchase the plant and business of 
the Bock Bearing Company, Toledo. Stockholders of the lat- 
ter company approved the sale at a meeting on August 16th. 
It is understood that R. E. Clingan, head of the Bock com- 
pany, will remain with the Timken organization. 

Work has started on the first unit of the plant of the new 
Pacific States Cast Iron Pipe Co., Provo, Utah, which was 
recently incorporated with capital, consisting of $500,000 of 
preferred stock and 5000 shares of common of no par value. 
J. R. McWane, president of the McWane Cast Iron Pipe Co., 
is president of the new company, and |). H. Botsford, vice- 
president of the Columbia Steel Corporation, San Francisco, 
is vice-president. 

The United States Electrical Tool Company, Cincinnati, 
has appointed Laurence Thompson as district manager of its 
Cleveland office, 555 Erie building. Mr. Thompson was for- 
merly Cleveland manager of Fairbanks-Morse, and has a wide 
acquaintance throughout northern Ohio, both in industrial 
and automotive circles. The company has also announced the 
appointment of William J. McFarland as manager of its new 
letroit offices, 2-226 General Motors building. Mr. McFar- 
land was for many years associated with the Boyer-Camp- 
bell Company, Detroit, mill supply house. Another recent 
announcement of The United States Electrical Tool Company 
is that it has installed its own aluminum foundry at the 
Cincinnati works, and is now making its own aluminum cast- 
ings for portable electrical drills. The new foundry is 
equipped with the most modern labor saving devices. 


CLASSIFIED ADVERTISEMENTS 


Classificd Lime Advertisements under heads of Wanted, For Sale, etc., 
will be published in this Department at a rate of 25 cents a line, each 
insertion Count nine words tu a line. 


SITUATIONS WANTED 











WANTEI—An expert machinery and mill supply sales 
manager will consider a proposition to become general sales 
manager of a mill supply house. Has had twelve years’ ex- 
perience as salesman, branch manager for a large corpora- 
tion and special sales representative. Has successfully or- 
ganized and managed a machinery department for a mill 
supply house. Can get real results from salesmen, and is 
well versed in sales promotion methods. Position with mill 
supply house in South preferred, as he has been for many 
years in southern territory. At present employed by manu- 
facturer, with whom he can remain indefinitely unless the 
right opportunity to return to the supply field arises. For 
interview or further particulars address No. 863, care MILL 
SuPPLIES, 537 S. Dearborn St., Chicago. 

WANTED 
33 years old, married, seven years’ general mill supply sales 
experience, proven record, excellent references, wishes to 
represent manufacturer in outside Chicago territory. Ad- 
dress No. 860, care MiLL Supplies, 537 S. Dearborn St., 
Chicago. 





Employed, energetic, capable sales engineer, 


WANTED—High grade manager of sales and sales promo- 
tion, with 21 years’ experience with one manufacturing 
organization, desires a position with a manufacturer requir- 
ing a man of such wide experience. He has traveled all over 
the United States and has an extensive acquaintance with 
buyers in mill supply and hardware houses. Address No. 
865, care MILL SupPPLIES, 537 S. Dearborn St., Chicago. 
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SALESMEN WANTED 


WANTED—Salesman to sell textile belting for large 


manufacturer. Good opportunity for experienced salesman. 
State territory desired and full particulars in application. 
Replies treated strictly confidential. Address No. 862, care 
MILL SuppPLigs, 537 S. Dearborn St., Chicago. 

WANTED—Salesmen. Should have some knowledge of 
saw mill requirements. Can select your territory, subject to 
prior disposal. See our advertisement on page 98 and write 
us for particulars. Cleveland Machinery Company, Cleve- 
land, Tenn. 

WANTEID—Two Mill Supply Salesmen. Must have expert 
knowledge of leather belting. Men with knowledge of elec- 
trical supplies desired, but not necessary. Address Barnum 
Bros. Co., 179 River Street, Troy, N. Y. 

WANTED—Salesmen calling on factory trade to handle 
wiping waste for manufacturer. Good territory open. Ad- 
dress No. 864, care MILL SUPPLIES, 537 S. Dearborn St., 
Chicago. 











BUSINESS OPPORTUNITY 








FOR SALE—Will sell controlling interest in the fastest 
growing Mill Supply House in the Middle West. This is a 
$200,000 corporation, and $30,000 will handle the deal. Ad- 
dress No. 861, care MILL SUPPLIES, 537 S. Dearborn St., 
Chicago. 








We need a few more 
Distributors for 


@ 


They are made in various types for heating, ventilating, 
and building service; vacuum and boiler feed; bilge and 
sewage, field work, etc. Electric 
and gasoline driven. 


To Help You Sell 


each type of Economy Pump is illus- 
trated and described in an 8!,°x11” 
bulletin, well printed on enamel stock. 
Ask for a set of bulletins and state 
territory you are covering. 





Economy Pumps = 





Economy Pumping Machinery Co. 
142 N. Curtis St., Chicago 
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The Combination Standard and Veneer 


WALL TIE 


You can sell Heckman Wall Ties to every Contractor 
and Builder in your Territory. Prices are interesting. 


We Also Manufacture 


Pin Anchors Galvanized Pipe Straps 
Metal Tag Protectors Metal Stampings 
Send for folders and prices on these profitable metal specialties 


Heckman Tool & Mfg. Co. 


4018 West Lake St., Chicago, Ill. 














a 44a 
PARAMOUNT SWEDISH BANDS 


ACCURATELY SPACED TEETH =) 
NO CRUSHED POINTS ~ GUARANTEED 


JD BURRILL & SON ~ ILION NY. 
































“Fortify for Fire Fighting” with 
Diener Safety Fire Appliances 


Diener Products are 
sold by Jobbers. 
Write for complete 
catalog of Waste 
Cans, Safety Cans, 
Fire Extinguishers 
and other Safety Fire 
Devices. 











PERFECTION EXCELSIOR CANS 


Three Sizes. One, Two and Four Bales 


Every factory, store, warehouse or garage using waste, excelsior 
or wiping cloths has a vicious fire hazard if the material is loose 
and unprotected. Perfection Excelsior Cans are correctly designed 
for the purpose, strongly built and reasonably priced. 


Manufactured By 


GEO. W. DIENER MFG. CO. 
400 N. Monticello Ave., Chicago 











*Torrid’’ Blow Torches 
are made with the great- 
est care and precision 
by experienced and 


highly skilled mechanics. 


Fine torches of highest 
grade, tested and _ in- 
spected under rigid rules. 
they cost no more than 
other torches. 


Geo. W. Diener Mig. Co. 
400 NV. Montienlle Aas, Chinage, Ul 





























GENUINE 


Self Lubricating - Anti-Frictional 





Mabb’s Chicago Rawhide 
Hydraulic Packing 


The Chicago Rawhide Mfg. Co. 
Sole Manufacturers 


1285 Elston Ave. Chicago, Ill. 
BRANCHES 


109 Broad St., New York 228 W. Fourth St., Los Angele 
209 Broad St., Boston 2428 Riverside Drive, Minneapolis 
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The Valve with the Reversible Disc& Seat 


Seat and disc of Nicu- 
lanium — a hard, tough, 
close-grained nickel alloy 
—resists effectively the cut- 
ting, wearing action of high 
temperatures and pressures, 
that is one factor in the 
economy of Reverso Valves. 


To this is added the re- 
versible feature. When one 
side wears both disc and 
seat reverse and you have 
the life of another valve 
with no extra expense. 









pCa 
Rs (0) 


nt tf 





But this is not all of Re- 
verso’s vitality as disc and seat 
are easily regrindable. 


Reverso is a valve unexcelled 
on steam, water, oil, air or gas. 
For other features, types, sizes 
and prices, ask for new bulletin 
No. 17. 


REVERSO: — Bronze body 
for 200 Ibs. pressure. Total 
temperature 550 deg. F 


IROVERSO:—Iron body for 
150 lbs. pressure. Total tem- 
perature 450 deg. F. 


THE D. T. WILLIAMS VALVE CO. 


CINCINNATI, OHIO 














MYERS 


SELF-OILING 


S|! RECISTEREO TRADE NAME 


—> Be sata <— 


POWER PUMPS 


—~ FOR GENERAL SERVICE 


More water per dollar invested with Myers Self-Oiling 
Power Pumps and Working Heads the original patented 
self- oiling line—than is possible with old style, open gear, 
can oiled, cup lubricated, slow speed, power pumps. 
Twelve sizes for shallow service—Five sizes for deep 


duty. Pump hot or cold water, oil and other liquids, 
























SELF-OILING 
SAFE 
SILENT 
SURE 
















a Sizes sé SOP ou 
THE F.E.MYERS€ BRO. C2 fron oven fiery veans :/ 
ASHLAND, OHIO. 


MYERS PUMPS FOR EVERY PURPOSE 
HAY TOOLS «™oDOOR HANGERS 
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AIR TANKS 


Wm. B. Scaife & Sons Co. 
ANCHORS, PIN 
Heckman Tool & Mfg. Co. 


ANVILS 
Columbus Anvil & Forging Co. 
Yost Mfg. Co 


APRONS, LEATHER 
Chicago Rawhide Mfg. Co, 
Johnson Belting Company 
Edward R. Ladew Co., Inc. 

ARBORS 

Morse Twist Drill & Machine Co. 

BABBITT METALS 
Dodge Manufacturing Corp. 
Hoyt Metal Company 
The Medart Company 
Monarch Metal Co 

BANDS, FORM 

Heckman Tool & Mfx. Ca. 

BARRELS, STEEL 
Mullins Body Corp 


BARRELS, TUMBLING 
Foundry & Machine Co. 
BEARINGS, BRONZE 
The Bunting Brass & Bronze Co. 
Arthur Harris & Co. 
BEARINGS, SHAFT, 
Foundry & Machine 
H. W. Caldwell & Son Co 
Dodge Manufacturing Corporation 
Falls Clutch & Machinery Co, 
The Hill Clutch Machine & 
The Medart Company 
Royersford Foundry & Machine Co. 
T. B. Wood Sons Co, 
BEARINGS, 
Chicago Pulley 
SK I 


ae 


Royersford 


BABBITTED 


Bond Co. 


Foundry Co, 


SHAFT, BALL 
& Shafting Co. 
Industries, Incorporated 

Wood Sons Co, 

BEARINGS. SHAFT, OILLESS 
Arguto Oilless Bearing Co. 


BEARINGS, SHAFT, ROLLER 
Bond Foundry & Machinery Co 


Dodge Manufacturing Corporation 
“The Reeves’’—Reeves Pulley 
Royersford Foundry & Machine 
The Timken Roller Bearing Co 

BELT DRESSING 


Co 


Co. 





Atlantic Manufacturing Co. 
Chicago Rawhide Mfg. Co. 
Joseph Dixon Crucible Co, 
Johnson Belting Company) 
Edward R sadew Co., Inc. 
The Mechanical R = ber Co 
Geo. Rahmann & C 


R ic *hmond Belt 
Schieren 
Belting Corporation 

Balata & Textile Belting Co. 

BELT FASTENERS 

The Bristol Company 

Clipper Belt Lacer Company 


Ponti ssing 


Co 


Mfg. Co., Inc 





iley 


Victor 








Crescent Belt Fastener Co 
Flexible Steel Lacing Co 

BELT LACIN _ LEATHER 
Chicago Rawhide Mfg. C 
“CA arcs ae B. Wi iams & Sons 
J I n lting Compa 

re Ladew Co Tne. 

tahmann & C 





Schieren Co 
BELT LACINGS, METALLIC 














Clipper Belt Lacer Company 
Crescent Belt Fastener Co, 
Flexible Steel Lacing Co 
The Bristol Company 
BELT SHIFTERS 

r =: Cluteh & Machinery Co, 
T. RB. Wood Sons Co 

BELT TIGHTENERS 
Dodge Manufacturing Corporation 
I s Clutch & Machinery Co. 
The Hill Clutch Machine & Foundry Co, 
The Mé C oe 
r. B. We 1 § s Co. 

BELTING, BALATA 
Victor Ralata & Textile Belting Co 

BB ae LTING, CANVAS STITCHED 

Th tnical a a 
Vict lata & Textile Belting Co. 

“BELTING, “CONVEY OR 
Roston Woven Hose & Rubber Co 
The Diamond Rubber Co., Inc. 
The Mechanical Rubber Co 
New York Belting & Packing Co. 
Theo posngg enn d Rubb« r Co 
Stanle “ae ng Corporation 
Vir rR é Textile Belting Co 

BE L TING. _ COTTON. SOLID WOVEN 

Star V poration 
Vi te r B vate & oT xtile Belting Co 


DVERTISED PRODUCTS 


Classified Index to the Products of Advertisers in This Issue 


Index to Advertisements on Last Page 


“yy 





BELTING, IMPREGNATED 


S5tanler Belting Corporation 


BELTING, LEATHER 
American Leather Belting Co, 
Chicago Rawhide Mfg. Co. 


Johnson Belting 
Edward R. Ladew Co., Inc. 
Geo. Rahmann & Co. 
Chas. A. Schieren Co, 
“Sterling’’—Chas. Bond & Co., Philadelphia 
I. B. Williams & Sons 
BELTING, LINK 
A. Schieren Co. 
BELTING, ROUND 
American Leather Belting Co. 
Chicago Rawhide Mfg. Co. 


Company 


Chas, 


Geo, Rahmann & Co. 
Johnson Belting Company 
Chas. A. Schieren Co. 
Edward R. Ladew Co., Inc. 
I. B. Williams & Sons 
BELTING, RUBBER. 
Boston Woven Hose & Rubber™Co. 
Diamond Rubber Co., Inc, 


Hewitt Rubber Co. 

The Mechanical*Rubber Co. 

New York Belting & Packing Co. 

The Republic Rubber Co. 

BELTING, THRESHER 

Boston Woven Hose & Rubber Co. 

Johnson Belting Company 

Edward R. Ladew Co., Inc. 

The Mechanical Rubber Co. 

New York Belting & Packing Co. 

Geo, Rahmann & Co. 

The Republic Rubber Co. 

I. B. Williams & Sons 

Victor Balata & Textile Belting Co. 

BELTING, TRACTOR 

Victor Balata & Textile Belting Co. 

BELTING, TWISTED 

Ladew Co., Inc. 

Balata & Textile Belting Co. 
BELTING, WATERPROOF 

American Leather Belting Co. 


Edward R. 
Vi 


tor 


i “hi ago Rawhide Mfg. Co. 
ohnson Belting Company 
Edw ard R. Ladew Co., Inc. 


Rahmann & Co 

Chas, A. Schieren Co. 

I 3. Williams & Sons 

tor Balata & Textile Belting Co. 
BELTS, WELL DRILLING 


Stanley Belting Corporation 
Victor Balata & Textile Belting Co. 
BENCHES (WORK), JEWELERS 
Leiman Bros. 
BENCH LEGS 
The Hill Clutch M: achine & Foundry Co. 
Standard Pressed Steel Co. 


BITs, DOG, HOLDER 
s onds Saw & Steel C 
BLOCKS, c H AIN 
The Chisholm-Moore Mfg. Co 
Wright Mfg. Co. 


The Yale & Towne Mfg. Co 
BLOCKS, PILLOW 
Bond Foundry & Machine 
Y ago Pulley & Shafting 
ige Manufacturing 
Cluteh & Machinery Co. 





Co 


The 


Hill Clutch Machine & Foundry Co. 
The Medart Company 
Royersford Foundry & Machine Co 
Ss ve 1 Bearing Co 





‘er ssec 





Steel Co 





rd Sons Co 


_ oC Ks, bs a KLE 
msport ire Rope 
mow ERS, FORGE y 
hampion Blower & Forge Co 
Electric Blower Company 
heer oa RS, GAS AND OIL COMBUSTION 


ower Company 





ss 
"BI ‘OWE RS, 
Blower 
> United States Electrical Tool Co. 
BLOWERS, PRESSURE 
Blower Company 


BLOWERS, SANDBLAST 


PORTABLE, ELECTRIC 


Co 





Leiman Bros 
OTE. ERS. TUBULAR AND WATER TUBE 
I i Vogt Machine Co 

ss E rae 
F Superior Sere & B Mfs 

BOL Ts, Cc ARRI AGE 

Nn 1) & Ward Bolt & Nut ¢ 
rl rew & Bolt Mfg. Co. 

HOOK, RING AND LAG 
rm rew & Bolt Mfg, Coa. 





BOLTS, GALVANIZED =_ | cae 


The Superior Screw & Bolt 
BOLTS, MAC MINE 
Russell, Burdsall & Ward Bolt & Nut Co. 
Standard Pressed Steel Co 
The Superior Screw & Bolt Mfg. Co, 
BOLTS, SINK, STOVE AND pty: 

Russell, Burdsall & Ward Boit & Co 
The Superior Screw & Bolt Mfe on 

BOLTs, STUD 
The Superior Screw & Bolt Mfg Co, 
The Cleveland Cap Screw Co, 


BOXES, TOTE 
Mullins Body Corp. 
BRACKETS, WALL 
Bond Foundry & Machine Co. 
Dodge Mfg. Corp. 
Falls Clutch & Machinery Co, 
The Hill Clutch Machine & Foundry Co. 
The Medart Company F 
T. B. Wood Sons Co, 
BRAKE LINING 
Johns-Manville, Inc, 
' BRASS GOODS, STEAM 
American Injector Co. 
Detroit Lubricator Co. 


ries & Co. 
McRae & Roberts Co. 
Penberthy Injector Co. 


Sherwood Manufacturing Co. 

The Wm. Powell Co. 

Sherwood Mfg. Co. 

The D. T. Williams Valve Co. 
BRONZE BARS, CORED AND 

The Bunting Brass & Bronze Co. 

Arthur Harris & Co. 
BROOMS, ieee f 

L 


SOLID 


WAREHOUSE AND 
f AILROAD 
Indianapolis Brush & Broom Mfg. Co. 
The Joseph Lay Co 
The Osborn Manufacturing Co. 
BRUSHES. BENCH, FLOOR, ETC. 
Indianapolis Brush & Broom Mfg. Co. 


The Joseph Lay Co. 
The Osborn Manufacturing Co 
BUCKETS, ELEVATOR 
H. W. Caldwell & Son Co. 
*“Salem’’—Mullins Body Corporation 
BUFFERS, ELECTRIC 
Black * Decker fg. Co 
Cincinnati Electrical Too 
Hisey-Wolf Machine Co 


Marathon Electric Mfg. C« 
Stow Mfg. Co., Inc 

N. A. Strand & Cc 
United States Electrical 


BURNERS, GASOLINE AND ‘KEROSENE 
Clayton & Lambert Mfg. Co. 
BUSHINGS, BRONZE 
Bunting Brass & Bronze Co. 
Arthur Harris & Co, 
CANS, OILY WASTE 


Geo 


W. Diener Mfg. Co 
The Witt Cornice Company 
CANS, REFUSE 
The Witt Cornice Company 
CANS, GASOLINE 
Geo. W. Diener Mfg. Co 
CARDS, ENGRAVED 
John B, Wiggins Company 
Cc AR- MOVERS 
over Co 
Co, 





CASING, WELL 
National Tube Co. 
CASTERS, TRUCK 
iry & Mac a _Co. 
er & M: 





Cc ASTINGS, GRAY ‘AND MALLEABLE 
s Crute & chinery 
Hill Clut h- ~~ hine & 
ois alleable Iron :Co 
Pyott F oundr y Company 

Cc ASTINGS, SEMI-STEEL 
Machine Co 

mpany 

Cc AT ALOGS. SUPPLY HOUSE 


Foun dry Ce 








The Cuneo Catalog Service Ce 
ihe pa BASING 
CE oa NT, ASBESTOS 
Tot ». ine. 
ENT, LEATHER BELT 
je Mfg. Co 

















Hill Clutch Machine & Foundry Co. 
Dixon» ¢ ‘ruc ible Co 


Cc ou NT PERSHAFTS, 


CHAIN, SAWDUST COUPLINGS, SHAFT 


CHUCKS, LATHE 





CLAMP FIXTURES 


Clamp Company 


FRICTION CUT-OFF 








Cc 
" CLEANERS, FLUE Ht AND POW ER 
Cc 


CRANE s, OVE RHE AD, TRAVELING AND JIB 
CLEANERS, VACUUM » Mfg. Co. 
, tichards-Wileox 
a LIPS FOR PFREUMATIC SETS “he 


( d 
ee ee carn 


Cc LOSE vs, FROST PROOF 
: CR. AYONS, LUMBER 


Cc LOT HS, WIPING 


Watson- “Stillman 





AND WASHER 





CORPORATION 





: _DIPPERS, “COPPER 
COILS AND BENDS, 


COLLARS, SHAFT 
& Mz ; 





DRAGS, Ss noche ST 





_DRE SSE RS. GRINDING. 


COLUMNS, WATER 
DRILLS, a 
. Mf fz 


Stow Mi: anufi uC turing 
N. , 


( Or PERSMY TrHS 


State: s Electric al Tool Co 
COUNTERBORES 


COUNTERSHAFTS Greenfield Tap & 


Dodge Manufacturing Corp. ; DRIVES, POWER 
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DROP FORGED VISES 
Fulton Drop Forge Co. 
DROP FORGINGS, LIGHT 
Fulton Drop Forge Co. 
DRUMS, CAST IRON 
‘alls Clutch & Machinery Co, 
The Hill Clutch Foundry & Machine Co. 
The Medart Company 
T. B. Wood Sons Co, 
EJECTORS 
American Injector Co. 
Nason Manufacturing Co. (acid) 
Penberthy Injector Co. 
Sherwood Mfg. Co 
ELECTRIC GLUE HEATERS, COOKERS 
AND POTS 
Sta-Warm Electric Heater Corporation 
ELECTRIC LAMPS, ADJU STABLE 
Appleton Electric Company ‘Reelite’ 
ELIMINATORsS, OLL 
The D. T. Williams Valve Co. 
ENGINE AND BOILER FITTINGS 
American Injector Co, 
McRae & Roberts Co. 
The Wm. Powell Co. 
Sherwood Mfg. Co. 
D. T. Williams Valve Co 
EXHAUST BLOWERS, ELECTRIC 
Electric Blower Company 
EXPANDERS, TUBE 
The Watson-Stillman Co. 
Lovejoy Tool Works 
EXPANSION TANKS 
Wm. B. Seaife & Sons Co. 
EXPELLERS, OLL AND MOISTURE 
The V. D. Anderson Co. 
EXTENSIONS, TAP 
The Allen Mfg. Co. 
EXTINGU sme RS, FIRE 
Geo. W. Diener Mfg ‘oO 
Pyrene Mfg. Co. 








SOR Oe a OA 


TRADE 


oe 


SEC ANNE TON 


ONAN BRIT 2A TE 


ce GCA 


EYE SHIELDS AND FACE PROTECTORS 


Chicago Eye Shield Company 
FANS, VENTILATING, ELECTRIC 
Electric Blower Co. 
Marathon Electric Mfg. Co. 
FASTENERS, BELT 
The Bristol Company 
Clipper Belt Lacer Company 
Crescent Belt Fastener Co. 
Flexible Steel Lacing Co 


FEED WATER SOFTENER AND PURIFIER 


Dodge Manufacturing Corporation 
The Swartwout Company 





FEEDER VALVES, STEAM HEATING 
BOILER 
Nason Manufacturing Co. 


FILES 
American Swiss File & Tool Co, 
Delta File Works 











Scandanavian Western Importing Co., Ltd, 
Simonds Saw & Steel Co. 
FILLET, LEATHER 
G. E. Tennison 
FILTERS, WATER 
Wm. B. Scaife & Sons Co. 
FIRE EXTINGUISHERS 
Geo. W. Diener Mfg. Co, 
Pyrene Mfg. Co 
FIRE oe — EQUIPMENT 
Geo. W. Diener Cc 
FIT Ge, “HIG _ PRESSURE 





Henry Vogt Machine Co. 
The Watson-Stillman Co 
FITTINGS, HOSE, BRASS 
Boston Woven Hose & Rubber Co, 
Fries & Co 
H. B. Sherman Mfg. Co. 
FITTINGS, HYDRAULIC 
Henry Vogt Machine Co, 
The Watson-Stillman Co. 

FITTINGS, PIPE, MALLEABLE 
Illinois Malleable Iron Co. 
Walworth Company 

FITTINGS, PIPE, 
Ronney Forge & Tool Works 
The Watson-Stillman Co. 
Henry Vogt Machine Co. 
FLEXIBLE SH: AF T EQUIPMENTS 
Manufacturing Co., Inc 
N. A. Strand & Co 
FLOATS, ALUMINUM 
AND sT 


STEEL 











Arthur Harris & Co, 
FLOATS, COPPER 
The V. D. Anderson Co. 
Arthur Harris & Co, 
FLOOR STANDS 
Bond Foundry & Machine Co, 
Dodge Manufacturing Corporation 
Falls Clutch & Machinery Co, 
The Hill Clutch Foundry & Machine Co. 
The Medart Company 
Royersford Foundry & Machine Co. 
= 3}. Wood Sons Co 
FL U X, SOLDERING 
Chicago Solder Co 
FLY WHEELS 
Dodge Manufacturing Corporation 
Falls Clutch & Machinery Co. 
The Hill Clutch Machine & Foundry Co. 
The Medart Company 
Pyott Foundry Company 
Reeves Pulley Co 
T. B. Wood Sons Co, 
FORGE BLOWERS, ELECTRIC 
Electric Blower Co. 





SUPPLIES 
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Turned and Polished Shafting 
Milled Key Seats at Reasonable Prices 
Cold Drawn Rounds, Flats, Squares, Hexagons 
and Screw Stock 


Shipments from stock made the same day. Jobbers—Send for our stock list. 


BLISS & LAUGHLIN, Inc. 


Mills and General Offices: Established 1891 Chicago Warehouse: 


HARVEY, ILLINOIS 1023-1025-1027 West Jackson Blvd. 
Chicago Phone: Pullman 6490 Phone: Monroe 5356 and 5357 








EVERY MANUFACTURER OUGHT TO HAVE THIS GREAT] 
MANUFACTURING IMPROVEMENT—THE SAND BLAST- 


SAND BLAstT OuTFITS COMPLETE WITH AIR Suppty. 



















CLEANING LETTERING CLEANING DUSTLESS CABINET FROSTING GAS 
CASTINGS AND DESIGNS RUST AND SANDBLAST ANDO ELECTRIC 
ON GLASSWARE CORROSION FIXTURES 
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CLEANING 
MOULDS 
MUSICAL 
INSTRUMENTS 
FROSTING MAT leh! f 
WINDOWS AND — JEWELRY AND 7 i 
BLACKBOAROS METAL goons ~ W 3 4 
‘Hg ( 
CLEANING — q 
SCALE 2 
FROM TOOLS I An inexpensive hicn i 
mprove your 
sala intel outfit that you 
ee oan cannot afford to 
5 
LL = 
crease your costs. | Gtk. do without. 
FOR BIG WORK 

, : . The sand fiows like water from a faucet and the work re 

The most inexperienced boy or girl will do the ceives the impact of this stream of sand. The sand can be 
finest work—uniform and even effects, wiihout coarse or fine or in fact any grade in between. 
streaks or spotting—and on the first try without The Wearing qualities of your plate will be Raed im- 
any previous experience, proved by sand blasting the surface before plati 

You only have to try it once ‘ A sand — surface is one that the sate will hold on 

Send us a small metal article ee fro grease jo with vigo 

Whether it agg ane ~ a Pelt ea lanmatesbel It will find a foot hold and will cling much more quickly 

We will sand blast it and then you ean plate it and than “on any other surface, 
see for yourselt - A pail of sand will last for many days and it can be 

Sand blasting makes a better surface for paint, bought of us or in most cases locally and very cheaply 
enamel or japan, too The air pump runs right off your main shaft or we can 

It makes a mat finish to take the place of furnish it with motor drive if you want it. 
serateh brushing. The air pump can also be used for agitating plating solu- 

Below we show the entire outfit necessary. tions, for operating gas or oil burning a or wr blow 

ing stampings or chips from presses and machine tools 
What the Sand Blast Does! END US THIS INFORMATION 

Produces a mat or satin finish on metals And We'll Tell You What Outfit You Need 
frosts leans moulding sand from, castings 1. What article do you wish to sand blast? 
of bras aluminum, ete prepares the sur 2. Give dimensions of largest piece of work 
faces ft articles to be plated so that the 3. Wow many per hour do you wish to do 
plate takes hold quicker and lasts longer. ” 4 Of what material is it mad 
Articles of all metals, celluloid, wood, glass, 5. Do you simply wish to clean it before plat | 
rubber ind other materials may be sand ing or painting a 
masted, including 6. Or do you wish the sand blast as a finish? 

Gas and Electric Frosting Window 7. If for a finish do you want a rouch, 

Fixtures Glass effect, a fine satin finish or a medium frosty 
Telephones Statuary effect 2 
Carburetors Automobile 8. If you have an air supply state: . 
Jewelry Hardware a. How many cubic feet of the free air per 
Cosmetic box and jar Skates ninute, : 

covers Building Hardware many pounds pressure per sq. inch 
Moulds Die Castings c give name and number of blower or air 
Phonographs Silverware compressor used, 

Combs and Hair Electrical Goods 9. If a Compressor give 

Ornaments Radio Parts a. Diameter and stroke of cylinder 
Clocks and Watches Medals b. Number of eylinders 
Speedometers Musical Instruments Speed 
Thermometers Scientific ad. If single or double acting 
Drills and Cutters Instruments 10. Will the air supply be used for any 
Gears Cutlery other work at the same time? 

Electric Light Bulbs Novelties 1. If so. how much air will remain for 
Lettering Bottles sand blasting 

Sand Blasting does not remove 12. Do you wish us to furnish the upply 
Burrs, File or Grinding Marks; nor 13. If so, do you want it motor driven 
does it take the place of grinding or 14. = us the volts, cycles and phase 
Filing. IT DOES NOT POLISH. he electric currer 

Send in your sample and we will return it used 
to you all sand blasted with our complete Il- 1S. If air supply is to 
lustrated catalog and price of the correct out- be operated from 
fit for your work, Just tear out this page own motor or power 
and forward it with your sample.—Send it shaft state which 
off right now and we'll have the answer back and give speed. diar 
before you know it. eter and width 

We make several sizes The work is held driving pulley 
in ca hand — the cabinet The sand 16 Amount of horse 
feeds over and over again continuously and oT ay . 

is all inside the cabinet. No dust to power available. « 
annoy the operator 

ILLUSTRATED I EIM AN BROS 23 HSC Walker St. Makers of Good Machin. } 
CATALOG FREE bd NEW YORK ery for Thirty-five Years | 

4 
? 





When writing to Advertisers please mention Mitt Suppiirs 











FORGES, BLACKSMITH 
Champion Blower & Forge Co 
FORGES, RIVET 
Champion Blower & Forge Co. 
Lovejoy Tool Works 
FRAMES, HACK SAW 
E. C. Atkins & Co., Inc. 
Simonds Saw & Steel Co 
FRAMES, WALL 
Bond Foundry & Machine Co, 
De dge be unufacturing Corporation 
ills 1t & 
The Hill Clutch Mac hi ne & Foundry Co. 
The Medart Company 
Royersford Foundry & Machine Co. 
T. B. Wood Sons Co, 
FURNACES, GAS, INDUSTRIAL 
fman Muanutacturing Company 
FURN. AC ES, SOLDERING 
Clayton & Lambert Mfg. Co. 
Geo. W. Diener Miz Co 
Huffman Manufacturing ¢ mpany 
Scandin avian Western ( 





inery Co 





FURNACES, MELTING 
howell Mfg. Co. 

GAGES, HYDRAULIC 
The Watson-Stillman Co 
GAGES, IRON, 
Nason Manufacturing Co. 

GAG ES, WATER 
can Injector Co 
Lubricator Co. 

& Roberts Co. 

Nason Manufacturing Co 

Penberthy Injector Co, 

The Wm. Powell Co 

The D. T. Williams Valve Co 
GASKETS 








Jenkins et 

Hewitt I r Co 

Johns- Ms anville In 

Metallo t Co 

New Yor Belting & Pacl g Ce 


GAUZE, TUBU LAR KN rrED 
Louisville Sanitary Wipe rs Co., In 





3ond Foundry & 
H. W. Caldwell & 
Chicago Rawhide 
Doaze Manufactur 


Co, 













The Hill Clutch Co. 
The Medart Cor 
Pyott Foundry Co, 
G iL ASSES, G AGE 
crieff 
»be Mf Co, 
G LUE HE ATE RS, ety sa a POTS 

Sta-Warm Electr Heater Corpor 

GOGG LES, EYE SH: ADES, ETC. 
Chicago Eye Shield Company 


Po tg FOR AL L PURPOSES 
Dixe 


G RATES, ROC KER AND DUMP 
khart Iro Vorks 
GRE a I. + BRIC ATING 
¥ hine Co Bondeline”’ 





sundry & Machine Co 

GRINDE RS, BELT, ROP E AND MOTOR 
D oR avi . 

Stow Manuf 

GRINDE RS, BENG " "AND FLOOR 


Poundry 








i¢ o 
tate 11 Tool Co 
GRINDERS, DISC 
The Crescent Machine 
GRINDE RS, ELEC TRIC 





« Dec} Mf Co 





Electric Mfg. Co. 
avathen Electri Mfg. Co 
Stow Manufacturing Co Inc 


N. A. Strand & ( 
The United States tric Tool Co 

GRINDERS, VALVE 
The Black & Decker 
Cincinnati Electric T 








The United States E = Tool Co 
GRINDSTONES 
is- Wile M ( 
GU —r E LECTRIC LAMP 
Flexible Steel y ‘0. 


Gl ARDS, : ABLE, HIGHWAY 


GUNS, on. “AND GREASE 
Pond Foundry achine Co 
Royersford id & Machine Co 

HAMMERS 

Prentiss Vise Co ‘Cheney 

H. ANGERS, BALL BEARING 
Chicago Pu 4 Shafting Co 
Skavef Ball ing Co 


I 









"HANG ERS, DOOR 
F. F. Mvers & Bro. Co 

HA NGERS, PIPE 
Tilinois Malleable Iron Co, 
Walworth Company 


ee POS on tat 
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HANGERS, SHAFT 
American Pulley Company 
Bond Foundry & Machine Co. 
H. W. Caldwell & Son Co. 
Chicago Pulley & Shafting Co 
Dodge Manufacturing Corporation. 
Falls Clutch & Machinery Co 
The Hill Clutch Machine & Foundry Co, 
The Medart Company. 
Pyott Foundry Company 
Royersford Foundry & Machine Co. 
Sk. F Industries, Incorporated 
Standard Pressed Steel Co, 
T. B. Wood Sons Co, 

HEADS, EXHAUST 
The Swartwout Company 

HEATERS, FEED WATER 
Arthur Harris & Co. 
The Swartwout Company, 
HEATERS, GLUE, ELECTRIC 


Sta-Warm Elect Heater Corp 





HEATERS, GLUE, STEAM AND GAS 


Nason Manufacturing Co. 
HELMETS AND RESPIRATORS 
Chicago Eye Shield Company 
HOES 
The Sandusky Tool Corp, 
HOIS' CH AIN 
The Chisholm-Moore Mfg. Co. 





AMMONIA AND CHEMICAL wright Mfg. Co 


The Yale & Towne Mfg. Co. 
HOISTS, EL EC oTRIC 
The Chisholm-Moore Mfg. Co. 
The Yale & Towne Mfg, Co. 
HOISTS, HAND 
The Chisholm-Moore Mfg. ¢ 
Wright Manufacturing Company 
The Yale & Towne Mfg. Co. 
HOLDERS, TOOL 
Armstrong Bros. Tool Co. 
J. H. Williams & Co. 
HOOKS, BELT 
The Bristol Company 
Flexible Steel Lacing Co, 
HOSE, COTTON 
Boston Woven Hose & Rubber Co. 
Diamond Rubber Co., Inc, 
The Mechanical Rubber Co. 
New York Belting & Packing Co. 
HOSE, RUBBER 
Boston Woven Hose & Rubber Co, 
Diamond Rubber Co., Inc. 
Hewitt Rubber Co 
The Mechanical Rubber Co 
New York Belting & Packing Co 
The Republic Rubber Co 
HYDRAULIC LEATHER 
Chicago Rawhide Mfg. Co. 
on Belting Company 
s. A. Se hier n Co. 
ie Watson Stillman Co. 
INJECTORS 
an Injector Co. 
Injector Co, 
The Wm. Powell Co. 
Sherwood Mfg. Co. 
INSULATING MATERIALS 
ohns-Manville, In¢ 
IRON PRESERVATIVES 
Johns-Manville, Inc. 
IRONS, SOL DE hie 
Sta-Warm Electric Heat 
JACKS, LF TING 
Lovejoy Tool Works 
JOINTERS, WOODWORKING 
The Crescent Machine Co, 
The Sidney Machine Tool Co. 
JOINTS, EXPANSION, COPPER 
Arthur Harris & Co, 
KETTLES, STEAM JACKETED 
Arthur Harris & Co 
KNIVES, MACHINE 





























E. ¢ & Co 
v3 Sar y Tool Cory 
~ onds S & St Re 
LAC ERS, BELT 
er Belt Lacer Co, 
LADLEs, MELTING 
H nds Mfg. Co 
Mu Body Corporation 
Fre Mfg. Co. 
L AMP GUARDS 
| : = 
eo te ee 
A} Elec ompan 
i. ATHES ns p+ ge ‘EL KC TRIC 
M ‘ 
1 ATHE Ss, ‘WOODWORKING 
G r ] & Die Corporation 





The Sidney Ma hine Tool Co. 
LEATHER FILLET 
G. E, Tennison 
LEATHER SPECIALTIES 
Chicago Rawhide Mfg. Co 











J nson Iting Company 
Y ard R. Ladew Ce. In 
Cree tah inn & © 

LE \THE RS, HAND 
hicago Rawhide Mfg. o 

on H 

Standard Press 

LOC KS, INDU ‘STRI AL 


The Yale & Towne Mfg. Co 
L — BRICANTS, 
Y Fe sundry & Machine Co. 
ersford Foundry & Machine Co, 
LUBRICATORS 
American Injector Co 





Wore ernie e ate 


BALL & ROLLER BEARING 


Detroit Lubricator Co, 
McCullough Mfg. Co., Minneapolis, Minn. 
McRae & Roberts Co. 
The Wm. Powell Co, 
Sherwood Mfg. Co. 
The D, T. Williams Valve Co. 
MACHINE TOOLS 
The Crescent Machine Co. 
Greenfield Tap & Die Corp. 
Royersford Foundry & Machine Co. 
The Sidney Machine Tool Co. 
MACHINERY CLUTCHES 
Chicago Pulley & Shafting Co. 
Dodge Manufacturing Corporation 
Edgemont Machine Co., Inc 
Falls Clutch & Machinery Co, 
The Hill Clutch Machine & Foundry Co. 
The Medart Company 
The Moore & White Co. 
A. L. Schultz & Son 
B. Wood Sons Co, 
MACHINERY, COAL HANDLING 
H. W. Caldwell & Son Co 
Dodge Manufacturing Corporation 


MACHINERY, CONVEYING AND ELEVATING 


Dodge Manufacturing Corporation 

Falls Clutch & Machinery Co, 

The Hill Clutch Machine & Foundry Co. 
MACHINES, GRINDING AND POLISHING 

Bodine Electric Company 

Bond Foundry & Machine Co, 

Cincinnati Electrical Tool Co, 

Royersford Foundry & Machine Co 

Stow Mfg. Co., Inc. 

N. A. Strand & Co. 

The United States Electrical Tool Co 


MACHINERY, ICE AND REFRIGERATION 


Henry Vogt Machine Co. 
MACHINES, PIPE CUTTING AND 
THREADING 
Greenfield Tap & Die Corp. 
The Oster Mfg. Co. 
Toledo Pipe Threading Machine Co 
MACHINES, 
Royersford Foundry & Machine Co. 
MACHINES, TIRE ROUGHING 
The United States Electrical Tool Co. 
MACHINERY, WOODWORKING 
The Crescent Machine Co. 
Greenfield Tap & Die Corporation (lathes). 
The Sidney Machine Tool Co. 
MALLETS, WOOD 
The Sandusky Tool Corp, 
MALLETS AND HAMMERS, RAWHIDE 
Chicago Rawhide Mfg. Co. 
MANDRELS 
Morse Twist Drill & Machine Co 
MATS AND MATTING, RUBBER 
Diamond Rubber Co., Inc. 
The Mechanical Rubber Co. 
New York Belting & Packing Co 
MERCHANDISE CONVEYORS 
F. E. Myers & Bro. Co. 
METAL, BEARING 
Dodge Manufacturing Corporation 
Bunting Brass & Bronze Co. 
Arthur Harris & Co, 
Hoyt Metal Company 
The Medart Company 
Monarch Metal Co. 
Reeves Pulley Co 
MILL LEATHERS, ALL KINDS 
Chas. Bond Co., Philadelphia 
The Chicago Rawhide Mfg. Co 
Johnson Belting Company 
Edward R. Ladew Co., Inc. 
Chas. A. Schieren Co 
I, B. Williams & Sons 


MONORAIL SWITCHES AND TURNTABLES 


The Yale & Towne Mfg. Co 
MORTISERS 
The Crescent Machine Co. 
MOTORS, ELECTRIC 
Rodine Electric Company 
Marathon Electric Mfg. Co 
MOVERS, CAR 
Advance Car Mover Co, 
Appleton Car Mover Co. 
G. D. Rowell & Son 
MULE STANDS 
Bond Foundry & Machine Co, 
ige Manufacturing Corporation 





Cluteh & Machinery Co, 
The Hill Clutch Machine & Foundry Co. 
The Medart Company 


T. B. Wood Sons Co. 

NUT SETTERS 
The United States Electrical Tool Co 
NUTS, MAC oan SCREW 
The Cleveland Ca 
Economy Screw 








NUTS, WING 

The Eberhard Mfg. Co. 

OIL PUMPS, HAND 
Sherwood Mfg. Co. 

OIL WELL ACCESSORIES 

The Wm, Powell Co. 
OILE RS, HAND 
Supply Co, 
OILING DEVICES 
American Injector Co, 
Detroit Lubricator Co, 
The Wm. Powell Co, 
Sherwood Mfg. Co, 
The D. T. Williams Valve Co, 

PACKING, AMMONTA 
Boston Woven Hose & Rubber Co 
Ihiamond Rubber Co., Inc. 


P. Wall Mfg 


PUNCHING AND SHEARING 
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The Original 
and Genuine 





Max Sievert 


(Sweden) 


Blow Torches 


and Stoves 
The best by far 
Over 400 Types 


We also carry a full line of Files 


Write for catalogue 
Scandinavian Western Importing Co. 
Limited 
116 Broad St., New York, N. Y. 








An inexpensive but rug- 
ged pump for a great 
variety of services. 








Built in nine sizes for 
capacities up to 1050 
g. p. m. 
and for 
heads up to 
100 feet. 






Se Fig. 3010 No. Z 
er 


Open Impeller Centrifugal Pumps 


Write for copy 


f Catalog “MM” 


GOULDS PUMPS, INC. 


Seneca Falls 


New York 
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Under High Pressure 


you will find our 


Nason Radiators 


SSS are just the thing 
| for Factory and 


Marine work. 







Fewer of them 


will do the job. 


Specify and or- 
der them. 


i > 


ason Manufacturing Co. 
Steam Specialty Specialists Since 1841 


71 Fulton Street 


New York 
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le, Inc 

é cing & Mfg. Co., In 

The Mech ani cul Kubber Co, 

New York Belting & Packing Co, 

The Republic Rubber Co, 
PACKING, HYDRAULIC 

Chicago Rawhide Mfg. Co. 

Diamond Rubber Co., Inc, 

Hewitt Rubber Cc 








Johns-Manvi Inc 
Joh Be Company 
gr w Co,, in 


Lit P 
The Me chani cal Rubber Co. 
New York Belting & Packing Co. 
Chas. A. Schieren Co, 
The Watson-Stillinan Co, 
I, B. Williams & Sons 
ge ga PISTON 
Diamond Rub ber Co., Inc, 





Hewit — er oO. 
7 ns-Ma le, Inc 
Linear P ng & Mfg. Co., In 


The Mechani ical Rubber Co, 

New York Belting & Packing Co. 

The Republic Rubber Co, 
PACKING, SHEET 

Boston Woven Hose & Rubber Co. 

Diamond Rubber Co., Inc, 

“Jenkins '96"—Jenkins Bros, 





‘ & Mfg. Co., In 

The Mechanical Rubber Co. 

New York Belting & Packing Co. 

The Republic Rubber Co. 
PACKING, VALVE STEM 

Diamond ae Co., Inc 





\ “Mt cx In 
The Mechan oat R Baia Co. 
New York Belting & Packing Co. 
The Republic Rubber Co, 
Sherwood Mfg. Co. 

PADL OC KS 
The Yale & Towne Mfg. ¢ 

P AILS, — G ATED METAL 

The Witt Cornice Comy 

PAINTS, ‘INDUSTRIAL 
Joseph —— Crucible Co. 
Johns-Manville, Inc 

PANS, TOTE 
Mullins Body Corp. 
—_— VACUUM 

Arthur Harris & 

P: ASTE, SOLDERING 
Chicago Solder Co. 

PEGS OR PINS, BELT LACING 
Chicago Rawhide Mfg. Co. 
Clipper Belt Lacer Co. 

Flexible Steel Lacing Co, 
PIPE THREADING TOOLS 
Armstrong Bros. Tool Co, 
» gagged Li & Die Corp. 
Tole 2do Pipe “Threading Machine Co. 
PIPE, HIGH PRESSURE 
The Watson-Stillman Co. 
PIPE, STEEL 
L. B. Foster Co. 
National Tube Co. 
PLANERS woo DWORKING 
The Crescent Machine Co 
The Sidney Machine Tool Co. 
PLANES, WOOD 
Sandusky Toe Corp. 
“PL ATF ORMS, LIFT TRUCK 
Standard Pressed Steel Co 
PLIERS 
Bonney Forge & Tool Works 

PLUGS, BRASS AND FUSIBLE 

American Injector Co. 
Sherwood Mfg. Co, 
The D. T. Williams Valve Co. 
The Wm. Powell Co. 
POLES, TUBULAR STEEL 
National Tube Company 
FOrS, GLUE 

-Warm El t H ter Corr 

“POWER TRANSMISSION APPLIANCES 
American Pulley Company 
Arguto Oilless Bearing Co, 
Bond Foundry & Machine Co, 
H. W. Caldwell & Son Co. 
Chicago Pulley & Shafting Co. 
Dodge Manufacturing Corporation 
Edgemont Machine Co., The 
Falls Clutch & Machinery Co 
The H Clutch Machine & Foundry Co, 
The Medart Company 
_ Moore & w hite Co. 


Four 






tare Ame F oundry & Machine Co, 
A. L. Schultz & Son 
S KF Industries, Incory 
Stan rd Pressed Ste 
T. B. Wood Sons Co, 
PRESSES, DRILL, JEWELERS’ SENSITIVE 
Leiman Bros, 
PRESSES, DRILL AND FOOT 
Royersford Foundry & Machine Co, 
PRIMING CUPS 

Detroit Lubricator Co, 
McRae & Roberts Co, 

PROTECTORS, ELECTRIC LAMP 
Flexible Steel Lacing Co, 

‘ECTORS, TAG, METAL 

He man Tool & Mfx. Co 





et At NG HPI NA Hk 8 


PULLEY COVERING 
Chicago Rawhide Mfg. Co. 
PULLEYs, BALL BEARING 
Falls Clutch & Machinery Co, 
S K F Industries, Incorporated 
Yhicago Pulley & Shafting Co, 
T. B. Wood Sons Co. 
PULLEYS, CAST IRON 
Birkle Machine Works 
Bond Foundry & Machine Co, 
H, W. Caldwell & Son Co. 
Dodge Manufacturing C€ Sorporation 
Falls Clutch & Machinery Co. 
The Hill Clutch Machine & Foundry Co, 
The Medart Company 
Pyott Foundry Company 
Royersford Foundry & Machine Co, 
'. B. Wood Sons Co 
PULLEYS, CONVEYOR 
American Pulley Company 
H. W. Caldwell & Son Co, 
Dodge Manufacturing Corporation 
Falls Clutch & Machinery Co, 
The Hill Clutch Machine & Foundry Co, 
The Medart Company 
The Ohio Valley Pulley Works, In¢ 
T. B. Wood Sons Co 
fage onc FLANGE 
American Pull ipany 
Dodge Manufac curing ( sorporation 
Falls Clutch & Machinery Co, 
The Hill Clutch Machine & Foundry Co, 
The Medart Company 
The Ohio Valley Pulley Works, Inc 
Pyott Foundry Company 
Reeves Pulley Co. 
Saginaw Mfg. Co. 
T. B. Wood Sons Co 
PULLEYS, FRICTION CLUTCH 
Bond Foundry & Machine Co. 
Chicago Pulley & Shafting Co, 
Dodge Manufacturing Corporation 
The Edgemont Machine Co. 
Falls Clutch & Machinery Co. 
The Hill Clutch Machine & Foundry Co, 
The Medart Company 
The Moore & White Co. 
Pyott Foundry Co 
Reeves Pulley Co, 
A. L. Schultz & Son 
S K F Industries, Incorporated 
T. B. Wood Sons Co 
PULLEYS, IRON CENTER 
Dodge Manufacturing Corporation 
The Medart Company 
The Ohio Valley Pulley Works, Inc 
Reeves Pulley Co, 
Saginaw Mfg. Co. 
T. B. Wood Sons Co 
PULLEYS, LOOSE 
American Pulley Company 
Chicago Pulley & Shafting Co, 
Dodge Manufacturing Corporation 
Falls Clutch & Machinery Co. 
The Hill Clutch Machine & Foundry Co, 
The Medart Company 
The Ohio Valley Pulley Works, Ine 
Pyott Foundry Co. 
Reeves Pulley Co, 
Saginaw Mfg. Co. 
S K F Industries, Incorporated 
T. B. Wood Sons Co 
PULLEYS, MOTOR 
American Pulley Company 
Birkle Machine Works 
Dodge Manufacturing Corporation 
Falls Clutch & Machinery Co 
The Hill Clutch Machine & Foundry Co, 
The Medart Company 
The Ohio Valley Pulley Works, In 
Pyott Foundry Company 
Reeves Pulley Co. 
Saginaw Mfg. Co. 
T. B. Wood Sons Co 
PULLEYS, PAPER 
3irkle Machine Works 
the Ohio Valley Pulley Works, Ine. 
PULLEYS, ROLLER BEARING 
Skayef Ball Bearing Co. 
PULLEYS, STEEL 
American Pulley Company 
Dodge Manufacturing Corporation 
PULLEYS, STEEL RIM 
The Medart Company 
PULLEYS, STEP AND TAPER CONE 
Dodge Manufacturing Corporation 
Falls Clutch & Machinery Co, 
l teh Machine & Foundry Co, 
The Medart Company 
The Ohio Vuailey Pulley Works, Ine. 
Pyott Foundry Co 
Reeves Pulley Co. 
Saginaw Mfg. Co, 
T. B. Wood Sons Co 
PULLEYS, WOOD SPLIT 
Chicago Pulley & Shafting Co, 
Dodge Manufacturing Corporation 
The Medart Company 
— Ohio Valley Pulley 
Reeves Pulley Co, 
ons Mfg. Co. 
PUMP JACKS. 
The Goulds Mfg. Co. 
F, E. Myers & Bro. Co. 
PUMPS, AIR 











Works, Inc, 


Leiman Bros, 
PUMPS, ELECTRIC 
Goulds Pumps, Ine 
F. E. Myers & Bro. Co, 
PUMPS, GAS AND VACUUM 
Leiman Bros, 


September, 1926 





PUMPs, HAND AND POWER 

Goulds Pumps, Ine. 
’. E. Myers & Bro. Co. 

PUMPs, JET 
American Injector Co. 
Blakeslee Mfg. Co, 
PUMPS, MINE 
Goulds Pumps, Ine. 
Fr, E, Myers & Bro. Co, 

PUMPs, OIL 
Detroit Lubricator Co. 
Leiman Bros, 
Sherwood Mfg. Co. 

PUMPS, TANK 
Goulds Pumps, Inc. 
k, E, Myers & Bro. Co. 

PUNCHES AND DIES 
Royersford Foundry & Machine Co, 
PUNCHES, SCKEW 

Lovejoy Tool Works 
RADIATORS, HIGH wee VERTICAL 


Nason Manufacturing Co. 
RAILS, ELECTRIC MOTOR 
Birkle Machine Ww orks 
RAILS, STEEL 
L. B. Foster Co. 
RANGE BOILERS 
Wm. B. Scaife & Sons Co, 
RASPS 
Delta File Works 
scandinavian Western Importing Co., Ltd. 
RATCHETS 
Armstrong Bros, Tool Co, 
REAMERS 
Cleveland Twist Drill Co, 
Greenfield Tap & Die Corp. 
Morse Twist Drill & Machine Co, 
REDUCERS, SPEED 
The Hill Clutch, Machine & Foundry Co, 
REELS, = LEC bmg LAMP 
Appleton Electric Company ‘Reelite”’ 
RESEATING TOOLS, VALVE 
The Black & Decker Mfg. Co. 
M. B. Skinner Co. 
RIVETS 
Russell, Burdsall & Ward Bolt & Nut Co. 
ROOFINGS, ASBESTOS 
Johns-Manville, Ine. 
ROPE DRIVES 
H. W. Caldwell & Son Co. 
Dodge Manufacturing Corporation 
Falls Clutch & Machinery Co, 
The Hill Clutch, Machine & Foundry Co, 
The Medart Company 
T. B. Wood Sons Co. 
ore. WIRE 
Williamsport Wire Rope Co. 
RUBBER ‘GOODS MECHANICAL 
a. abber Co., Inc. 
Hewitt Rubber Co, 
Jenkins Bros, 
The Mechanical Rubber Co, 
New York Belting & Packing Co, 
The Republic Rubber Co, 
SAFETY DEVICES 
Chicago Eye Shield Company 
The Crescent Machine Co, 
Podge Manufacturing Corporation 
Safety Wrench & Appliance Co. 
SAND BLAST OUTFItS 
Leiman Bros. 
SAWDUST CONVEYORS AND CONVEYOR 
CHAIN 


Cleveland Machinery Company 
SAWS, BAND 
American Saw & Mfg. Co. 
J. D. Burrill & Son 
The Crescent Machine Co. 
The Sidney Machine Tool Co. 
Simonds Saw & Steel Co. 
SAWS, CIRCULAR 
Simonds Saw & Steel Co. 
SAWS, HACK (Blades) 
American Saw & Mfg. Co, 
Simonds Saw & Steel Co, 
Victor Saw Works, Inc. 
SAWS, HAND 
Simonds Saw & Steel Co, 
SAWS, SWING, CUT-OFF 
The Crescent Machine Co. 
SCREWDRIVERS, ELECTRIC 
The Black & Decker Mfg. Co, 
Cincinnati Electrical Tool Co, 
Hisey-Wolf Machine Co. 
N. A. Strand & Co, 
The United States Electrical Tool Co. 
sc a HAND 
American Saw & Mfe. 
Sc REW MAC WIND PRODUCTS 
Ferry Cap & Set Screw Co, 
Standard Pressed Steel Co 
SCREW PLATES 
Greenfield Tap & Die Corp. 
Morse Twist Drill & Machine Ga. 
SCREWS, BENCH 
Sandusky Tool Corp, 
SCREWS, CAP AND SET 
The Allen Mfg. Co 
Cleveland Cap Screw Co. 
Ferry Cap & Set Screw Co. 
Standard Pressed Steel Co, 
The Superior Screw & Bolt Mfg. Co 
SCREWS, HAND 
Adjustable Clamp Comrpany 
Sandusky Tool Corp, 
SCRE Ws, LAG 
EKleo Tool & Serew Corp. 
SCREWS, MACHINE, Bie, ASS AND TRON 
Economy Screw Corporation 
Eleo Tool & Serew Corp. 
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| Moore & White Let each select 
Friction Clutches the glass he needs | 











/ 40 Years on the Market - 

s§ Let each of your customers MBr eT. 
. _— select from the 5 types of sures up. to’ 200 
. Any or all of the following Friction Clutch M eff G ; S h Is. 

i Catalogs will be sent you free upon wamemeae PaaS ee 
request Gauge Glasses the type of Paginesencr ey: 
. 7 “ = or s ean res- 
glass best suited to his require- “ures up to 400 
Catalog upon Standard Friction Clutches ments. | 
with single disc for moderate speeds. ’ ; soos aia aiid 
ak Each Moncrieff Glass of every ny ee | 
line for stea 4 
—— be age re Friction om type represents a remarkable pressure up to 150 | 
wit ouble disc tor m rate s s. . . " Ibs. i 
i ae ae combination of the two essen- } 
A : ie ; - (WHITE ENAMEL i 
i Catalog upon High Speed Friction Clutches tials of a gauge glass—tough- (WHITE ENAMEL DB 
? ° : a glass with white | 
for high speeds and great horse power. ness and clearness. enamelled! ba ¢ k 
j Catalog upon Standard Friction Clutches ¢ ae: en ae ee | 
i — 7 P ‘ dete Steel In back of Moncrieff Glasses Ibs 
with sleeves for use wi merican Stee ; i 
| stands the Jenkins sales organi | 
i Split Pulleys. . bm tee a ; a lubricator glass H 
| zation in its full strength. that aiheteute ' 
; steam pressure up 
| to 400 Ibs. 
} The Moore & White Co. JENKINS BROS. 
3 Sole Agents for M¢ IN¢ RIEFF Genuine 
2711 to 2741 N. 15th St. re ee eee 
| ” s 80 White Street................ New York, N. Y. 
i Philadelphia, U. S. A. 524 Atlantic Avenue..................Boston, Mass. 
5 133 No. Seventh Street........ Philadelphia, Pa. 
646 Washington Boulevard........ Chicago, IIl. 
i 











n soft gray iron. ELKHART 


over and man 


e: keg denta—diew Blow-Off, Gravel and Drainage 


60". CATCH BASINS | | 


Used between steam boiler and 
sewer, or drainage system and 
sewer, to intercept vapors, 
gases and solids. ; 


Purchasing Agents Mills and Mines— 
An Opportunity to Increase Your Sales 


Have You Thought of Foster as a 
Source of Supply? 


Rails—New or Relaying 
New Bolts, Spikes, Frogs, Switches 
Complete Line of Track Accessories 













Write for circular to get 
full list of sizes and prices 























f Every Description. Prompt Shipments and be able to quote. Spe- 
i With Foster’s Unconditional Guarantee ie cial or extra heavy con- i 
H Send us your Inquiries—Glad to quote you prices. “1 Ton or 1,000” . : H 
} struction if required. 
‘2 
' Main Offices: i Pp. | 154 Nas St. : 
SCcccs we LBFOSTERCO (eee. Elkhart Iron Works | | 
; PITTSBURGH PA ~NEW YORK GITY ~ outh ain &. ree 
; Elkhart, Indiana 
i i 
ee ; 
:: PROFIT They all know 






MANUFACTURERS M ason Regulators 


. 
Pipe Engineers know that for lasting accu- 


e racy Mason Pressure Regulators are 
Covering unsurpassed. Our Catalog 62 describes 
the many types, sizes and uses of 

and Mason Regulators. 











Insulating 
Cements 
Ht : CH oO » We will be pleased to 
aay 4 aS ail have your inquiry 
MID-WEST ASBESTOS PRODUCTS COMPANY MASON REGULATOR CO. 
‘ oston, Mass. 
4341 South Justine St, Chicago, Ill. 
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One Automobile Company Bought 
= Two Carloads 


They wanted them for use on their 20,000 


CC 
¢ = 
~~ 
¢= 





i—— aS ‘ 


trucks. 
They 


investigated, 
Pioneer Truck Casters really withstand break- 
age and give caster service. 


tested and 


Descriptive Catalog and Prices Upon Request 


PIONEER CASTER & MFG. CO. 


learned that 


















Elkhart = 25 Years Caster Experience Indiana 
a eS aria"\ tonmaie meg fom tte Bee . . 
rea «| sella rer nt Look into this new WALL 
Large Non Heating \ cannot be enlarged 
bade “Service with Safety” 
Cleans Burner Orifice 
Every Time Valve is 


Opened or Ciosed 












Easy te 
Wold 


Steel Tank with Bottom 
and Three Connections & 
Only Brazed. 

Every Tank Tested 


te 100 


Angle Hande 
Resttul and 











“Large Pressed Steel 
Drip Cup Brazed ta 
Supply Pipe 


Filler Plug on Top bigger 


Chech Wa 
Does Not Extend j Held in Place by Clevi¢ 
rirough Tank 5 Flared Base for 
“ Greater Stability 


Three Thicknesses 
of Steel Where 
Greatest Weat 
Takes Place 


ibs. Pressure 


This new steel torch combines all the advantages of the time-tried older Dread- 
naughts with a number of improvements. 
hotter flame. 


Built for heavier work, to give a 
itself automatically. All joints 


New 


burner cleans 


Kai Fie brazed with hard brass spelter solder; every torch tested. Can be used in all 
Det to fnter kinds of weather. A better “service with safety’’ torch at an attractive price 
2$ Double that sells readily at an attractive profit. Let us tell you why the new Dread- 


naught No. 41 has been adopted by many of the largest industrial and public 
utility companies. 


P. WALL MFG. SUPPLY CO. 


3126-66 Preble Ave., 


N. 5. PITTSBURGH, PA., U. S. A. 


Since 1864 








Sta-Warm Electric Heater Corporation 


Dennison Praises 





a 
Electric Glue Pots 


“We have found ‘Sta-Warm’ glue pots 
very satisfactory in all departments of our 
Box Division where hand operations are 
performed in making up our boxes and cases, 
and where it is very necessary to have glue 
maintained at the proper consistency and 
temperature, in order to turn out the highest 
quality merchandise. 


“By means of the ‘Sta-Warm’ equipment, 
the glue is kept in a satisfactory workable 
condition, and because of the equipment, we 
have been enabled to eliminate the use of 
gas and the necessity of altering bench 
equipment to provide methods of holding 
glue pots which was previously necessary. 


“The ‘Sta-Warm’ glue pots are kept in 
good condition with little expense. They are 
easily cleaned, and since they are very light, 
can be moved out of the way without diffi- 
culty, when their use is not necessary.” 


DENNISON MANUFACTURING CO. 
am, Mass. 


Framingh 


Ravenna, Ohio 











Better Vision — Better Work 


A Profitable 
Specialty 


Patented 
for 


Supply 
Houses 


beri. 
a 


nn tll 





A man cannot do his best work when his eyes are 
squinting to protect themselves from danger. 


The ACME Eye Shield relieves workers at machines and at 
dangerous tasks from the constant fear of eye injury. Men look 
at their work through a special triplex glass (7x9 inches) which 
shields the entire head and face. Better than goggles. The 
heavy flexible arm permits instant adjustment over the work. 
Used on lathes, grinders, buffers, saws, planers and other 
machines. 

send for 1 riptiz folder 


and distributors’ pr 


Chicago Eye Shield Co. 


2300 Warren Ave., Chicago, Ill. 


ACME EYE SHIELD 
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Air Tanks, Gasoline or Oil Tanks, Expansion Tanks 
ge Pr Riveted—Welded—Copper Brazed; Plain or Galvanized 


We are prepared to manufacture Copper-Brazed Tanks in conformity with 
« A. S. M. E. Unfired Pressure Vessel Code 


WATER FILTERS and PURIFIERS for every use 


Range Boilers 


wn. B. & SONS © 


= | FILTERS | “~~ 


New York—26 Cortland St. Chicago—38 So. Dearborn St 




















ILLINOIS MALLEABLE IRON CO. 


General Offices, 1801 Diversey Parkway, CHICAGO, ILLINOIS 


Manufacturers of 


Cast and Malleable Fittings, Screwed and Flanged 
Nokoros Unions, C. D. Railroad Unions 


| IRON BODY GATE VALVES 


Screwed, Flanged and Hub Ends. Sizes 2 in. to 12 in. Inclusive. 












































ANVIL & FORGING CO ST TRADE MARK REG. U.S. PAT. OFFICE - 
3 ELTS steel-ended Y 
with Alligator 
Steel Belt Lacing and 
joined with Alligator 
Sectional Steel 
Rocker Hinge Pins 
are the best  pro- 
tected and most 
efficiently laced on 
| The Famous “Arm & Hammer” earth, They are 
i exempt from most 
belting troubles. 
oe > 
Recommend Alli- 
Wrought Iron Anvil Bare Yee 
Crucible Steel Face wall secret eo 
Prompt Shipments Made From Stock ee 
Flexible Steel 
Lacing Company 
Main Office and Plant, 115-129 Frankfort Street aa ee st. 
ad Columbus, Ohio, U. S. A. Tn Ei feet 
135 Fins 
General Forgings of Wrought Iron and Steel Paws em vp of Lor 
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SCREWS, 
Allen Mfg. Co. 
The Bristol Company 
Standard Pressed Steel Co 
SCREWS, THUMB 
Economy Screw Cor = ation 
The Eberhard Mfg. Co. 
SCRE w s, 


SAFETY SET 


woonD 


Eleo Tool & Screw Corp. 
SEPARATORS, OIL AND STEAM 
The Swartwout Company 
The D. T. Williams Valve Co. 
SHAFTING, FLEXIBLE 
Stow Manufacturing Co., Inc, 
N. A. Strand & Co 
SHAFTING, STEEL 


Bond Foundry & Machine Co. 
Bliss & Laughlin, Inc 
H. W. Caldwell & Son Co 
Chicago Pulley & Shafting Co. 
Dodge Manufacturing Corporation 
alls Clutch & Machinery Co, 
The Hill Clutch Machine & Foundry Co. 
The Medart Company 
Royersford Foundry 
A. L. Schultz & Son 
T. B. Wood Sons Co 
SHAPERS, WOODWORKING 
The Crescent Machine Co 
The Sidney Machine Tool Co 
SHEAVES, MANILA AND WIRE ROPE 
H. W. Caldwell & Son Co 
Falls Clutch & Machinery Co, 
The Hill Clutch Machine & Foundry Co, 
The Medart Company 
Pyott Foundry Company 
T. B. Wood Sons Co 
SHIELDS, FAC E AND a PROTECTION 
Chicago Eye Shield Comp: 
SHINGLES, ASBE STOS 
Johns-Manville, Inc 
SHOVELS, HAND 
Wood Shovel & Tool Co 
SHOVELS, POWER 
Caldwell & Son Co, 
SLEEVES AND SOCKETS, DRILL 
Lovejoy Tool Works 
Morse Twist Drill & Machine Co 
SOLDER, BAR AND WIRE 
cago Solder Company 
Hoyt Metal Company 


& Machine Co. 


=. W. 


Chi 


SULDERING COPPERS, FLUX, PASTE AND 
SALTS 
Chicago -Solder ¢ ‘omy any 
SPEED TRANFORMERS 


The Hill Clutch Machine & Foundry Co, 
Reeves Pulley Co 
SPROCKETS 
H. W. Caldwell & Son Co 
Pyott Foundry Company 
The Medart Company 
A. L. Schultz & 








on 
STANDS, Beg = 
The United States Ele ( 901 Co 
STANDS, EMERY. WHEE L 
Bond Foundry & Machine Co. 
oT AM SPECIALTIES 
American Injector Co 
The V. D. Ande rson Co 
G. M. Davis Regulator Oo. 
Detroit Lubricator Co, 
Metallo Gasket Co 
Nason Manufacturing Co 
The McRae & Roberts Co 
The Wm. Powell Co. 
Walworth Company 
The Swartwout Cor 


The D. T. Willian 









" lve Co, 
STE EL 
3liss & Laughlin, Inc 
STOCKS AND DIES 
Armstrong Bros. Tool Co 
Greenfield Tap & Die Corp. 
The Oster Mfg. Co. 
Toledo Pipe Threading Machine Co 
STRAINERS 
American Injector Co 
Mason Regulator Company 
The Swartwout Company 
STRAPS, LEATHER 
Chicago Rawhide Mfg. Co. 
Chas. A. Schieren Co, 
G. E. Tennison 
I, B. Williams & Son 
STR APS, — 
Tool & Mfg. 0. 
SWAGES, U PSET 
E. C, Atkins & Co., Ine 
TABLES, SAW 
The Crescent Machine Co. 
The Sidney Machine Tool Co 
TABLES, STEAM 
Nason Manufacturing Co. 
TAKE-UPS 
H. W. Caldwell & Son Co 
Falls Clutch & Machinery 
TANKS, PRESSURE 
Wm. B. Scaife & Sons Co 
TAPE, FRICTION 
Boston Woven Hose & Rubber Co, 
Johns-Manville, ye 
TAPER PINS 
Morse Twist Drill & Machine Co. 
TAPPING ATTACHMENTS 
Eastern Tube & Tool Co.. Inc., “Ettco.”’ 
TAPS 


Heckman 


Greenfield Tap & Die Corp 
Morse Twist Drill & Machine Co. 
TIES, WALL 
Heckman Tool & Mfg. Co 
TILING, RUBBER, INTERLOCKING 
New York Beltine & Packing Co. 
TOOLS, BORING 
Armstrong Bros, Tool Co, 


TOOLS, MACHINISTS’ 
American Swiss File & Tool Co. 
Armstrong Bros. Tool Co. 
Bonney Forge & Tool Works 
Delta File Works 
Greenfield Tap & Die Corp, 
Scandinavian Western Importing Co., Ltd. 
J. H. Williams & Co, 
Yost Mfg. Co. 
TOOLS, PLUMBERS’ AND ST 
Armstrong Bros, Tool Co 
Bonney Forge & Tool Works 
Greenfield Tap & Die Corp, 
The Oster Mfg. Co. 
Toledo Pipe Threading Machine Co, 
Walworth Company 
Yost Mfg. Co, 


EAMFITTERS’ 


_—o SAW 
E. C. Atkins & Co 
Simonds Saw & S8t Ee 
TOOLS, V AL VE RESE. ATING 
The Black & Decker Mfg. Co. 
M a ‘Skinner Co 
TORCHES, BLOW 
Clayton & Lambert Mfg. Co, 
Geo. W. Diener Mfg. Co 
Huffman Manufacturing Company 
Scandinavian Western Importing Co, 
P. Wall Mfg. Supply Co 
TRACK SYSTEMS, OVERHEAD 
The Chisholm-Moore Mfg. Co. 
TRACTORS, INDUSTRIAL, ELECTRIC 
The Yale & Towne Mfg. Co 
TRAILERS, INDUSTRIAL 
The Yale & Towne Mfg. Co. 
TRANSMISSION, VARIABLE SPEED 
The Moore & White Co 
Reeves Pulley Co. 
TRAPS, AIR AND SEDIMENT 
The V. D. Anderson Co 
The Swartwout Company 
TRAPS, RADIATOR 
Johns-Manville, In 
TRAPS, STEAM 
The V. D. Anderson Co. 
G. M. Davis Regulator Co, 
Johns-Manville, Inc 
Nason Manufacturing Co. 
D. T. Williams Valve Co. 
The Swartwout Compan) 
TROL L EYS 
Moor 





The Chisholr \ e Mfg. 
Lovejoy Tool Works 
a hards-Wilecox Mfg. Co. 
e Yale & Towne Mfg. Co 
_ CR CASTERS 


Piones ‘aster Manufacturing 
- rRU € Ks, 7 AND, PRESSED ‘STEEL 
he American Pulley Company 
TRUCKS, oe ST me mes, ELECTRIC 
Yale & Towne Mfg 
TRU - KS, LIFT 


The Yale & Towne Mfg. Co. 
TUBES, . BOIL ER 
National Tube Company 
TUBING, RUBBER 
New York Belting & Packing Co. 
TUBING, STEEL 
National Tube Co 
TURNBUCKLES 
Brownie Mfg. Co. 
The Eberhard Mfg. Co 
UNIONS, BRASS AND IRON 
Illinois Malleable = Co. 
Walworth Compar 
VAL v E LEATHERS 
Chicago Rawhide Mfg. Co 
Edward R, Ladew Co., Inc 
VALVE-UNIONS 
Nason Manufacturing Co. 
VALVES, BALANCED, FLOAT 
Mason Regulator Co 
VALVES, BLOW OFF 
Jenkins Bros 
The Wm. Powell Co 
The D. T. Williams Valve Co 
Walworth Company 
VALVES, CHECK 
Jenkins Bros, 
The Ohio Brass Co. 
The Wm, Powell Co 
The D. T. Williams Valve Co. 
Walworth Company 
VALVES, COLD WATER, BALATA 
Victor Balata & Textile Belting Co. 
VALVES, GATE, GLOBE AND ANGLE 
Illinois Malleable Iron Co. 
Jenkins Bros 
The Ohio Brass Co. 
The Wm. Powell Co. 
Henry Vogt Machine Co. 
Walworth Company 
The D, T. Williams Valve Co 
VALVES, HIGH PRESSURE 
Jenkins Bros 
The Ohio Brass Co. 
The Wm. Powell Co. 
Henry Vogt Machine Co. 
The D. T. Williams Valve Co. 
Walworth Company 
The Watson- Sau Co. 
ALVES, HYDRAULIC 
Jenkins an 


The Wm. Powell Co. 
Henry Vogt Machine Co. 
Walworth Company 
The Watson-Stillman Co. 
The D. T. Williams Valve Co. 
VALVES, POP SAFETY AND RELIEF 
Detroit Lubricator Co. 
The Wm. Powell Co, 
Walworth Company 
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VALVES, PRESSURE REGULATOR 
G. M. Davis Regulator Co. 
Mason Regulator Co. 
Walworth Company 
VALVES, PUMP, 
Diamond Rubber Co., Inc. 
Jenkins Bros, 
The Mechanical Rubber Co. 
New York Belting & Packing Co. 
VALVES, QUICK OPENING 
Nason Manufacturing Co. 
VALVES, RADIATOR 
Detroit Lubricator Co. 
Jenkins Bros. 
The Ohio Brass Co. 
The Wm. Powell Co. 
Walworth Company 
The DD, T. Williams Valve Co. 
VALVES, THROTTLE 
Detroit Lubricator Co, 
Jenkins Bros 
Walworth Company 
The D. T. Williams Valve Co. 
VENTILATING SETS AND FANS 
Electric Blower Company 
VISES, BENCH, WITH CLAMP 
Bonney Forge & Tool Works 
VISES, DRILL PRESS 
Yost Mfg. Co. 
VISES, MACHINISTS’ 
Ronney Forge & Tool Works 
Columbian Vise & Mfg. Co, 
The Fulton Drop Forge Co., 
Hollands Mfg. Co. 
The Chas. Parker Co. 
Prentiss Vise Co 
Walworth Company 
Yost Mfg. Co 
VISES, PATTERN MAKERS’ 
Yost Mfg. Co, 


RUBBER 


“Dropfo.” 


VISES, PIPE 
Armstrong Bros. Tool Co 
Columbian Tan & Mfg. Co, 
Greentfie Id Ta & Die Corp. 
Hollands Mfg. Co. 
The Chas. Parker Co 
Prentiss Vise Company. 
Toledo Pipe Threading Machine Co. 
Walworth Company 
Yost Mfg. Co 
VISES, WOODWORKE Rs’, 
jan Vise & Mfg, Co, 
Prentiss “Vise Company, 
Yost Mfg. Co 
WASHERS, BRASS 
Economy Screw Corporation 
WASHERS, LEATHER 
Chicago Rawhide Mfg. Co 
Edward R. Ladew Co., Inc. 
WASHERS, RUBBER 
Diamond Rubber Co., Inc. 
New York Belting & Packing Co. 
The Republic Rubber Co. 
WATER CLOSETS, FROST PROOF 
Jos. A. Vogel Co, 
WATER FILTERS AND SOFTENERS 
Wm. B. Scaife & Sons Co. 
WATER LEV nagaa CONTROL 
Nason Manufacturing C 
WA’ TERPROOFING 
Johns-Manville, In 
w HEEL: S, GRINDING 
New York Belting & Pack ing Co. 
WINCHES 
A. L. Schultz & Son 
WIPING CLOTHS, MACHINERY 
Aaron Ferer & Sons 
Louisville Sanitary Wipers Co., Inc, 
WIRE ROPE 
Williamsport Wiie Rope Co. 
WIRE SOLDER 
Chicago Solder Co 
WOODWORKERS, VARIETY 
Crescent Machine Co 
The Sidney Machine Tool Co 
WRENCH SETS 
Armstrong Bros. Tool Co. 
Bonney Forge & Tool Works 
J. H. Williams & Co. 
WRENCHES, ADJUSTABLE 
Bonney Forge & Tool Works 
Walworth Company 
J. H. Williams & Co. 
WRENCHES, BROACH 
Stark Products Corporation 
WRENCHES, HOPPER CAR, SAKETY 
Safety Wrenc h & Appliance Co. 
WRENCHES, OPEN END 
Armstrong Bros. Tool Co. 
Bonney Forge & Tool Works 
Brownie Mfg. Co. 
J. H. Williams & Co. 
WRENCHES, PIPE 
Armstrong Bros. Tool Co, 
Bonney Forge & Tool Works 
Greenfield Tap & Die Corp. 
Lawson Mfz. Co. 
Walworth Company 
J. H. Williams & Co. 
WRENCHES, 
Armstrong Bros. 
J. H. Williams & C€ 
WRENC HES, REAMER 
Stark Products Corporation 





RAPID ACTING 





PIPE, CHAIN 
— Co. 


WRENCHES, SOCKET 
The Allen Mfg. Co. 
Armstrong Bros, Tool Co. 


The Black & Decker Mfg. Co. 
Bonney Forge & Tool Works 
Stark Products Corporation 
WRENCHES, TAP 
Stark Products Corporation 
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BLACK & DECKER. 
_ Heavy Duty Ball Bearing Electric Grinders 


Product of Marschke Grinder Division 
| of The 
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These Heavy Duty Machines are made 
in sizes ranging from 18” wheels up 
to 30” wheels, with motors ranging 
from 71% to 20 horsepower. 


THESE ARE FOUR BEARING MA- 
CHINES. 


Black & Decker Mfg. Co. 


The Alternating Current Motors are || 


made in our own plant and have 
WELDED ROTORS. These motors 
have the patented MARSCHKE RE- 
MOVABLE STATOR CORE WIND- 
INGS, so that in emergencies the 
complete stator may be replaced 
without removing motor. 


PATENTED MARSCHKE AUTO- 


MATIC SPARK SHIELD, arranged to | 
grinding | 


automatically hug the 
wheel, being controlled by the ad- 


justing of the wheel guard. DOUBLE | 
CREDIT ALLOWED BY NATIONAL |: 


WORKMEN'S COMPENSATION SER- 
VICE BUREAU ON ACCOUNT OF 
THIS SPARK SHIELD. 





; 
J 


7 BOSTON 


113 





=. 


The illustration shows a battery of these Heavy 


: Duty Grinders as installed at the Benton Harbor 
Malleable Foundry Co , Benton Harbor, Michigan. 








Mr. W. S. Robinson of the Benton Harbor 
Malleable Foundry Co. says: 


‘“‘We have in use 14 of your Direct Connected Floor 
Grinders and I am frank in saying that they have 
proven very satisfactory and I do not believe anybody 
who is interested in an installation of this kind 
would make a mistake in adopting your grinders. 
We only have about 50% of our shop equipped with 
the direct connected but expect in the near future 
to replace our entire grinding equipment with your 
stands.”’ 


This is only one of a complete line of Electric Grinders ranging from 6 inch to 
30 inch wheels and Buffers from 1 to 10 horsepower 


Write for Catalogue No. 10 listing complete line. 
‘THe BLACK & DECKER MFG.CO, 
TOWSON, MARYLAND 
Black & Decker, Mfg. Co., Limited, Toronto, Ont. 
Black & Decker, Limited, London, England 
BRANCH OFFICES AND SERVICE STATIONS IN 


} PHILADELPHIA DALLAS MINNEAPOLIS 
; BUFFALO OAKLAND, CAL. DETROIT KANSAS CITY 
' NEW YORK ST. LOUIS CHICAGO CLEVELAND 
ATLANTA BALTIMORE 


ee 


























When writing to 





Advertisers please mention Mi_i_ Supp ies. 








OP A A NOONE AA tt NO LE RTT LEE ER CNR ne 5 


v September, 1926 





Alphabetical Index to Advertisers 











is » Clamp Co 10) 
« Car Mover Co Su 
\ Nite . Su 
\1 n ir ea. 34 
\r n L Belting Co LH 
\! ulley Company, The 115 
Ame n Saw & Mfe. Co o4 
\! n Swiss File & Tool Co v4 
Anderson, V. D. & Co =4 
Apr ton Ca Mover Co oe 
Apple n Eleetrie Company 4 
Arguto QOilless Bearing Co S3 
Armes < Bros. Tool Co »» 
i Nlfe. Co 31) 
\sscciated Business Papers, In i2 
B 
m Dearings, Ine 18 
© Machine Works w4 
Iiack & Decker Mfg. Co 113 
I ikeslee \Nifz. Co. oH 
iss & Laughlin Co 105 
iiedine Eleetrie Co ob 
Bond | indry & Machine Co 24 
bonne Forge & Tool Works 15 
boston Woven Hose & Rubber Co 58 
| =t Company, The Sand Tt 
i \ Manufacturing Co 94 
' I ne brass & Bronze Co., The 31 
: | ID.. & Son 101 
( 
< H. W.. & Son Co 13 
c ny} n Blower & Forge Co LO” 
ty FS Eye Shield Companys ie 110 
( “ Pulley & Shafting C« id 
( 2 Rawhide Mfg. Co. L02 
( vo Solder Co 22 
nnati Electrical Tool The TY 
n & Lambert Mfg, Lan 
ind Cap Screw Co., le ae Law 
i Machinery Company 98 
nd Twist Drill Co. x7 








! I} q? 

. \ 78 

« = ick Co v4 
D 

= Regulator Co 4g 

Vorks t4 

1m? itor Co » 

! ber ¢ > a Th { 

, W Mfz. Co 162 

<-ph, Crucible Co 11 

! rcturing Corporatior ob-55 


& Ste Co., Ine GX 





Mrx Co., The §2? 
! ‘umping Machinery Co seaiaieniid 10] 
Vv Screw Corporation 10 
Machine Co., Ine 41) 
& Screw Corp 4 
I Ve Co Inc N14 
n Works 109 

KE 
A MI hin \ ( > ee 
n, & Sons Lh 
p& Se Sere Co Kk Covet 
s La nz Co lil 
I ( " roa 
ON 
o Tl SY 

( 
‘ ! s, Ine 7 
p&p Corp 7 

iH 
i & Co ’ 
, | ‘ 
} I j 
i 
' (‘*o j 
Ss 
M 8 
( ym pans >» 

i] 
it , ( 111 
I is I mm Mfy. Co 3 

J 
Tf nd 109 
| 4 
ne (ol r 62 

I, 
ird J ( tr 4 








Lawson Mfg. Co .. 96 
Lay, Joseph, Co., The 8u 
Leiman Bros. 33 and 105 
Libbey Glass Mfg. Co ; a ae 
Linear Packing & Mfe. Co., Ine. . 30 
Louisville Electric Mfg. Co. 96 
Louisville Sanitary Wipers Co., Ine . 36 
Lovejoy Tool Works uae Low 
M 
Marathon Electric Mfg. Co. 96 
Mason Regulator Co 109 
McRae & Roberts Co., The 82 
Mechanical Rubber Co., The 52 
Medart Co., The : : iS and S84 
Metallo Gasket Co. tae. ae 
Mid-West Asbestos Products Co 109 
Monarch Metal Co. 4? 
Moore & White Co., The 109 
Morse Twist Drill & Machine Co. 30 
Mullins Body Corporation.... 5 
Myers, F. E., & Bro. Co 102 
N 
Nason Mfz. Co.... L107 
National Tube Company 17 
New York Belting & Packing Co. 14 
0 
Ohio Brass Co., The ‘ 11 
Ohio Valley Pulley Works, Ine., The 82 
Osborn Manufacturing Company, The 56 
Oster Manufacturing Co., The...... 10 





Parker, Charles, Co., The 85 
Penberthy Injector Co., The 78 
Pioneer Caster & Manufacturing Co. 110 
Powell, William, Co., The 1S 
Prentiss Vise Company 33 
Pyrene Manufacturing Co., The 1t> 
K 
Rahmann, Geo., & Co 14 
teeves Pulley Co S 
Republic Rubber Co., The 38 
Richards-Wilcox Mfg. Co. $1 
Richmond Belt Dressing Mfg. Co. 9S 
Rowell, G. D., & Son nen 74 
Russell, Burdsall & Ward Bolt & Nut Co 66 
s 
Safety Wrench & Appliance Co. 3 
Saginaw Mfg. Co. 72 
Sandusky Tool Corp 10a 
Scaife, Wim. B., & Sons Cu 111 
Scandinavian Western Importing Co., Ltd. 107 
Schieren, Charles A., Co 5 
Schultz, A. L.. & Son oS 
Sherwood Mfe. Co 2% 


Sidney Machine Tool Co., The 
Simonds Saw & Steel Co 

SKF Industries, Incorporated 
Skinner, M. B., Co 

Standard Pressed Steel Co 
Stanley Belting Corporation 
Stark Products Cerporation 
Sta-Warm Electric Heater Corp 
Stow Manufacturing Co., Ine. 
Strand, N. A., & Co 

Superior Screw & Bolt Mfg. C 
Swartwout Co., The 





Tennison, G. E 10 

Timken Roller Bearing Co., The 20 

Toledo Pipe Threading Machine Co., The ‘ 
I 

United States Electrical Tool Co.. The 1? 


Victor Balata & Textile Pelting Co 9 
Victor Saw Works, Ine 36 
Vovrel, Joseph A., Company 7 
Voet, Henry, Machine Co 60 


w“ 
Wall, I... Mfg. Supply Co 


Walworth Company, The 
Watson-Stillman Co., The 


ams, PD. T., Valve Co., The 
ams, I. B., & Sons 

ilams, J. H. & Co 
Williamsport Wire Rope Co 
Witt Cornice Company, The 
Wood, T. B., Sons Co 


Wright Mfe. Co 


‘iggins, John B.. Company 
on > 
i 


ill 
Will 
“il 





Yale & Towns Mfze. Co., The 19 
Y t Mfg. Co 35 














‘ 




















aed 


ao 








Netareirines 209 MRD he 


September, 1926 














The Same Successful “Dealer ‘Policy 


A. 


PULLEYS 





AMERICAN | 





EALERS who market “American” 

Steel Hand Trucks can count upon 
the same support and co-operation that 
have made “American” Steel Pulleys and 
Hangers a favored line with mill supply 
houses. And, of course, the same approval 
from your customers. 


The “American” Truck is an engineering 
job, characterized by the same studious 
attention to every detail that distinguishes 
its companion “American” products. But 






that is not all. It is inseparably linked up 
with the same service ideals, the same 
unreserved desire of The American Pulley 
Company to stand back of everything 
they make and support every dealer who 
sells their products. 


If you like to sell that kind of a product, 
and to work with that kind of manufac- 
turer, write or wire for more information 
about “American” Pressed Steel Hand 
Trucks. 


The American Pulley Company 


Manuf.cturers of Steel Split Pulleys, Pressed Steel Shaft 
Hangers, Pressed Stee! Hand Trucks, 
and Pressed Stee! Shapes 


4200 Wissahickon Avenue 


AMERICA 


TRU 


Philadelphia, Pa. 
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PATENTS PENDING 








When writing to 


Advertisers please mention Mitt Suppiies 


nee 











Build up your customers’ good will by 


concentrating on Ferry Standard Screws 


You take no chances in concentrating on the Ferry line. 


Your best guarantee of their superiority is that many of the 
largest jobbers stock Ferry Products exclusively. 


This selection came only after extensive tests for strength, 
uniformity, and perfect finish. 


Concentrate on this nationally known line. 


Our prices are right—immediate delivery. 


“Tt it’s upset—it must be heat-treated.” 


THE FERRY Carp & SET SCREW Co. 


Cleveland. Ohio 


FERRY 


PROCESS SCREWS 


PRINTED BY ATWELL PRINTING & BINDING CO., CHICAGO, ILL. 























